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316 | NE RECOVERED 
FROM JUNIOR MUTUALS 


Entire Schedule of Pittsburgh Water- 
Company Goes to Logue 
Bros. & Co., Inc. 








BY PRESIDENT FRY 





Same Office Writes $2,100,000 Line on 
Steel Company Formerly Carrying 


No Insurance 





Bros. & Company, of Pitts- 
o have some of the biggest 
fire insurance in the country, 
tly obtained the entire sched- 
he Pittsburgh Waterheater 
Company through the enterprise of the 
president of the agency, Harry C. Fry. 
ing of this line is important 
from several angles, one of which is 
s a return to the stock com- 
panies of a line of importance that was 


Junior Mutuals some six or 


seven years ago. 

Mr. Fry's efforts were successful in 
the face of promises of an increased 
dividend the coming year by the junior 
group. Today, when the matter of 
overhead expense is such a vital factor 
in production cost, keen business men 
whose insurance is intelligently handled 
readily appreciate that interest cost is 
a large factor in the mutual rate, and, 
if properly analyzed, they quickly as- 
certain that the rate of the stock com- 


panies is as low as that of the mutuals. 
The capture of this line caused con- 
siderable satisfaction among Pittsburgh 
men. During the past two years the 
stock companies have not always been 
successful in competing with the mu- 
tuals in the Pittsburgh district. The 
Pittsburgh Waterheater Company’s 
line, however, demonstrates that the 
Mutuals cun be beaten on _ straight, 
clear-cut competitive arguments. 
Another interesting transaction in 
Which Lozve Bros. & Co., Inc., figured 
recently was in obtaining a $2,100,000 
line of ins:rance covering stock of one 
of the gre t steel corporations. Aside 
from the « ze of the line an interesting 
feature w < that the steel corporation 
— M questio; heretofore had carried no 
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IMPERIAL 


ASSURANCE COMPANY 
of New York 


FIRE 


Use & Occupancy—Tornado—Explosion 
Sprinkler Leakage—Riot. & Civil Commotion 


AUTOMOBILE 


HEAD OFFICE—100 WILLIAM ST., NEW YORK 


PERCIVAL BERESFORD, President 




















‘AMERICA’S OLDEST FIRE AND MARINE INSURANCE COMPANY ”’ 


1792 1921 





2° oS Sere $5,000,000 


FIRE—AUTOMOBILE—MARINE 


Brokerage and Service Department 
CHAS. F. ENDERLY, Manager 
122-126 WILLIAM STREET, NEW YORK CITY 


INSURANCE COMPANY of NORTH AMERICA 
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THE 


EQUITABLE LIFE OF IOWA 


Results of 1920 


$254,538,407.00 of Insurance in Force 
$ 62,399,248.00 New Business in 1920 (paid for) 








Sixty-nine per cent of all business 
written since organization still in force. 








Home Office, Des Moines 





For information address: 





$3.00 a Year; 25c. per Copy 


PRUDENTIAL ISSUES 
$1,032,775,795 


Company Has $5,096,021,774 in Force; 
Assets Are $686,327,302; Income 
$200,158,624 














PRESIDENT DRYDEN’S REPORT 





Increase in Premium Debit, $229,642; 
Average Rate on 1920 Bond 
Purchases, 6.07 P. C. 





The Prudential Insurance Company 
has passed the billion dollar mark in 
paid-for business. Its net increase of 
assets in 1920 was nearly $89,000,000. 
Its ordinary paid-for last year was 
greater than its industrial paid-for pay- 
ments to policyholders of $63,677,696. 
Decrease in number of industrial poli- 
cies lapsed of 82,973. Lower expense 
ratio. 

These are a few of the outstanding 
features in the annual report of Presi- 
dent Forrest F. Dryden, of The Pruden- 
tial, which report was read to the board 
of directors this week. 

It was a wonderful year for this 
great Company, and the report, which 
is printed practically in full herewith, 
will be read with the —, interest 
throughout the field: 

Forty-five years of Prudential his- 
tory attest the success of the Company’s 
methods, its remarkable growth and 
the extent and character of its service 
to the community at large. During 
1920, for the first time in our experi- 
ence, we issued over one billion dol- 
lars of paid-for new business. The in- 


crease in insurance in force was over 
$665,000,000, this gain during a single 
year being greater than the total in 
force at the end of our first quarter- 
century, December 31, 1900. The net 
increase in assets was $88,234,676.96 or 
nearly as much as the total assets at 
the end of twenty-nine years, December 
31, 1904. These figures illustrate in con- 
cise form the magnitude of the Com- 
pany’s operations and have been made 
possible by close adherence to prin- 
ciples established and successfully ap- 
plied by the founder of The Prudential. 
Summary of the Year’s Work 


The following is a brief summary of 
the year’s work: 
Industrial paid-for insur- 

ance, including revivals 

and increases .......... $512,963,135 
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Ordinary paid-for insu E 

ance, including’ reviv 

and increases ........... 519,812,660 
Total amount of new paid- 

for insurance, including 

revivals and increases. . .1,032,775,795 


Gain over 1919...,......... 142,831,331 
Amount of paid-for insur- 
ance in force....... ...«-5,096,021,774 


Gain for 1920 (this repre- 
sents 64.39 per cent of the 
total amount of new paid- 
for insurance — including 
revivals and increases— 
as compared with 60.59 
per cent for the year 


3919). .3 SESS wule neha 665,013,942 
Income ......- Aides ovate aa 200,158,624 
Net gain for 1920........... 22 389.767 
BMORS 2% dec ddecdcrcoccess 686,327,302 
Gain for 1920..........000- 88,234,676 
EID as o6c 0000 cna-ee.on 655,426,391 
Increase over 1919......... 82,113,980 
Reserves ...... Koes ee 623,319,064 
Increase for 1920.......... 79,631,432 
Surplus, including capital 

OS IEEE ere FE 30,900,910 
Total payments to policy- 

holders during 1920 ... 63,677,696 
Amount paid or credited in 

dividends to policyhold- 

ers during 1920 (both In- 

dustrial and Ordinary), 

including mortuary divi- 

dend additions on Indus- 

trial policies ............ 13,173,955 


Company’s Rank 

The rank of The Prudential among 
the life insurance companies of the 
world in the items of principal interest 
is as follows: 

Second in volume of insurance in 
force. : 

Second in premium income. 

Second in total income. 

Third in total admitted assets. 

In the last item we have risen from 
fifth to third place during 1920. 

The increase in our weekly premium 
debit. was $229,642, as compared with 
$178,780 for 1919. The cost of this in- 
crease was lower than ever before. 

This increase in weekly premium 
debit multiplied by fifty-two represents 
the gain in Industrial premium income, 
and, including the approximate total of 
premiums on the increase in Ordinary 
insurance in force, the total gain in 
premium income is about $22,700,000. 

Industrial Expense Rate 


The Industrial expense rate was 33.54, 
as compared with 33.64 for the year 
1919, showing a reduction of ten one 
hundredths of 1 per cent, notwithstand- 
ing the payment of $2,886,658 in tem- 
porary additional salary payments. But 
for this expenditure the rate would be 
31.07. 

It has always been the purpose of the 
Company to protect the interests of the 
policyholders in every possible man- 
ner, and it is especially gratifying to 
report that, notwithstanding the great- 
ly increased volume of business ex- 
posed to lapse, the number of Industrial 
policies lapsed during 1920 was not only 
relatively but actually smaller than in 
1919. 


Investments in Securities 


During the year, owing to heavy com- 
mitments in mortgage loans, we in- 
vested in securities the comparatively 
small sum of $24,000,000. Though in- 
cluded in this amount are additional 
purchases of $8,500,000 par value Lib- 
erty bonds, the average rate of return 
on government, municipal, railroad and 
miscellaneous bonds purchased during 
1920 was 6.07 per cent, as compared 
with 5.28 per cent in 1919. Our hold- 
ing of United States Government issues 
now stands at-$106,500,000, or just over 
15 per cent of admitted assets. 

The passage last year of the Trans- 
portation Act, so largely attributable to 
the efficient campaign waged by the 
National Association of Owners of 
Railroad Securities, under the leader- 
ship of S. Davies Warfield, was an eco- 
nomic mile-stone of transcending im- 
portance. I feel confident that, with 
the adjustment of certain onerous privi- 


leges granted to labor during federal- 


> 


Improved Disability Provision 


Claim may be made as soon as disability occurs—no p.obationary 


period. 


Payments begin immediately on approval of claim—no proba- 


tionary period. ° 


Monthly payments, lifelong, conditioned on permanence of dis- 


ability. 


Immediate waiver of future premiums—no waiting until next 


anniversary. 


Full amount of insurance paid when insured dies, without deduc- 
tion for disability payments or for premiums waived. 


This new disability provision brings the service of America’s old- 
est legal reserve life insurance company still closer to the needs of 


the insuring public. 


For terms to producing Agents address 


The Mutual Life Insurance Company 
of New York 


34 Nassau Street, New York 











control and with the return of normal 
business and traffic, this constructive 
legislation will still further strengthen 
our investment in railroad securities, 
amounting, as it does, to over 26 per 
cent of admitted assets. 
Mortgage Loans 

During 1920 we made real estate 

loans amounting to over $84,000,000, 


and, allowing for loans paid off, the net 
increase on December 3lst was over 
$64,000,000, the total loans outstanding 
aggregating nearly thirty thousand, for 
about $198,500,000. It is interesting to 
note as bearing on the housing situa- 
tion that 3,164 loans on private dwell- 
ings and 239 on apartments were made, 
thus accommodating 6,536 families. The 
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the past five years: 


The Guardian Life Health Service 


A genuine service to policyholders—An unusual selling aid. 


The results of health examinations under The Guardian 
Life Insurance Company of America’s Health Service during 





34% were found to have some moderate physical impairment 
or defect requiring some form of hygienic guidance or 


minor medical attention. 


33% were found to have some moderate physical impairment 
or defect requiring some form of medical supervision or 
treatment in addition to hygienic guidance. 

17% were found to have some slight physical impairment or 
defect requiring observation or hygienic guidance. 

13% were found to have some advanced physical impairment 
or defect requiring systematic medical supervision or 


treatment. 


3% were found to have some serious impairment or defect 
urgently demanding immediate attention. 

Conclusive evidence of the value of this service to the 
policyholder. The Health Service is part of the Guardian’s 
comprehensive program of service to the policyholder while 
living. Every person protected by a Guardian contract is en- 
titled to the privileges of the Life Extension Institute without 
cost, including an annual medical examination every year 


beginning with the third. 


Service to policyholders is the best service to agents. 


The Guardian Life Insurance 


Company 


of America 


(Established 1860) 


50 Union Square 


New York City 


For a direct agency connection, address 
T. Louis Hansen, Vice-President 


Se a 
Company took by assignment from sey. 
eral foreign mortgage compani»s 2,188 
mortgages, amounting to about $5,799. 
000, and yielding from 6% per cent tp 
8 per cent. On December 31:} loans 
authorized but not disbursed totale 
over $20,000,000. 

A depreciation charge of $ 900,009 
against the value of the hon Offic 
buildings was made for the yevr 1920, 

Industrial Policy Reserves 


The Company’s reserves have been 


strengthened on three group: of jy. 
dustrial policies, as follows: Ih accord. 
ance with our custom, the res: -yeg gy 


another year’s issue—1895—he e been 
placed upon a more rigid basis. the rz 
serve basis has been strength ned on 
Industrial Infantile policies issw:od prio, 
to 1896 and also on Industria! Endoy. 
ment policies in their first ye., of ip. 
surance. The total increase in eserves 
on this account is about $2,000.10, # 

The continued increase in th: burden 
of taxation is a matter of grov. ng cop. 
cern from the standpoint of t! Policy. 
holders. The total amount paid in taxes 
and license fees, federal, state and mp 
nicipal, during 1920. was $45,129 19 
as compared with $3,290,657-80 in 1919, 

Dividends to Policyholders 


With the approval of the Board, we 
have resumed the payment of ‘ividends 
to those classes of policyholders who, 
by reason of the effect of the influenza 
epidemic, did not share in the distriby. 
tion last year. 

The Company’s exceedingly {avorable 
mortality experience is shown by the 
following comparison: 


1920 1919 
Industrial claim percentage 23.59 27.7 
Ordinary claim percentage 22/1 28,4 


Field Force 


Our Industrial field force numbered 
approximately twelve thousand me 
throughout the entire year, and thet 
splendid productive ability, coupled 
with their careful attention to the in 
terests of the policvholders. enables me 
to present the gratifying summary of 
the year’s work shown elsewhere in 
this report. They merit commendation 
and their achievements have been suit 
ably recognized. The average weekly 
earnings, from all sources, of our assist: 
ant superintendents and agents during 
1920 as compared with 1919 show a sub 
stantial increase, and are as follows: 


1920 1919 
Assistant Superintendents $51.31 $45.1 
ED, Nexvist. oat Wits aa o's se 42.85 36.83 


The total clerical enrolment Decem 
ber 31, 1920, was 3,724 (of which 69 per 
cent were women), as against 3,751 0 
December 31, 1919, or a reduction of 
twenty-seven. These figures illustrate 
the ability of our well-trained organi 
tion to absorb a steadily increasing 
volume of transactions, and “%!<so the at 
vantage. of the system of office commit 
tees by which we keep our methods of 
handling the work under constant 
view, in order to simplify procedur 
whenever possible. Payments for clet 
ical overtime were reduced from $4; 
346 to $32,307, a saving of $10,039. 
Great credit is due the. entire home o 
fice staff for their accomplish ments du 
ing 1920. 

Ordinary, Intermediate anc _ Industrial 
Changes 

Important changes affectin our Ord 
nary, Intermediate and Ind:strial po 
icies and the rules governin: the isst 
ance of business were determined upi 
and announcement made in December. 
These included increases i: the mat 
mum amounts of insuranc’ cranted 
individuals on regtilar an term 
cies, extension of additio: 1 benefit 
and privileges to women, » duction ® 
minimum age limits on /. termedialt 
policies, liberalized disability provisioas 
which, as far as possible, w ‘e made 
troactive, and a new Indu. ‘rial polit 
known as the “Infantile Co: ertible ® 
dowment Policy.” This cen :i 
and attractive features an: will aid # 
promoting thrift by enablin 
insure their children unde an In 
trial policy which in later years mf 
be converted into an Inter: ediate 
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Founded 1863 


The Provident Life and Trust 
Company of Philadelphia 


(Pennsylvania) 





satisfaction. 





PROVIDENT agents are selling not only protection but 


The policy-holder who matures a Provident Long Endow- 
ment is a center of Provident influence in his community. 


PROTECTION+ THRIFT = SATISFACTION 








THE MOST VALUABLE POLICY FOR YO!) 


Mr. Agent, is to write your prospect in the Company writi:.g 
the most valuable policy for the insured. 
Secure prompt action in the 





INSURANCE com 











WILLIAM N. COMPTON, General Agent 
Metropolitan District 
St. Paul Bldg., 220 Broadway, New York, N. ~. 
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A. L. C. Medical Section 
to Meet March 16-18 


INTERESTING PROGRAM 





LONG 





Disability, Cancer, Tuberculosis and 
Other Topics; Excelsior Springs, 
Mo., Gathering 





The meeting of the medical section 
of the American Life Convention will 
be held at The Elms Hotel, Excelsior 
Springs; Mo., March 16,17 and 18. The 
meeting will be called to order by Dr. 
F. L. Truitt, of the Reserve Loan Lffe, 
Indianapolis. Dr. Truitt will be followed 
by ©. G. Taylor, Jr., of the Atlantic 
Life, Richmond, and president of the 
American Life Convention. The secre- 
tary; Dr. F. L. B. Jenney, Federal Life, 
Chicago, will make a report. Dr. E. J. 
Wilson, Midland Mutual Life, Columbus, 
O., will speak on “Some Factors Not 
Generally Considered in Medical Selec- 
tion,” which will be followed by a dis- 
cussion led by Dr. Charles B. Irwin, 
North American Life, Chicago. 

On the afternoon of March 16, Dr. 
A. H. Sanford, Mayo Clinic, Rochester, 
Minn., will speak on “Urinalysis Sym- 
posium” and “The Significance of Slight 
Albuminuria.” Others on the program 
for Wednesday afternoon are these: 
Dr. D. M. Shewbrooks, Lincoln National 
Life, Ft. Wayne, Ind., “Glycosuria in its 
Relation to Life Underwriting”; Dr. C. 
N. McCloud, Minnesota Mutual Life, 
St. Paul, “Cylindruria”; Dr. W. G. Ex- 
ton, Prudential, Newark, “The Urine in 
Relation to Life Insurance”; and a dis- 
cussion by Dr. EB. F. McCampbell, Mid- 
land Mutual Life, Columbus; Dr. Wil- 
liam de B. MacNider and Dr. R. L. 
Rowley, Phoenix Mutual Life, Hartford, 
Conn. 

The program for Thursday. morning 
is as follows: “Some Reflections from 
the Examiner’s Viewpoint,” Dr. F. W. 
Foxworthy, Indianapolis; “Some Statis- 
tical or Actuarial Information for Medi- 
cal Directors,” T. A. Phillips, Minnesota 
Mutual Life, St. Paul; “Disability and 
Double Indemnity,” L. D. Cavanaugh, 
Federal Life, Chicago; “Prognosis in 
Cancer and Cancer Control,” Dr. V. C. 
Hunt, Mayo Clinic, Rochester, Minn. 
Several discussions will take place dur- 
ing the morning in which the following 
will take part: Doctors W. F. Milroy, 


Bankers Reserve Life, Omaha; J. R. 
Lehmann, Southland Life, Dallas; F. L. 
Grosvenor, Travelers, Hartford; J. P. 
Turner, Jefferson Standard Life, Greens- 
boro, Va.; and C. C. Morrison, Omaha 
Life, Omaha. Also R. M. Webb, Kansas 
City Life, Kansas City; C. H. Beckett, 
State Life of Indiana, Indianapolis; J. 
§. Hale, Northwestern National Life, 
Minneapolis; and S. E. Allison, Pan- 
American Life, New Orleans. 

During the afternoon an entertain- 
ment will be held and in the evening 
a business session will be hel@ and a 
report of the uniform medical examina- 
tion blank committee made. 

Doctors G. W. Parker, Peoria Life, 
Peoria, Ill.; M. M. Lairy, LaFayette 
Life, LaFayette, Ind.; F. H. Scholle, 
Kansas Life, Topeka, Kans.; Paul V. 
Woolley, Midland Life, Kansas City; 
G. E. Crawford, Cedar Rapids Life, 
Cedar Rapids; G. J. Mulvane, Bank Sav- 
ings Life, Topeka, Kan.; and M. L. 
Turner, Western Life, Des Moines, will 
take part in discussions during the 
morning of Friday, as will F. B. Mead, 
Lincoln National Life, Fort Wayne, Ind. 
and George Graham, Missouri State 
Life, St. Louis. Dr. W. B. Metcalf, Con- 
tinental Assurance, Chicago, will speak 
on “Tuberculous Diseases in Life Insur- 
ance Sélection”; Dr. F. A. Causey, Pe- 
oria Life, on “Concealed Impairments” ; 
A. D. Reilly, Mutual Life, New York 
City, on “Industrial Selection of Life 
Insurance Risks”; and Dr. Carl Stuts- 
man, on “Special Conditions Affecting 
the Insuring of Female Lives.” Dr. H. 
A. Baker, Kansas City Life, Kansas 
City, will conduct a question box dur- 
ing the afternoon. 





Willis H. Faber, of the Williamsport 
Agency of the Mutual Benefit recently 
passed his 7ist birthday. He celebrat- 
ed the event by completing the best of 
his fifteen years with the Mutual Bene- 
fit, closing over $300,000 of new busi- 
ness. Mr. Faber’s record should be 
very pleasing to him as it is to the 
Company. It shows from another an- 
gle the desirability of life insurance as 
a profession. In many lines of busi- 
ness men lose their usefulness after 
sixty and are let out. With the good 
life insurance company one’s clientele 
enriches with age and is an income- 
producing asset through renewal equi- 
ties even after an agent’s days of ac- 
tive service are over. 


H, S. Nollen President 
Equitable of Iowa 


F. C. HUBBELL VICE-PRESIDENT 





New President Began Career as Col- 
lege Professor; Held in High 
Esteem; Company’s Growth 





At the annual meeting of the Board 
of Trustees of the Equitable Life Insur- 
ance Company of Iowa, held February 
10, F. C. Hubbell, president of the Com- 
pany, and the son of its founder, Fred- 
erick M. Hubbell, who is chairman of 
the board of trustees, retired from the 
presidency, and presented as his suc- 
cessor, Henry S. Nollen, vice-president 
of the Company. Mr. Nollen was elect- 
ed to the office of president. F. C. 
Hubbell was elected vice-president. All 
other officers were re-elected. 

Mr. Nollen is the seventh president 
of the Equitable Life Insurance Com- 
pany of Iowa. The first president was 
P. M. Casady; the second, B. F. Allen; 
the third, F. M. Hubbell, founder of the 
Company and at present chairman of 


the board of trustees; fourth, Cyrus. 


Kirk; fifth, J. C. Cummins; sixth, F. C. 
Hubbell. 

Mr. Nolien was born September 26, 
1866, and his experience in life insur- 
ance work stamps him as one of the 
foremost life insurance executives. 

Was Instructor in Mathematics 

At an early age he occupied the chair 
of instructor in mathematics in an Iowa 
college, and later entered a business 
career, making a specialty of account- 
ing. His qualifications along this line 
attracted the attention of the manage- 
ment of the Bankers Life of Des Moines 
and he entered the service of the Com- 
Pany and was its secretary at the time 
of its reorganization on a legal reserve 
plan. 

Following the death of Cyrus Kirk, 
president of the Equitable Life Insur- 
ance Company of Iowa, Mr. Nollen was 
induced to enter the service of the 
Equitable Life Insurance Company of 
Iowa, as vice-president, taking up his 
new association in January, 1913. With 
his usual sincere and determined 
characteristics, he commenced a study 
of the history of the Equitable Life In- 


surance Company of Iowa, and al. pos. 
sibilities for greater development. Drr. 
ing his period of service, great c anges 
have been made in the plans >f the 
Company and in its policy cor tracts, 
The business has developed very ma. 
terially, reaching a paid-for insurance 
during the past year of over $12,000, 
000, and an insurance in force in excess 
of $254,000,000. 

In the Home Office and field, Mr. 
Nollen enjoys the very high esteem of 
all &ssociated with the Company. His 
never failing courtesy and consideration 
for those with whom he is ass)ciated, 
and his desire to render any possible 
service to all, have endeared him to the 
entire force. 

This well merited advancement will 
meet with the most cordial approval on 
the part of the agency force, because in 
Mr. Nollen it has ever been felt that 
the Company had an executive whio was 
fully competent to handle the problems 
‘of the Home Office, ‘both from the stand- 
point of policy and administration in 
general; he also is well in touch with 
the field man’s problems and necds. 





BANKERS LIFE ISSUE 
The distribution of the Bankers Lifé, 
of Iowa, shows this distribution of 1918 
19-20 issue by plans: 


Plan 1918 1919 199 

; perct. per per ct 
Paid-up at Age 70 * 44.12 52.58 50.” 
Twenty Pay Life 10.51 13.33 14.49 
Ordinary Life 8.86 8.44 5.8 
Semi-End’m’t at 70 17.33 7.7 497 
Five and Ten Yr. Term 8.09 7.26 $.11 
Eighteen Pay Life 7.48 6.5 7.15 
Twenty Yr. End. 1.32 1.88 14 
Miscellaneous 2.29 2.17 6 
100.00 100.0 10 





LIMITED PAYMENTS LEAD 
The George Washington Life paid for 
$16,067,513 last year, of which $957,971 
was term; $5,549,818 Ordinary Life; 
$6,806,180 Limited Payment Life; and 
$2,753,544 Endowment and other forms. 
The Company’s assets are $2,309,333. 





CONFEDERATION LIFE FIGURES 


The Confederation Life, of ‘‘oronto, 
on December 31, 1920, had total insur 
ance in force of $135,624,925; amount of 
new business issued during the year it 
clusive of bonus additions and revivals 
amounted to $35,144,811; tota! assets 
are $27,213,246.74. 


—_ 
— 











Seventy Successful Years 


The year 1921 marks the seventieth anniversary of our incorpora- 
tion. Ever since 1851 this Company has been furnishing unexcelled life 


insurance protection at a low net cosi. 


The $728,000,000 now in force 


shows that the public appreciates the perfect service and square dealing 
it has always received from the Massachusetts Mutual. 


JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS 


MUTUAL 


LIFE INSURANCE COMPANY 


Springfield, Massachusetts 
Incorporated 1851 





Confidence - Ability - Service 


The Splendid Record of the Past Year is a Challenge that vill 
be met by every Fearless Agent who Grasps the Fact th: t 
Nothing can Defeat Diligent and Honest Toil. 


1921 Will Reward Workers, but not Shirkers 


New England Mutual Life Insurance ‘0. 
87 Milk Street, Boston 


Seventy-seven Years of Faithful Service 
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THE EASTERN 


UNDERWRITER 





Heads Metropolitan’ ~ 
Service e Department 


JEROLAMON SUCCEEDS GRAHAM 


With Company 19 Years; Began As 
Bookkeeper, and Worked His 








Way Up 

A bureau of advice and information 
to pol yholders and a service of practi- 
cal assistance to agents in procuring 
new b.;iness and keeping alive the old, 
is the ‘lan of the Ordinary Policyhold- 
ers’ S:rvice Department of the Metro- 
polita: Life, of which Charles D. 
Jerolanion has been made the head. 
Mr. Je olamon became chief of the de- 
partme it on September 9, last, succeed- 

a 

















CHARLES D. JEROLAMON 


ing Thompson B. Graham, who was 
made manager of the Pacific Coast of- 
fice of the Company. 

The bureau is on the fifth floor of the 
Metropolitan Tower and is at the serv- 
ice of all Ordinary Life policyholders 
and the superintendents and agents of 
the Company. The department waS es- 
tablished last July by President Ha'‘ey 
Fiske, who saw the need for a service 
that would give approximately 5,000,- 
000 policyholders a year information 
gratis regarding their policies and ad- 
vice as to their line of insurance and 
the insurance business in general. The 
Company has 24,000,000 policyholders. 

When Mr. Graham was appointed 
chief of the Pacific Coast office, Mr. 
Jerolamon who was then supervisor in 
the Home Office, was selected because 
of his wide experience both in the field 
and in the technical end of the profes- 
sion, as the logical man to succeed him. 

Mr. Jero amon entered the service of 
the Company as a bookkeeper in the 
Home Office, in May, 1902. After a 
short time at keeping accounts he was 
promote to the correspondence divi- 
sion. While a letter writer Mr. Jerola- 
mon go: much experience in field work 
in New York City, and he was as pro- 
ficient at writing up life business as he 
Was at, ‘omposing readable letters. 

Eventally he became head of the 
record correspondence division and 
shortly :fter this he was appointed a 
supervisor. 

“Lregard the life insurance business 
as the sreatest business a man can en- 
sage in’ said Mr. Jerolamon. “The 
life und rwriter is in a better position 
te serve his fellows, than, perhaps, a 
Man in any other line of endeavor. 
After all, the most important part of 
the life nan’s work is service. Render- 
ig the best service is the best busi- 
aes, Scrvice is a commodity and from 
tt the most healthy business is built 
up. Of course, a few agents only de- 


sire to sell the type of policy that yields 
them the highest commission, regard- 
less of how it will benefit the applicant. 
This is not service, and it is certainly 
bad business. The object of this Bu- 
reau is to help agents not only to get 
new business but to re-write a maxi- 
mum of old business that they would 
otherwise miss, and to give policyhold- 
ers all the information they desire. 
That is our function.” 

Mr. Jerolamon is a native of New- 
ark, N. J., but has lived in New York 
City for about forty years. 





ELECTED VICE-PRESIDENT 





G. H. Summers Started Life Working 
in Drug Store; Began Insurance 
With General Accident 





George H. Summers has been elected 
vice-president of the National Relief As- 
surance Company, of Philadelphia. Born 
in Pennsylvania in 1880, he spent his 
early boyhood summers on his father’s 
farm, attending school in winter until 
he became of age. He accepted a posi- 


tion at $5 a week in a drug store, and 
soon acquired a thorough knowledge of 
the business. In 1903 he went to Phila- 
delphia to complete his studies at the 
Philadelphia College of Pharmacy and 
in 1905 became a registered pharmacist. 

While in college, Mr. Summers became 
a clerk in the United States branch of- 
fice of the General Accident, of Perth, 
Scotland, at $8 per week. He grew in- 
terested in the health and accident busi- 
ness and rose to the position of under- 
writer and manager of the industrial 
policy department, which position he 
held until October, 1911, when he re- 
signed to accept a position as assistant 
secretary with the National Relief As- 
surance Company. Mr. Summers estab- 
lished the first agencies of this com- 
pany in the New England States, New 
Jersey, Delaware and Maryland, 

In January, 1920, he was assigned 
manager of the monthly payment de- 
partment, which has grown wonderfully 
under his supervision. 





MAKING POLICIES LARGER 





How I. Steinberg, Home Life, Colorado, 
Raises $1,000 Applications To 
$1,500 and $2,000 





I. Steinberg, of our Colorado ag- 
ency, says that when a prospect has 
egreed to take a policy of insurance, 
but has limited the amount to $1,000, 
it is a good plan for the agent to fill 
in the application blank with the ex- 
ception of the amount and the pre- 
mium. At this point, he should turn 
tc his app’icant and say “I presume 
your reason for taking this policy is to 
provide $1,000 for your wife at your 
death?” The natural answer is “Yes.” 
“Has it occurred to you,” the agent 
would then reply, “that you may be ill 
for several months before you die, and 
in such event your doctor’s bill and 
funeral expenses would amount to at 
least $500, or half of the amount your 
policy provides? Why not provide for 
these bills and leave $1,000 intact to 
your wife?” 

Many $1,000 policies can be increased 
tc $1,500 to $2,000 in this way, says 
Mr. Steinberg, adding “Try it, and in 
the words of the popu'’ar song ‘You'd 
be surprised’!” 





MUTUAL LIFE CONVENTIONS 


George T. Dexter, second vice-presi- 
dent of the Mutual Life, has announced 


to the field forces the dates on which — 
the various conventions will be held. 


The $250,000 Field Club will hold its 
convention at the Copley-Plaza Hotel, 
Boston, on August 10 and 11. The 
Western $125,000 Field Club Convention 
will be held at Stanley Hotel, Estes 
Park, Colorado, July 6 and 7. Announce- 
ment will be made later of the time and 
place for holding the convention of the 
Eastern and Southern Clubs 





NATIONAL LIFE INSURANCE COMPANY 


MONTPELIER, VERMONT 
FRED A. HOWLAND, President 


For Seventy Years 
This 
Strong Mutual Company 
Has Protected The 
Home And Family 





Edward D. Field, Superintendent of Agencies 








The Columbian National Life Insurance Company 
Boston, Massachusetts 


ARTHUR E. CHILDS, President 
LIFE, ACCIDENT, and HEALTH INSURANCE 
Low Guaranteed Rates 
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THE UNITED STATES LIFE INSURANCE COMPANY 


ORGANIZED 1850 


IN THE CITY OF NEW YORK 
NON-PARTICIPATING POLICIES ONLY 
Over Forty Five Million Dollars Paid to Policyholders 


JOHN P. MUNN, M. D., President 


open for high class, personal producers, under direct contracts with the Co 
aunt ion ny 7 ig 277 Broadway, ‘New York City. oiaetinslns wer 














Security Mutual Agents are successful 
WHY? 


The reasons are many 
First —Our rates are right 
Seconéd—Our policies are attractive 
Third —Our Company is reliable 
Fourth—Our agents have our co-operation 
We can give good men good territory 
If you are interested, address 
C. H. Jackson, Supt. of Agencies 


SECURITY MUTUAL LIFE INSURANCE COMPANY 


BINGHAMTON, N. Y. 




















GOOD CONTRACTS FOR LIVE AGENTS 
£xecutive offices No. S506 Walnut St., Philadelphia, Pa. 
BASIL S. WALSH, President JOSEPH L. DURKIN, Secretary JOHN J. GALLAGHER, 














HOME LIFE INSURANCE COMPANY of AMERICA 


INCORPORATED 1899 


PROTECTION FOR THE ENTIRE FAMILY 
— Company issues all medern forms of policy contracts from age 3 months 
ext birthday to @ years. 
INDUSTRIAL POLICIES are in full immediate benefit from date of issue. 
ORDINARY POLICIES contain a valuable Disability clause and are guar- 
anteed by State Endorsement. 


Treasurer 




















SPECIAL COMBINATION POLICY 


with multiple benefits and unique excess interest dividends (simon pure 
dividends), has seemed to afford no possibilities for improvement and 
yet ways have been found recently to invest that policy with a brand 

new dress that makés it even more salable than before. It is the policy 
— that enables those world records for growth to be shattered 
y the 


INTERNATIONAL LIFE OF ST. LOUIS 



















PENNSYLVANIA OPPORTUNITY 


am soe: Saeaartes to mubieg o peteeeet esnties wih on Ad wl cote 
lished company with a progressive management and an unequalled dividend record. 
it will be te your interest te investigate our preposition. 


Address, PERMANENT, 
OA ae Peete Rederen, See Sheet, Boy. Fed Mp 
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UNDERWRITER 


February 18, 199; 





Annual Report 
of John Hancock 


GROSS ASSETS OF $211,631,483 





Company Paid For $263,672,672; Ex- 
tracts From Report of President 
Lamb; Investments 





The John Hancock Mutual Life had 
outstanding insurance of $1,409,667,395 
on December 31, 1920. Gross assets 
at that time were $211,631,485. The 
income last year was $57,448,894. The 
company wrote and paid for $263,672,- 
672. President Lamb in his annual re- 
port said in part: 

“The year was one of great activity 
in all departments. The new insur- 
ance written and paid for amounted to 
$263,672,672, the largest year of writ- 
ings in the Company’s history. At the 
same time the withdrawals from mem- 
bership were at a comparatively low 
rate, so that there resulted a very 
large increase in the total insurance 
in force, which item at the end of the 
year was $1,409,667,395. The death 
rate was very favorably low. The Com- 
pany paid out $18,417,470.17 in death 
and endowment claims and other pol- 
icy payments, principally within the 
eighteen States where it transacts the 
bulk of its business, and to a lesser ex- 
tent within practically every other 
State of the Union, together with scat- 
tering payments all over the world. 
These payments averaged $61,390 for 
every working day. The distribution 
of this sum, together with other pay- 
ments, has brought the payments to 
policyholders since organization of the 
Company in 1862, to the great aggre- 
gate of $247,507,430. 

“The notable increase in your Com- 
pany’s business which has been experi- 
enced during several years past has 
now brought it to the point. where its 
assets, which are held for the per- 
formance of the insurance contracts 
outstanding, aggregate well over $200,- 
000,000. The financial condition is very 
favorable, as will be shown by the fol- 
lowing summary: 

Gross admitted assets as 

of December 31, 1920. $211,631,483.22 

Policy reserve and other 


NN PEA Fare 201,518,192.18 
Unassigned or safety 
We cova cea es case 10,113,291.04 


“As life insurance during the last de- 
cade has experienced a tremendous im- 
petus, it may be interesting to compare 
the foregoing figures with those of 1910: 
Gross admitted assets as 

of December 31, 1910. $72,656,259.00 
Folicy reserve and other 


liabilities ....... bad 65,940,463.00 
Unassigned or safety 
TES 2.856 cnht~wwn 6,715,796.00 


“The finances have been administered 
along the general lines which have been 
followed with success for many years, 
the substantial sum of $30,863,631.77 
having been placed in farm mortgages 
of a fine type, while $6,252,594.63 was 
invested in the securities of our Fed- 
era!, State; and municipal governments, 
and of our railway systems. The total 
amount invested during the year, in- 
cluding reinvestment of maturing obli- 
gations, was $43,265,031.70. The aver- 
age interest earned on the mean in- 
vested assets was 5.06 per cent. The 
items on which there is default in in- 
terest are gratifyingly few. They con- 
sist of five mortgages out of 17,679 held, 
and three parcels of bonds out of 487 
parcels owned. The Company holds no 
property under foreclosure of mortgage. 
A brief summary of the principal in- 
vestment items follows, as of Decem- 
ber 31, 1920: 

Mortgage Loans ........ $111,058,465.29 
United . States Liberty 
and Victory Bonds and 


Certificates .......... 19,775,657.34 
State, Municipal, Rail- 

road and Public Util- 

at SE «ach tcek es 50,879,506.36 


Other Invested Funds, In- 
eluding Cash in Banks 21,274,272.94 


“This will show, in a broad way, the 
general disposition of the policyholders’ 
funds, and the uses they are being put 
to in the development of our country’s 
resources and the maintenance of its 
people. The investment feature of life 
insurance follows the universal rule 
that the true value of money is found in 
its effective use. Hence, through the 
putting out of this money at interest to 
help work the farms, the railroads, pub- 
lic utilities, and other activities neces- 
sary to our life, the policyholders be 
come collectively the source of saving 
and thrift, from which the country at 
large derives benefit.” 





COLONEL JONES TO RESIGN 

Colonel R. G. Cho'meley-Jones will re- 
sign as director of the Bureau of War 
Risk Insurance*soon after the new ad- 
ministration takes charge at Washing- 
ton. He expects to return to New York 
and engage in business. He took charge 
of the War Risk Bureau when it was in 
a chaotic condition and has brought it 
up fo a vastly improved efficiency. 








PRUDENTIAL FIGURES 
(Continued from page 3) 


Company Expense-Rat 
1920—28.33. pay » 7 


Taxes 
Pn ne paid in taxes and license fees, federal, 
and municipal, 1920: $4,065, 122; 1919: 
$3 250, 658. In New Jersey alone, 1920: "$1,197, 
758; 1919: $982,841. Paid to City of Newark, 
1920: $585,287; 1919: $544,187. Paid to the 
State, 1920: $612,471; 1919: 438,653. 


Industrial Premium Debit 
Dec. 31, 1920: $1,911,657. Dec. 31, 1919: $1,- 
682,015. 
Gain in Industrial Insurance in Force 
1920: $311,499,605; 1919: $233,853,837. 
Collection Per Cent. 
1920: 100.01; 1919: 100.38. 


Arrears Per Cent. 
End of 1920: 26.65; End of 1919: 27.82. 


Industrial Premium-Paying Policies 
Lapsed 


aps 
Number policies lapsed, 1920: 
1,391,182, 
Above Lapses Less Revivals 
Number policies, 1920: 973,089; 1919: 983,218. 


Non-Premium-Paying Industrial 


Policies 
1920—Number of paid-up policies in force 
December 31st: 900,870. Number of free poli- 
cies, insured having attained age 75: 87,856. 
Number of policies running under the extended 
insurance provision: 639,079. Total number of 
non-premium-paying policies: 1,627,805. 


Amount of Insurance Represented by 
the Foregoing Non-Premium- 
Pa: Ens Policies 


1,308,209; 1919: 


1920—Paid-up: $20,954,943. Free policies: $7,- 
037,609. Extended insurance: $95,884,940. Total: 
$123,877 ,492. 
Increase in the Number of Industrial 


Policies Surrendered for Cash 
Number surrendered, 1920: 73,308; 1919: 


58,489. 
The Industrial Field Staff 
Superintendents, Dec. 31, 1920: 268; Dec. 31, 
1919: 268. Agency Organizers and Assistants, 
Dec. 31, 1920: 1,717; Dec. 31, 1919: 1,747. 
Agents, Dec. 31, 1920: 10,088; Dec. 31, 1919: 
10,065. Total, Dec. 31, 1920: 12,073; Dec. 31, 
1919: 12,080. 
Average Number of Agents to an 
Assistancy 
Dec. 31, 1920: 5.8; Dec. 31, 1919: 5.8. 
Amount of Default on Each $100 of In- 
dustrial Premiums Collected by 
the Field Force 


1920: $0.013; 1919: $0.026. 
Loans on Ordinary Policies 
Number of loans mode, 122 1920: 51,150; 1919: 


49,764. Amount of loans (net), 1920: $9, are 

908; 1919: $7,225,281. (The total number of 
loans on policies is 209,432, for $46,159, 108.) 

Dividends to Policyholders, Provided 
for in the Policies, and Extra Divi- 
dends as a Result of Mutualization 


(Including mortuary dividend rican: on In- 


dustrial policies) 
1920—Industrial: $9,035,444. Ordinary: $4,- 


138,510. Total: $13,173,955. 


Estimated Dividends for 1921 
Industrial = 4, 785,236. Ordinary poli- 
cies: $7,339,578. :' $12, 124,814. 


Real Estate Speco Made During the 


ear 
City loans, 1920: eye 452; 1919: $6,981.376. 
Farm loans, 1920: 70,671; 1919: $18,'573,633. 
Total, 1920: $64,538.12 4; 1919: $25,555,009. 


Amount Paid in Service Disability 


1920—Field: $208,434. Hi = Office: $146,312. 
ield: a 3 
Total: $354,746. sd 


ee, 


No Insurance Investigation in This Stat 


By a vote of thirty to twenty the New 
York legislature has adopted the finance 
committee’s report limiting the investi- 
gating powers of the Lockwood commit- 
tee. Samuel Untermyer, counsel of the 
committee, was attacked and defended 
during the debate. Senator Lockwood 
criticized investments of fire insurance 
companies saying that some of them 
were investing in Mexican oil, automo- 
bile and soap enterprises. He thought 
that if they put more money in real 
estate loans the average earnings would 
be higher and more safe. 

“We know that fire and life insurance 


companies and savings banks re yoy 
investing a fair proportion © their 
funds in rea] estate securities,” }:¢ gaiq 
“and we want to learn the reas: » they 


are not. Fire insurance compar ¢s arp 
the worst shirkers regarding al os. 
tate loans.” 


Senator Lusk, in attacking Unter. 
myer said he did not understa d why 
he was so anxious to investigat banks 
and insurance companies. He ought 
that there was some hidden ni ger jp 
the woodpile. “We do not nt to 
launch another Armstrong in oestiga. 
tion,” he said. 








BALTIMORE LAPSE ADS 

An institutional advertising campaign 
to carry the doctrine of life insurancé 
to the public in an endeavor not only 
to offset the numerous lapses expected 
this year, but to also aid in increasing 
production of new business, was 
mapped out at the annual meeting of 


the Baltimore Life Underwriters’ Asso- _ 


ciation this week. Frank M. Wheaton, 
of the Union Central Life, was elected 
rresident. 





Charles S. Hervey, former Public 
Service Commissioner for New York, 
has become consulting accountant with 
DeKay & Company, Inc. 


NEW ENGLAND CONGRESS 
The plans for the New Engla.! gales 


congress for ordinary and_ in: \striaj 
writers for March 16 have b n ap. 
nounced. Among the speakers jl] po 
Fred A. Howland, Alexander S. row, 


J. Everitt Hicks, Franklin W. 
Charles W. Scevel, Ear! Mann 
Barney Pearson. 


Ganse, 
'g and 





MADE DISTRICT MANAGERS 


Finch & Myer, with offices in !Imira, 
N. Y., have been appointed istrict 
managers for the Mutual Life of New 


York for the counties of Chemung, Tio. 
ga and Schuyler. 











—— 


“THE MAN 4x» THE JOB 





The time which all employees have looked forward to, 
when the job would be hunting the man instead of the man 
hunting the job, has evidently come. If you can do anything 
in the way of producing material or moral values, the job is 
waiting for you—looking for you. Life insurance companies 
have heretofore been in the position of the employee who had 
to hunt his job in order to get the opportunity to do the work 
he was able to do for the benefit of his employer and the com- 
munity at large. Now employers are looking for men and 
men who need life insurance are looking for a life company 


that will insure them. 


- 


This advertisement is therefore printed here to notify the 
public that the New York Life Insurance Company, organized 
under the laws of the State of New York in 1845, is ready to 
do the job for those who need life insurance. The Company 
did the job for over TWO. HUNDRED THOUSAND MEN 
AND WOMEN in 1919, but was obliged to turn away over 
FIFTEEN THOUSAND, not because the Company’s facilities 
were not ample, but because they applied too late—they were 
no longer insurable! They wanted protection to the amount 
of SIXTY MILLION DOLLARS, and the Company could not 


furnish a dollar. 


So the Company 1s printing this notice to the effect that it 
is ready to do the job for healthy men and women, on appli- 
cation. Its facilities are ample, its work has behind it the 
guarantee of seventy-five years of faithful service, a mu‘ual 
organization with a membership of over a million insured 
persons, with ample reserves to meet every contingency. [he 
Company has Branch Offices in the principal cities, and 
Agencies in nearly every county. You can easily find one and 
he will do the job—if you haven’t waited too long. 


New York Life Insurance Company 


346 & 348 BROADWAY, 


DARWIN P. KINGSLEY, President 





NEW YORK, ™. Y. 
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Sun Life Employes — 
to Receive Pensions 


pISABI.ITY AND DEATH BENEFIT 








Maximum Annual Payment $500 to 
Em;loyes Aged 65, Who Have 
Served for 25 Years 





Baltin ore, Md., Feb. 16.—The Sun 
Life Ins.rance Company of America has 
just in: gurated a:pension plan for its 
agents, upervisors, superintendents, in- 
and clerical employes whereby 


gpector 
pensions are given employes after 
reachins a certain age and also in case 
of perm inent disability. 

Empl ves 60 years of age or over who 
have been in the company’s service 


continu sly for 20 years, but less than 
eceive a pension of $275 a year, 


5, will f 
re) nonthly, during life and upon 
the employe’s death will revert to his 
or her beneficiaries for their life. 


By beneficiaries in the various plans, 
the company refers to the widow, if 
any, as |ong a8 she remains unmarried; 
children under eighteen years of age or 


until their marriage, if prior; and 
widowed mother, as long as she re- 
mains unmarried. 


Employes 60 years or over and who 

have been in the compary’s employ 
continuously for 25 years or more will 
receive 2 pension of $300 a year, pay- 
able monthly, during life, and at death 
payable to the beneficiaries during their 
ife. 
. Those who are eligible for either of 
the above pensions and elect to con- 
tinue to serve the company and have 
reached the age of 65 or over with at 
least 25 years’ continuous service, will 
receive a pension of $500 per year, pay- 
able monthly during life, and at death 
payable to beneficiaries during their 
life. 

Any employe eligible for a pension 
wil be paid it regarding the condition 
of health and regardless of whether he 
or she continues to work for the com- 
pany or seeks employment elsewhere. 

Disability and Death 

Following are the total permanent 
disability and death benefits: 

Any employe who has served the com- 
pany five years but less than 10 years 
will receive: 

In the event of permanent, total dis- 
ability while in the company’s employ, 
a pension of $200 per annum payable 
month'y during such disability for a 
period not exceeding five years and in 
the event of death fol’owing such dis- 
ability and prior to the expiration of 
five years after the beginning of the 
disability, the pension will be payable 
to the beneficiaries until the expiration 
of the five year period. 

In the event of death while in the 
company’s employ, not preceded by per- 
manent total disability the sum of $200 
a year, payable monthly, will be paid 
the beneficiaries for five years. 

Any employe who has served the com- 
pany for ten years but less than 15 
years will receive $225 per year, pay- 
able monthly, for a period of ten years. 
Those who have been in the company’s 
employ for 15 years but less than 20 
Will be paid $250 a year for a period 
of 15 years. 

Employes who have served the com- 
pany for 20 years, but less than 25 
years, and are less than 60 years of 
age will receive $275 per year for a 
Period of 20 years, Those who have 
been in the employ of the Sun Life for 
25 years or more and are less than 60 


years of age, will receive $300 per year 
for life, 





P\OMISING STUDENTS 


Seven'en new agents in the sales 
training division of the Phoenix Mutual 
have recived diplomas. During the 
trainine course of six weeks six days 
are spen! in soliciting and in that per- 


ied the present class has written more 
than $100,000 of insurance. 





CONNECTICUT STATE FUND BILL 





Introduced in Legislature and Given 
Wide Pub‘icity; Report of Minne- 
sota Committee Recalled 





A bill before the Connecticut legis- 
lature proposes the establishment of a 
state insurance fund. It was intro- 
duced by Representative E. G. Pendle- 
ton of Preston, and is being given much 
consideration at this time, so much so 
that a report of the Minnesota commis- 
sion, a copy of which has just been re- 
ceived in Hartford, has been given wide 
publicity throughout Hartford as well as 
in the newspapers of Connecticut. 

The commission was organized in 
April, 1919, at which time the house of 
representatives of the Minnesota legis- 
lature was considering a bill for an act 
creating a state fund for the payment 
of compensation claims, to investigate 
and find out how other states were mak- 
ing out under the various forms of the 
compensation law which they employed. 
The commission after investigating con- 
ditions in various states including Con- 
necticut, decided against estab‘ishing 
a state insurance fund. 





MANNING’S LATEST BOOK 





Provident Agent’s Volume Deals With 
Safety in Life Incomes and Gives 
Many Valuable Tips 





Announcement is made in the current 
issue of “Provident Notes” of a book 
that has been written by Earl G. Man- 
ning, Provident Life agent in Boston. 
The volume is calied, “The E’ement of 
Safety in Life Incomes” and _ the 
“Notes” quote the following that the 
author has to say of it: 

“In discussing this subject, it is only 
fair te the trust companies and trus- 
tees who handle estates for living and 
deceased people to give space to the 
subject which it deserves. This has 
been done. The book also takes up ex- 
haustively the use of the Continuous 
Installment Income Policy on the Ordi- 
nary Life, Ten, Fifteen and Twenty 
Payment Plans and also, which is fully 
as important, the using of the Life In- 
come agreement option, which con- 
serves the principa! for a second gen- 
eration and pays incomes for the life- 
time of one beneficiary and the possi- 
ble lifetime of others.” 





FOUR AGENCIES IN CONTEST 





Paul] Loder, Graham C. Wells, L. F. 
Paret and J. S. Tunmore Out 


To Win a Title 





Four agencies of the Provident Life 
and Trust Company, Philadelphia, Paul 
Loder, superintendent; New York, 
Graham C. Wells, general agent; New 
Jersey, Louis F. Paret, general agent 
and Brooklyn, John S. Tunmore, zen- 
eral agent, are engaging in a nine 
weeks’ contest ending April 16th to 
.determine which is the best “a’l around 
agency.” The rules for the contest 
have been drawn up by E. W. Marshall, 
assistant actuary, on a basis of new 
business settled for, less “preventable 
cancellations” such as lapses, surren- 
ders and reductions (minus, of course, 
revivals and increases). 

The four agenciés in the contest are 
very much interested in the conserva- 
tion feature which enters into it and 
the. rivalry is very great. The agency 
whose net gain is the largest percent- 
age of the quota, which has been as- 
signed to it by Mr. Marshall, will be 
the winner. The contest is under the 
management of Franklin C. Morss, as- 
sistant manager of agencies. 





SAUL IN BERMUDA 


Lester J. Saul, executive manager of 
the Perez F. Huff general agency of the 
Travelers, is spending a vacation in 
Bermuda. Before his steamer arrived 
he received a wireless message of god- 
speed sent by the agency on the occa- 
sion of its last dinner. 




















THREE RULES: 





The Northwestern Mutual Life Insurance 
Company was the pioneer in establishing 













































































rules to protect itself and its agents 
against evils which demoralized the business. 


For twenty-seven years it has enforced a stringent Anti- 
Rebate Rule. 


For twenty-three years it has observed a No-Brokerage Rule 
which prohibits the acceptance of business from, or the pay- 
ment of commissions to, other than an agent of the company. 
Exception only is made in the case of legitimate surplus 
business and then only from a licensed agent of another 
company upon an anti-rebate agreement from him. 

For more than twenty-eight years it has adhered to its 
present Civil Service Rule which provides that all appoint- 
ments to general agencies shall be made from those already 
connected with the company and otherwise qualified. 

To the literal enforcement of these rules is attributed, in 


large part, the success, high character and the loyalty of the 
agency force of 
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Northwestern Mutual Life Insurance Co. 
of 


Milwaukee, Wisconsin 


























The Connecticut Mutual 


| Life Insurance Company 
Hartford Connecticut 








The Company for Fieldmen with Ambition 

74 Years of Honorable Service to Members 

Offers a background of satisfied Policyholders 
which, 


with Education, Service 
and Individual Assistance, 


renders 
the Maximum Advantage 
to the agent 





In writing please mention The Eastern Underwriter. 
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“The Labor Gazette,” 
published by the Cana- 
Government dian Department of 


Canadian 


Labor, has this to say 
about group insurance: 
What will be the effect 
where group insurance is put in force? 
Looking at it in the theory first of all, 
we shall have a list of employes who 
see that their employers take a human 
interest in them beyond the immediate 
result of their exertions in office or 
factory; that, in case of death, this in- 
terest will express itself in a very con- 
siderable cash contribution, in the 
shape of the insurance money, towards 
the support of their dependents, to en- 
able them to get on their feet again, 
after the death of the bread-winner. By 
stimulating a sense of loyalty towards 
such employers, and removing from 
their own minds the haunting and en- 
ergy-sapping spectre of a family left in 
want, this cold cash protection will in- 
crease the efficiency of the staff in 
general, and, in addition, will tend 
strongly to check the costly ebb and 
flow of labor turnover. 

So much for the theory of it; let us 
look at the verdict of actual experience. 
Group insurance, while still only on the 
threshold of its development, has al- 
ready been in operation long enough to 
enable us to observe the results of its 
operation in actual practice. As it 
works out, the general experience of 
those who have tried it is as follows: 
At first, the employes are prone to 
look upon the scheme with some degree 
of doubt, sometimes even suspicion that 
there must be a catch in it somewhere. 
Then, one after another, deaths begin 
to occur—and in every instance the 
money is paid over as arranged. Then 
the remaining employes begin to see 
what the scheme really does, and their 
jobs look better to them than they did 
before. Loyalty is enhanced, the ser- 
ious-minded workers remain with the 
firm, labor turncver is notably reduced 
and efficiency is increased. The proof 
of the pudding is the eating of it, and 
it is noteworthy that in every case in 
which the group insurance idea has 
been given a real try-out, it has been 
enthusiastically continued. 

Group insurance is today something 
much more than a form of social benefi- 
cence. It is all this, but it‘is also what 
is commonly called a “business propo- 
sition” of the soundest kind. Out of 
enlightened self-interest, if for no other 
reason, intelligent and efficient employ- 
ers of labor must adopt it. 

- & = 


The Montana Life “Bul- 

What Life letin” has picked out the 

Insurance following important things 

Does that life insurance does for 

the ordinary, average man 

who takes out a policy and keeps up the 
premium payments: 

“It compels: him to save on a scale 
that he himself has named after due de- 
liberation. 

“It joins his savings with others in a 
co-operative investment that is big 
enough to secure all advantages. 

“It puts his savings into the hands of 
those whose business it is to know 
what he cannot know about invest- 
ments. 

“It gives his earnings the safeguards 
provided by laws affecting insurance 
companies. 

“It leaves him free to give his whole 
time-and thought to further earnings, 
saving him all vexation and anxiety in- 
vident to the care of property. 

“It takes into consideration the un- 
certainties of a man’s earning power, 
and makes provision for such modifica- 
tions as conditions may require, mak- 
ing sure that’ the investor gets all that 


Endorses 
Group 


LIVE HINTS FOR BUSINESS GETTERS 








Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 


he pays for, no matter how far he may 
fall short of his original intentions. 

“And best of all, over and beyond its 
merits as a means of accumulations, it 
plays the role of a fairy godfather to the 
dependents who find themselves sudden- 
ly cast upon their own resources 
through the unexpected and premature 
death of the one who provides. 

“The easiest, safest, surest and most 
satisfactory way to save and keep on 
saving is to purchase from a tested, old- 
line, conservative insurance company 
some form of life insurance suited to 
your circumstances.” 

* = = 
Carrying no life insurance is 

The a bad mistake. Carrying the 

Wrong wrong contract for one’s 
Contract needs is another. Recently 

the newspapers told an un- 
usual story of a man who made an 
error in judgment in choosing his in- 
surance, but fortunately his mistake is 
no reflection on our business, by reason 
of the fact that his contract was not 
carried by a life insurance company, 
says the Penn Mutual’s “News Letter.” 

Samuel Collins, seventy-five years of 
age, died in a Newark hospital, and his 
body remained unclaimed at the morgue 
for several days. In a furnished room 
he had occupied was a bank book show- 
ing a balance of eighty-seven cents. 
Business acquaintances said that fifteen 
years ago he inherited a $2,000,000 es- 
tate, and his residence then was the 
showplace of Stroudsburg. After having 
handled art transactions involving some 
$5,000,000, he lost all in speculation in 
art objects and real estate. 

But it seems that the man had not 
altogether been heedless of the future, 
for some years ago he had insured 
something more than “decent burial.” 
As a result of that caution, his body 
now reposes in a $10,000 mausoleum. 

Carnegie, who said his ambition was 
to die poor, might have approved of the 
situation this dying man found himself 
in—with eighty-seven cents and a $10,- 
000 mausoleum, but to us it looks as 
though Mr. Collins made a mistake in 
judgment when he chose his contract. 
Better advice might have suggested 
either an Annuity or a Fifteen Year 
Endowment. With the latter he could 
have protected his old age and at the 
same time have insured getting. “more 
than decent burial.” 





YOU ARE “THERE” 


Just over on the next hillside the 
pasturage seems better; the grass ap- 
pears more luxuriant, and the hungry 
horse follows the mirage of richer fields 
just before him. With the new life ag- 
ent the next town is another instance 
of distance lending enchantment. 
“Where shall I go?” is one of the first 
questions that the new life agent puts 
to the agency manager after signing a 
contract. And he always gets a sur- 
prised look in reply when he answers, 


“Don’t. go; you are already there. And - 


because you are there, have been there 
for years, and know the people, I am 
giving you this commission.” And one 
by one men are being convinced that 
half an ordinary State as a working ba- 
sis is a great delusion, and they are 
settling down to restricted territory in 
which they have opportunity to know 
personally every worthy man and wo- 
man worth knowing—Montana Life 
Bulletin. 





Prohibition was death to the free 
lunch, but the rumor yesterday was not 
to be stifled that the insurance compa- 
nies are going back to the pre-war free 
blotter policy—F. P. A. in the New 
York Tribune. 
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American Central Life 
Insurance Company 
INDIANAPOLIS, INDIANA 
Established 1899 


All agency contracts direct with the company 


Address: 


HERBERT M. WOOLLEN, President 
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Organized 1871 | 


LIFE INSURANCE COMPANY OF VIRGINIA | 
RICHMOND, VIRGINIA | 
OLDEST-LARGEST-STRONGEST, Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from $1,000.00 to 
$50,000.00, and Industrial Policies from $12.50 to $1,000.00 


IIE 55h cata ghedeb ede cease i ssdess toeet ens secede eeiedetbauneeloircdittuseens 13, 
SD: cOINTIB Ess pegiGhahsesdddvees squccthnnamithankbssaeathavtins skins sodn ° Wes ont 
SN NS goon hn, £50) caceradveedetensetamicaccdbedaccesve 2,049,930. 
RS SR ME tin ncanieecsbard can ingcssechsetdoosddetealerckvvbsbis Bene 176,504,308 
NR | We INS a. cose c dus chhccechtkiliilbardswaidcctcduchcbacetocs Pat's 
Total Payments to Policyholders since Organization..................... 23,840, 173,80 


JOHN G. WALKER, Pres‘dent. 
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Great Southern Life Insurance Company 


HOUSTON, TEXAS 


* AMAR - 


THE was, 
BIG F WOR Ne 
Texas GREAT 


For Agency Contracts address 


O. S. CARLTON 


PRESIDENT 











37,005 PEOPLE 


wrote to us last year and asked for an illustration of our “Income fo: 
Life” at their age. This valuable lead service explains why our 191! 
business showed a gain of 81 per cent. 


The Fidelity operates in 40 states. Full level net premium reserves 
basis. Insurance in force over $173,000,000. Faithfully serving in- 
surers since 1878. 


A Few Agency Openings for the Right Men 
THE FIDELITY MUTUAL LIFE 


INSURANCE COMPANY, PHILADELPHIA 
WALTER LE MAR TALBOT, President 
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SER ot 


Are You Permanently Established? 


Write for Territory 


Pennsylvania—Ohio—West Virginia 


PHILADELPHIA LIFE INSURANCE £0. 


PHILADELPHIA 
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Tells Brokers About 
Group Insurance 


TALK BY DR. TUCKER, OF AETNA 








Need for This Coverage Emphasized; 
Prevents Strikes, Reduces Turn- 
over; Engenders Harmonious 
Relations 





Dr. George E. Tucker, medical direc- 
tor, industrial division, of the Aetna 
Life, as the speaker at the class of 
insurance this week. Dr. Tucker’s sub- 


ject was “Group Life,” and he ex- 
plaine:} to those present the many bene- 
fits of this form of insurance to both 


ihe employer and the employe. There 
are three great problems which affect 
ihe individual and the community as a 
whole: industrial accidents and their 
consequences, sickness and death. 
These problems involve a cost which 
must be met by someone, and if 
the individual is not in a position to 
pear it. it becomes necessary for the 
state or charity to step in and do so. 

Charity is supported -by a limited 
number. Society demanded that some 
method be adopted which would dis- 


tribute this cost in an equitable man- 
ner, and the result was the compensa- 
tion laws, in force in all but six states. 
Charity and the state were not only 
uneconomical ways of taking care of 
this cost, but the recipients of it did 
not like charity. 

As employers realize their own need 
of life insurance, they rea'ize how much 
more their employes who depend upon 
their wages to support their families 
reed the protection. The cost of in- 
juries, sickness and death come at a 
time when they are least able to bear 
it: when their income has ceased. If 
the employe is covered by group life, 


his widow and children are taken care 
of unti] such time as they may better 
decide what to do, and prevents the 
mother being forced into industry and 
the children taken away from school. 

The excessive cost of insurance is re 


duced by group insurance, for it does 
away with individual solicitation, indi- 
vidual selection or physical examination 
and individual collection of premium, 


for the premium is paid by one person, 
the employer. 


Group life insurance has figured in 
ihe prevention of strikes, for it pro- 
cuces 2 more harmonious spirit between 
the employer and the employe. The 


emplove appreciates the interest being 
taken in him by his employer, and in 


critical times will stand by him. The 
labor turn-over is also reduced, for the 
employe prefers to stay where he is 
protected by insurance. Every employ- 


er is striving for a minimum of labor 
turn-over and a maximum of production, 
and he must have the co-operation of 
his employes. 

Dr. Tucker predicted that in the im- 
mediate future there would be a more 
harmonious spirit between the emp'oy- 
er and the employe, each realizing the 
problems of the other and working to- 
gether in their solution. Employers 
are still buying group life as they were 
during the war, but they are not sign- 
ing their name on the dotted line as 
(uickly 1s they were then. They are, 
however. looking ahead and will en- 
“eavor io hold those employes whom 
they desire by means of group life. 


thrown open to the members of the 
class anil Dr. Tucker answered any 
questions asked. 





TO MEET HERE MARCH 22 


The m\l-year meeting of the executive 
committ © of the National Association 
of Life ' nderwriters will be held at the 


Hotel Astor beginning Tuesda 
i morn- 
ing, March 22. - 4 4 





The National Life of Vermont has 
ued a new rate book. 


R. B. Robbins New York 
Department Actuary 


ONCE TAUGHT MATHEMATICS 





Also Associated With James-W. Glover 
at University of Michigan; Member 
of Societies 





Superintendent Phillips announces 
the appointment of Rainard B. Robbins 
as assistant actuary in the Albany of- 
fice of the New York Insurance Depart- 
ment. Mr. Robbins’ work will be chiefly 
in connection with life insurance mat- 
ters. 

Mr. Robbins was born at Pickard, 
Indiana, on April 21, 1886. He holds the 
degrees of A. B. and M. A. from Indiana 


University, with mathematics as his 
major study. He further specialized in 
mathematics at Harvard University 
where he obtained his Ph. D. in 1914. 
Mr. Robbins was instructor in mathe 
matics successively at Harvard College, 
Sheffield Scientific School, and Uni- 
versity of Michigan. During the last 


-few years he has taught actuarial and 


statistical mathematics at the Univers- 
ity of Michigan. 

Mr. Robbins has passed a number of 
the examinations of the American In- 
stitute of Actuaries and of the Actu- 
arial Society of America. He is an as- 
sociate member of the Casualty Actuar- 
ial and Statistical Society of America 
and is also a member of the American 
Mathematical Society, Mathematical As- 
sociation of America, and American 
Statistical Society. He was assistant 
actuary of the Missouri Insurance De- 
partment during the summer of 1920. 
Mr. Robbins has had _ considerable 
practical experience in consulting ac- 
tuarial work in the office of Professor 
James W. Glover of the University of 
Michigan. 





WESTERN COMPANY REPORTS 





Western Union Life and New World 
Life of Spokane Show Substantial 
Gains in Premiums ~ 





The annual meetings of the Western 
Union Life and the New World Life 
were held recently in Spokane. An 8 
per cent dividend, amounting to approxi- 
mately $90,000 on the $1,134,500 stock 
of the New World Life was announced. 
Gains for 1920 over 1919 were $178,457 
in premium income, $403,430 in legal re- 
serve, $507,155 in assets, $154,044 in 
surplus and an addition to insurance in 
force ‘of $5,968,709. The company has 
loaned $700,500 on farm mortgages in 
Washington, Idaho, Montana and Ore- 
gon. Capital and surplus is reported at 
$1,637,619. 

John J. Cadigan was re-elected presi- 
dent. Among other officers elected 
were: Edward J. O’Shea, vice-president- 
treasurer; Francis H. Benson, vice- 
president, and R. C. Burton, secretary 
and actuary. 

The Western Union re-elected as 
president, R. Lewis Rutter, head of the 
Spokane & Hastern Trust Company. 
The annual report showed total admit- 
ted assets of $5,065,730 insurance in 
force December 31 of $61,167,337, a to- 
tal income for 1920 of $2,165,031 and an 
excess of income over disbursements 
for 1920 of $882,415. 





MICHIGAN MUTUAL A MEMBER 


At the regular meeting of the Asso- 
ciation of Life Insurance Presidents on 
the 4th inst. the Michigan Mutual Life 
Insurance Company of Detroit, Mich., 
was unanimously elected to member- 
ship. The Association now consists of 
48 companies. 

The Michigan Mutual Life began 
business in November, 1867. Its presi- 
dent is John J. Mooney. Its admitted 
assets on December 31, 1919, were $14,- 
276061 and its insurance in force on 
that date was $73,721,234. ' 











REAL SATISFACTION 


Working with William N. Compton and the John 
Hancock Mutual Life Insurance Company in New 
York City forms the happiest combination imagin- 
able for the life insurance salesman. 


If you have any doubt in your mind have it dispelled 
by calling at 


220 BROADWAY 
Phone 6030 Cortlandt 


























A PENN MUTUAL PREMIUM, less a PENN MUTUAL DIVIDEND, 
purchasing a PENN MUTUAL POLICY, containing PENN MUTUAL 
VALUES, make an INSURANCE PROPOSITION which in the sum of 
ALL ITS BENEFITS, is unsurpassed for net low cost and care of inter- 
ests of all members. 


THE PENN MUTUAL 
Life Insurance Company 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 
8% reserve 














Southwestern Life Insurance Co. 
Home Office, DALLAS, TEXAS 
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IN THE CENTER OF THE U. S. A. 


is located a big, vigorous, and growing 
institution of Life Insurance. 

















Our geographical location enables us to 
render exceptional service to our policy- 
holders and field force. 


Over $302,000,000 of insurance in force. 





Investigate for yourself. 


Missouri State Life Insurance Company 
M. E. SINGLETON, President 
St. Louis, Missouri 










































Pan-American Life Insurance Company 


NEW ORLEANS, U. S. A. 
CRAWFORD H. ELLIS, President 













Total Assets Dec. 31, 1920........ over $8,742,000.00 
Insurance issued during 1920...... over 31,433,000.00 
Insurance in force Dec. 31, 1920... over 91,408,000.00 











THE PAN-AMERICAN WAY. 

In keeping with the higher Ideals and Ethics of the Business, the Pan- 
American does not seek to employ agents of other companies, but by 
interesting men of intelligence, character and clean record, instructing 
them by correspondence, and assisting them in the active co-operation 
of specially trained men, it has built up a field organization that is 
te. gr td and contented. 

hat those agents are doing, you can do, if you have the Will—the 
Pan-American Way is open to you. 


Address; E. G. SIMMONS, Vice-President and General Mgr. 
NEW ORLEANS, LA. 
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77th Annual! Report 
New England Mutual 


UNUSUAL PERSISTENCE RECORD 








Less Deaths in 1920 Than in 1919; 
$3,048,830 Surplus Returned to 
Policyholders 

The seventy-seventh annual report of 
the directors of the New England Mu- 
tual Life called 1920 the most success- 
ful year which the company has had 
since its foundation. For the first time 
in its history the company’s new paid- 
for business exceeded $100,000,000, and 
amounted to $108,411,136, an increase of 
nearly $20,000,000 over the previous 
year. The report continues: 

“The usual excellent record of per- 
sistence—evidence of a satisfied mem- 
bership—was maintained, the termina- 
tions by death, maturity, expiry, sur- 
render, and all other causes, amount- 
ing to only $22,816,654. 

“The net increase in amount of insur- 
ance in force was $85,594.48%. The total 
insurance in force is $560,773,236, com- 
pared with $213,730,176 ten years ago, 
and $309,699,971 five years ago. 

“During the early months the mor- 
tality was much higher than usual, fol- 
lowed by a very favorable experience 
until the last few weeks of the year, 
when an abnormal number of claims 
for large amounts was incurred. 

$5,063,628 Death Claims 

“The death claims amounted to $5,- 
063,628, an increase of $909,039. The 
claims incurred during the last sixty 
days of the year were $1,287,026, of 
which $733,337 was upon the lives of 
twenty-two persons. Claims amounting 
to $1,225,511 were paid on policies is- 
sued within five years to 309 persons, 
who passed a satisfactory medical ex- 
amination and were in good health. The 
average duration of these policies was 
cnly two vears, which emphasizes the 
uncertainty of life in an impressive 
manner. 

“It is interesting to note that while 
the total amount of death claims in- 
curred increased, the number of deaths 
was ninety-seven less than the previous 
year, showing that the amount of insur- 
ance carried per person is much larger 
than a few years ago. 

“In the classification of deaths, there 
were one hundred from influenza, a de- 
crease of eighty-nine from the previous 
year, but still largely in excess of the 
normal for this disease. There were 
seventy-six deaths from tuberenlosis. an 
increase of three; and ninety-six from 
cancer, an increase of twenty-eight. 
There were one hundred and seven 
deaths due to violence, as follows: 
drowning, eight; murder, eight; rail- 
road accidents, nine; automobile acci- 
dents, twenty-three; suicide, thirty- 
four; others, twenty-five. The death 
rate from other causes has been nor- 
mal. 

“The ratio of.actual to expected mor- 
tality was 58.78 per cent, compared with 
53.14 per cent the previous year. 

“Notwithstanding heavy taxes, great- 
er cost of administration, and the in- 
creased expense due to-the acauisition 
of so large an amount of new business, 
an investment that will bring substan- 
tial returns in the future, the shares 
of surplus payable in 1921 have heen 
computed upon the same scale which 
has been in use for ten years. The 
amount set aside for this purpose, and 
which is charged as liability, is $3,550,- 
000,.an increase of $550,000 over 1920. 

Premium Income 


“The premium income for the year 
was $18,229,966.07, an increase of $2,- 
889,409.36; and the total receipts from 
all sources $23,327,585.43, an increase of 
$3,400,230.63. 

“The amount of surplus returned to 
policyholders during the year was $3, 
048,830.95, an increase of $390,237.19. 


“Total payments to policyholders 
amounted to $10,258,720-31, an increase 
of $943,973.21. 

“Loans were made upon policies in 


_ the amount of $3,692,861, and the loan 


account was reduced in the sum of $1,- 
547,279 by repayment in cash and ma- 
turity or surrender of policies. The 
total amount is now $15,892,912, an in- 
crease. of $2,145,582. 

“Mortgage loans for $5,461,750, at an 


’ average rate of 5.90 per cent interest, 


were made during the year; and state, 
municipal and corporate bonds for $7,- 
130,500, yielding 5.55 per cent income, 
were purchased. 

“The total assets are now $104,587,- 
712.86, an increase of $7,864,728.98, 
while the legal policy reserves, divi- 
dends, and all other liabilities, amount 
to $101,852,867.88, giving a net surplus 
of $2,734,844.98.” 


INCREASE IN GEORGIA DEPOSITS 
Under date of December 20, 1920, 
Commissioner William A. Wright of 
the Insurance Department of Georgia 
issued an official notice as follows: 

“In Re: Industrial Life Insurance 
Companies. 

“Gentlemen: ‘Section 2 of an Act of 
the Legislature approved August 17, 
i920, provides that: 

“All life insurance companies now 
authorized to-transact the business of 
life insurance in this State whose de- 
posit is less than $100,000, shall an- 
nually, on or before the 31st day of 
December of each year, increase its 
deposit in an amount not less than 10 
per cent of the amount of deposit 
which it is required to have under ex- 
isting laws until its deposit aggregates 
not less than $100,000.’ 

“Section 3 of the Act above referred 
to, provides that: 

“*The provisions of this Act shall ap- 
ply to industrial life insurance com- 
panies in the same manner as to other 
life insurance companies.’ 

“You are therefore hereby notified 
that on or before the 31st day of De- 
cember, the-deposit of your company 
now he'd by the State Treasurer must 
be increased 10 per cent, said increase 
to be made in registered bonds of the 
United States or Siate of Georgia, or 
registered and validated county or 
municipal bonds of this State.” 


EQUITABLE CLASS GRADUATES 

The first 1921 class of Equitable ag- 
ents to graduate in its insurance sales- 
manship course here consisted of fifty 
stndents. Dr. George Van Arsdale was 
chief instructor. 

The course ran every business day 
in the week from 8.45 a. m. to 11 a. m. 
The graduation exercises took p'ace in 
Angelo’s Restaurant on Pearl Street, 
between Wall and Pine Streets, on Fri- 
day, February 4. The students present- 
ed their teacher with a travelling trunk. 
Dr. John A. Stevenson, third vice-presi- 
dent made an address. 

The class then adjoined to their regu- 
lar class room on the 9th floor of the 
Equitable Building where a few parting 
suggestions and selling points were 
given by Dr. Van Arsdale. Some songs 
were sung. 

The students in the class wrote $1,- 
500,000 of new business since the first 
day of the school. There were about 
ten women enrol’ed among the stu- 
dents. 





LIFE PLAN THE MAGNA CHARTA 


The Mutual Life says that life forms 
continued their prominence in 1920, 
with a total of $349,726,481. There was 
$28,374,749 of endowments and $20,767,- 
927 of term. In a recent issue of 
“Points,” the Mutual Life said: “The 
life plan is the Magna Charta of life 
insurance, and the source of every ben- 
efit that can be needed or may be de- 
sired. It supplies protection to the 
young and to the aged, with an income 
for the declining years; and its vari- 
ous provisions are adapted to the vari- 
ous financial emergencies to which men 
and women are liable all along the way 

from the cradle te the grave.” 


GUARDIAN NIGHT 
Eastern general agents of the Guard- 
ian Life met recently in Rochester, 
N. Y. At the dinner of the Life Under- 
writers’ Association of Rochester the 
evening was called “Guardian Night.” 





CAPABLE MEN 


Can Always Be 


WELL PLACED 


Much desirable territory ig ready for 
Agents who can deliver policies in satis- 
factory volume. Inquiries about localities 
will have careful attention. 


Union Mutual Life 


Insurance Company 
PORTLAND, MAINE 


Address: 
ALBERT E. AWDE, Supt. of Agencies 











HOME LIFE) 


INSURANCE CO. 


NEW YORK 


WM. A. MARSHALL, 
President 


The 61st Annual Statement 
shows admitted Assets of 
$40,465,508 and the Insurance 
in Force $212,483,100—a gain 
for the year 1920 of nearly 
$27,000,C00. The insurance 
effected during the year was 
nearly $43,000,000. The 
amount paid to policyholders 
during the year was over 
$4,196,000. 





For Agency apply to 
GEORGE W. MURRAY, 
Superintendent of Agents 
New York 


256 Broadway 








Build Your Own Business 
under our direct general agency contract 
Our Policies provide for : 

Double Indemnity, 

Disability Benefits, 

Reducing Premiums 
See the new low Rates 


JOHN F. ROCHE, Vice-Pres’t 


THE MANHATTAN LIFE 











New Insurance paid. 
for in 1920 over 
$95,000,000 


Total Insurance nw 
in force over 
$555,000,000 


Bankers Life 
Company 
Des Moines - - Iowa 


Geo. Kuhns, President 














GREATEST 
ILLINOIS 


COMPANY 


WANTS GOOD MEN 








INSURANCE COMPANY AND } 
o¢ BROADWAY ~NEW YORK WILL PAY THEM WELL 








THE BERKSHIRE LIFE INSURANCE (0. 


OF PITTSFIELD, MASS. 


Incorporated 1851 
W. D. WYMAN, President 
A purely mutual Company, issuing all desirable forms of life insur*.ce. 
ATTRACTIVE LITERATURE 
Ambitious, Productive and Trustwo 
by correspo 
W. S. WELD, Superintendent of Agencies 


Life Agents may be bene! ‘ted 
with 
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MARYLAND MARYLAND 
CASUALTY ASSURANCE : 
COMPANY CORPORATION 
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CASUALTY INSURANCE 
FIDELITY and SURETY BONDS LIFE INSURANCE 


COMPANIES OF CONFIDENCE 
THAT 


AID THEIR AGENTS 
AND 


PLEASE THEIR POLICYHOLDERS 


“BALTIMORE | F. HIGHLANDS BURNS, President MARYLAND 
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This newspaper is owned and is pub- 
lished every Friday by The Eastern 
Underwriter Company, a New York cor- 
poration, office and place of business 
105 William Street, New York City. 
Clarence Axman, President and Editor; 
W. L. Hadley, Secretary and Business 
Manager. The address of the officers +s 
the office of this newspaper. Telephone 


2497 John. 


Subscription Price $3.00 a year, Single 
copies, 25 cents. 


Entered as second-class. matter April 
s, 1907, at the Post Office of New York, 
N. Y., under the act of Congress of 
March 3, 1879. 








INSURANCE COMPANIES, INSUR- 
ANCE COMPANY ADVERTISING 


MEN; INSURANCE «NEWS 
PAPERS, INSURANCE 


‘NEWSPAPER MEN 

During the month of February a 
paper in the jewelry trade, containing 
nearly 500 pages, was issued. Periodi- 
cals of the automobile and iron and 
steel industries have surpassed this 
record. In some of the trades, arts, 
sciences and professions publications 
devoted to describing activities of a 
class reach a circulation of several hun- 
dred thousands of copies each issue. 
On the other hand, insurance, a greater 
institution than any of those men- 
tioned, superior to them when weighed 
in the scale of magnitude, public 
service, importance and beneficence, is 
represented by a business press which 
in size might be compared to tiny 
craft on a mighty ocean. Its papers 
are neither bulky in number of pages, 
nor is their circulation large. Work- 
ing under many handicaps they cover 
the multitudinous variety of activities 
in the insurance world as well as they 
can; they keep abreast of developments 
of the business, analyzing them, as a 
rule, with keen intelligence and sound 
judgment; they furnish a forum in 
which the best minds in the insurance 
business have their thoughts radiated 
through a wide sphere; they are educa- 
tors in a world where many people 
need education; they are optimistic, 
often inspirational, and ever as helpful 
as they can be. An integral part of the 
insurance profession, these papers are 
run by men who love their work; who 
have very small returns for the energy, 
resourcefulness and time they put into 
the job, which by every measuring rule 
is a big one; and who generally main- 
tain the highest standard of moral and 
business integrity. 

Many are the handicaps and of such 
a nature as to cripple the size of the 
papers, stunting their growth. First 
and most important is the nature of 
the business itself. Insurance is not 
one profession; it is many professions. 
One insurance company in this country 


-not support the 


writes between forty and fifty distinct 
lines of indemnity, which means that 
it has experts in forty or fifty subjects. 
The magnitude of life insurance alone 
can be gauged by the fact that two 
companies this year each wrote more 
than a billion of insurance, while one 
company has a billion of assets. Fire 
insurance, an ancient profession as in- 
surance goes, has in turn developed a 
large number of subsidiary insurance 
lines, one of which, automobile insur- 
ance, furnished the companies with 
more than $50,000,000 of premiums last 
year. Casualty insurance is divided into 
a wide variety of groups, new ones ap- 
pearing constantly. It is the province 
of the insurance newspapers to keep 
pace with these developments, and to 
acquaint agents and others with news 
and comment about them. Necessarily, 
the task is stupendous; itis not done 
so well as it should be; it is not done 
so completely as the situation requires; 
but it is done as well as possible with 
the resources in space, talent, observa- 
tion, discrimination and personal con- 
tact with underwriters permit. Neces- 
sarily, the papers can only touch the 
high spots. It would take several hun- 
dred pages a week; it would require 
enormous staffs; it would consume tre- 
mendous outlays in order to accomplish 
the feat of presenting once a week the 
adequate bird’s-eye view of the insur- 
ance globe as it whirls rapidly about. 
It cannot pe done under existing cir- 
cumstances; hence, many great angles 
of insurance—those in which the less 
major interest of the agent, broker and 
underwriter is evinced—including in- 
surance medicine, insurance finance and 
insurance law—are frequently ignored 
or get little space. 

Another great handicap of insurance 
journalism has been lack of support by 
leading companies. The biggest papers 
in the business in point of size were 
frequently built up by support of the 
smaller companies just as the automo- 
bile advertising built up the “Literary 
Digest” and the “Saturday Evening 
Post,” two widely circulated papers of 
general circulation. At one time there 
were a great many insurance compa- 
nies being organized in Texas; and they 
became backbone support of some 
papers. There are at the present time 
a large number of new companies in 
Iowa and Nebraska, with others being 
formed. These have aided the insur- 
ance papers. On the other hand, for 
years some of the largest and oldest 
companies in all lines of insurance did 
insurance business 
press, or, if they did, gave small cards 
which represented good will, advertise- 
ments controlled by sentiment instead 
of recognition of service rendered. 
Even at the present writing some of the 
largest casualty and surety companies 


completely ignore the press of their own 


business, forgetful or disdainful of the 
aid to that division of the business 
which is rendered, and indifferent to- 
wards the assistance which could be ex- 
tended if support justified staff in- 
creases to cover the newspaper and ed- 
ucational phases which are constantly 
growing. 

Another handicap to the insurance 
business press is the astounding fact 
that tens of thousands of men in the 
business, some in executive positions, 
do not read nor do they know of the 


very existence of the papers. The in- 
surance population is conservatively fig- 
ured at 2,000,000. In this number is a 
great army of agents who never read 
or see an insurance newspaper. The 
Eastern Underwriter was greatly sur- 
prised recently to learn that the 
group of men in fire insurance offices, 
known as fire insurance examiners, are 
not as a rule readers of insurance 
papers. They are not enough interest- 
ed in their own business to care about 
the news which most vitally concerns 
them. The younger men in the insur- 
ance offices seldom see an insurance 
newspaper. Yet, some of them are am- 
bitious and many of them complain be- 
cause they are not going ahead faster. 


But, even if all those not taking in- 
surance papers should express a de- 
sire to subscribe for them how could 
they be accommodated with the pres- 
ent cost of newspaper making and the 
lew rates of advertising? The publish- 
ers of a paper, which in many quarters 
is regarded as expertly manufactured 
and which has a large circulation, re- 
cently expressed the opinion that if 
his paper had a circulation of 25,000 he 
might as well shut up shop before he 
reached the bankruptcy courts. The 
cost of the additional circulation would 
eat up a’l his profits and reserves. The 
blunt fact is that insurance journalism 
is not a profitable venture and were it 
not for so-called side-lines some of the 
best could not exist. One leading paper 
has for years been able to swim by 
reason of its printing office adjunct; 
another because of widely circulated 
books and charts; a third because of 
important services to companies out- 
side of the realm of mere newspaper 
making itself. If the underwriter will 
pause a moment and look at some of 
the expense items incurred by~* papers” 
which are so small in size as insurance 
publications he will grasp the situation. 
A competently run and newsy news- 
paper must have a large staff at the 
main editorial office; it must have cor- 
respondents in the leading cities; it 
must buy articles written on pertinent 
subjects by experts; it must have rep- 
resentatives traveling about the country 


' keeping in touch with the leading 


forces of the business. These are only 
a few of the expenses which quickly 
run up into high figures. 


The foregoing are all facts which are 
being and should be carefully consid- 
ered by a group of advertising and pub- 
lication managers of fire insurance 
companies, which have held several 
meetings in order to discuss the subject 
of insurance newspapers, their circula- 
tion and their influence, which confer- 
ences have resulted in mailing to the 
insurance newspapers cards in which 
much specific data is asked for the ben- 
efit of the companies which are adver- 
tising. For decades the important fire 
insurance companies advertised very 
little; their publicity being largely in 
the form of brief financial statements. 
The great competition for premiums be- 


tween the companies focused attention 


on publicity possibilities, and resulted 
in an expansion along healthy and at- 
tractive lines. In the development the 
companies reached out and employed 
expert advertising or publicity men 
who have completely revolutionized fire 
insurance advertising, have provided 


_  ——e 
attractive and forceful copy, and who 
have illustrated the possibilities of th, 
work they have in hand. While they 
know in a general way the imp. rtanee 
the circulation and the influence of the 
insurance newspapers they are Seeking 
additional data which will analyze the 
circulation by geographical lines, py 
classification of business followed by 
the reader, and by bulk or individya) 
subscription. Undoubtedly the papers 
will assist them all they can in obtain. 


ing the information, although «ome of 
it is most difficult to classify. The in. 
surance newspapers do not always 


know in what branch of the bucinegs , 
reader is operating, while there ar 
many readers who operate in a!! lines 
Just where to divide the class fication 
is often extremely difficult. 

There is no doubt that mucl: of the 
data will be valuable, but it should be 
used with judgment and discrimination 
and too much attention should not pe 
paid to the circulation feature alone of 
insurance journalism in estimating the 
worth and the value of the papers, For 
reasons already. stated insurance 
journalism cannot be accurately meas. 
ured by the circulation rule, although in 
some industries and in papers of gep. 
eral circulation this is and should be 
the paramount consideration. No mat. 
ter how carefully the data is obtained, 
no matter how honestly the publishers 
respond to the advertising manager; 
inquiries the circulation figures and the 
quality of the circulation will be mis. 
leading. There are many ways in which 
these figures would prove deceptive, 
And they would tend to minimize the 
influence, the prestige and the worth of 
some organs. Then, too, there is an 
other consideration which must be 
taken into account by insurance adver 
tising managers and those who emply 
their services, and that is the develop 
ment of talent in the business press, 
This talent exists and should be encour 
aged. The business should have com- 
mand of as good editorial and business 
brains as any other does, and sometimes 
this talent is not confined to the papers 
with the largest circulations. Every 
time the insurance newspaper business 
loses a capable man it is a direct loss 
to the insurance business as a whole 
For many reasons, it is not easy to le 
cate and develop insurance newspaper 
brains. Most of the best men in the 
business have been at their jobs cover 
ing a wide span of years. The newet 
men are hard to keep. An insurance 
newspaper develops capable men ané 
they are soon bid for by the insurance 
companies, or by other institutions 
There is not a man of any commanding 
influence in the insurance newspape 
game who has not been offered double 
his salary to go with an insurance col 
pany, or an association of insurance 
companies. It is an endless chain of 
developing talent which shou!d be fo 
tered, not hindered by the companies. 

The union between - the insurance 
company and the insurance paper is it 
timate and strong, but does not always 
show in the columns of the p «per. This 
intimate knowledge of the business all 
with its personalities possessed by tht 
insurance business press is often él 
ployed along channels of gre:t and fa 
reaching worth. The influence até 
service of papers differ. Some hatt 
much; some not so much; a fe 
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wae none. ‘Those which have no _ tify their existence; so they will grad- 


influence and furnish mo service 
of a constructive nature cannot jus- 





George H. Tryon With 
Marsh & McLennan 


UNDERWRITER OF ABILITY 





President Smith of National Pays High 
Tribute to Vice-President, 
Who Resigns 





Georse H. Tryon, one of the best un- 
gerwrit«rs in America, has resigned as 
vice-president of the Naticnal Fire to 
go with Marsh & McLennan, with head- 
quarters in New York. Beginning as 
4 local agent in New York in 1900 and 
later entering the field as special agent 
and adjuster for the National Mr. Try- 
on’s progress Was continuous, adding to 
his reputation each step of the journey. 
An unique and remarkable “good-bye” 
tribute to Mr. Tryon was given by Presi- 
dent H. A. Smith, of the National, in 
announcing his resignation. Mr. Smith 
said: 

“It is with the utmost regret that I 
am obliged to announce the resignation 
of Vice-President G. H. Tryon (effect- 
ive March first), who seeks material ad- 
yantage to himself in another branch 
of insurance work. 

“Mr. Tryon has been. with the Na- 
tional over twenty years, having risen 
rapidly from the field to his present 
high office; filling each position in suc- 
cession with conspicuous ability, marked 
fidelity, and to the entire satisfaction of 
the Company. 

“A large share of the credit for the 
National’s success is due to his sagac- 
ity, popularity, and untiring effort. 

“The official staff and I personally 
very keenly feel his loss, for our rcla- 
tions bave been of an exceptionally 
close nature, and he has been like a 
dear brother te us all. Our heartiest 
good wishes go with him, as I am sure 
yours do also, for his continued success, 
happiness, and prosperity.” ; 





E. M. ASHE WEDS 


E. M. Ashe, of Rogers & Ashe, well- 
known local agents in Little Falls, N. 
Y., and Miss Irene Hurley were mar- 
ried a few days ago. They are now in 
Florida. 





William H. Burkhardt, for many years 
rater of fire insurance in New Jersey, 
is making a success of Wilson & Com- 
pany, Philadelphia brokers. 


Fire Insurance Department 


ually pass out or be absorbed by the 
more successful papers. 





Foreign Companies 
Strong in Boston 


ROYAL LEADS IN LATEST DATA 





Six Months’ Premiums, $134,146; 
Northern Second and L. & L. & G. 
Third; Home Heads American 
Companies 





Figures of the Boston Protective De- 
partment of premiums received by in- 
surance companies for the last six 
months of 1920 show an aggregate of 
$4,565,235. The Massachusetts compa- 
nies—stock—wrote as follows: Boston, 
$68,416; Massachusetts F & M., $20,- 
260; Old Colony, $15,462; Springfield, 
$49,069. Of the mutuals those writing 
over $6,000, were Berkshire, $6,550; 
Holyoke, $6,464;. Metropolitan, $6,728; 
Quincy, $7,419. 

Writing over $50,000 premiums were 
these companies: Fireman’s Fund, $50,- 
146; Aetna, $96,627; Hartford, $72,671; 
National, $82,257; Firemen’s, $51,694; 
Continental, $50,135; Globe & Rutgers, 
$61,119; Great American, exclusive of 
Rochester Department, $68,646; Home, 
$99,946: Home Underwriters, $60,855: 
Queen, $68,579; Insurance Company of 
North America, $61,710; Atlas, $57,166; 
Commercial! Union, $87,691; L. & L. & 
G., $104,730; Northern, $110,951; Pala- 
tine, $99,629; Royal, $134,146. 





NEW HARTFORD COMPANY 
The new insurance company predicted 
in Hartford is the Wor'd Fire & Marine 
with a $1,000,000 capital. It will have 
#, friendly alliance with the Aetna Fire. 





MOLLER APPOINTMENT 
Christian Moller has been appointed 
special agent of the Automobile Insur- 
ance Company in Western Pennsylvan- 
ia except Allegheny County. 





BUY INDIA HOLSE 
The India House in Hancver Square, 
one of the most romantic club proper- 
ties in this city and the membership of 
which contains a number of insurance 
men, has been bought by the club and 
it is said the purchase price is $750,000. 





R. J. Hunt. a well-known and success- 
ful insurance man of Trumansburg, N. 
Y., has retired from the firm of Hunt & 
Bower. F. S. Bower will handle the 
business of the firm promptly and effi- 
ciently. 





—————_ 




















THE AUTOMOBILE | 
INSURANCE COMPANY 


OF HARTFORD, CONN. 
MORGAN G. BULKELEY, President 


$2,000,000 
$11,022.207.23 
$6,966,656.56 


$4,055,550.67 


FIRE AND ALLIED LINES 
Fire, Tornado, Rents, Profits, Lightning, Explosion, Commissions, Lease- 
hold, Riot and Civil Commotion, Sprinkler Leakage, Use and Occupancy, 
Automobiles, Aircraft, Fleaters. 


OCEAN AND INLAND MARINE LINES 


Hulls, Cargoes, Merchandise, Specie, Builders’ Risks, War Risks, Regis- 
tered Mail, Transportation, Motor Truck Contents, Salesmen’s Samples, 
Personal Effects Floaters, Parcel Post, Tourists’ Baggage. 


Affiliated with 


ALTNA LIFE INSURANCE CO. 
AETNA CASUALTY & SURETY CO. 























1841 


[Rsurance ©. 


OF NEw HAVEN. CONNECTICUT. 


RIOT and CIVIL COMMOTION—EXPLOSION 
SPRINKLER LEAKAGE 


AUTOMOBILE 
FIRE—THEFT—COLLISION—PROPERTY DAMAGE 























NIAGARA 


Fire Insurance Company 
ESTABLISHED 1850 
123 William Street, NEW YORK 




























LEWIS & GENDAR, INC. 


NEW YORK CITY AGENTS 
Commonwealth Insurance Co. of New York 


New Jersey Insurance Co. of Newark 
ONE LIBERTY STREET, NEW YORK CITY 
Telephones: John 63-64-65 
BROOKLYN AND SUBURBAN AGENCY 


Northern Assce. Co., Ltd., of Eng. Firemen’s Ins. Co. of New Jersey 
Commonwealth Ins. Co. of N. Y¥. Globe & Rutgers Insurance Co. 
United British Ins. Co., Ltd. of London 
New Jersey Ins. Co. of New Jersey 
Detroit F. & M. Ins, Co. of Mich. 
; Employers’ Lia. Assce. Corp. of London 


Special Facilities for Handling Out of Town Business 


145 Montague Street, Brooklyn—New York 
Telephones: Main 6370-6371-6372 
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Propaganda Against 
Foreign Companies 


SENT OUT IN NEW ENGLAND 


Sharply Criticised By “The Standard,” 
of Boston; What That Newspaper 
Says on Subject 








“The Standard,” of Boston, prints the 
allegation that New England is being 
flooded with propaganda against foreign 
fire insurance companies, which it de- 
clares to be a most regrettable thing 
and an insult to American intelligence, 
appreciation and sense of fair play. 
The “Standard” says in part: 

“As @ sample of the false and mis- 
leading propaganda sent out it is stated 


in a circular at hand that foreign insur- 
ance companies ‘take out of the United 
States annually close to $600,000,000.’ It 
is further stated that ‘this money is 
used by them to build up and encourage 
foreign industry and trade as against 
American industry and trade.’ What 
are the facts? In the year 1919 the to- 
tal premiums collected by foreign com- 
panies entered in this country amount- 
ed to something like $413,000,000, not 
$600,000,000. But was this _ total 
amount sent out of the country to ‘build 
up and encourage foreign industry?’ 
Let us see! The foreign companies en- 
tered in Massachusetts-collected through- 
out the country in 1919 $186,905,659 in 
premiums. Of this amount they paid 
out in losses alone in this courtitry $83,- 
904,875 and the loss ratio was low. 
That much certainly did not go ‘to en- 
courage or build up foreign industry,’ 
but rather was a prime factor in re- 
storing business and property values in 
this country. In addition to this $73,- 
156,590 was disbursed in this country in 
the form of salaries and wages to em- 
ployes, rents, taxes and the expenses 


of doing business, most of which went 
into the pockets of Americans. To get 
down to the exact facts, the total 
amount of profit sent back to the for- 
eign offices out of the $186,905,659 of 
premiums collected, was a trifle over 
$6,000,000. The same ratio holds good 
for all the foreign companies doing 
business in this country. How absurd 
and false is the statement that $600,- 
000,000 is sent out of the country an- 
nually by the foreign insurance com- 
panies. The fact is that American busi- 
ness not only needs but is compelled to 
call upon these foreign insurance com- 
panies today. It has been found im- 
possible to secure in this country suffi- 
cient cover for many of our large es- 
tablishments, notably many right here 
in Boston. The foreign companies loy- 
ally observe our laws, pursuing Meir 
business under conditions as they find 
them. They make a deposit where a 
deposit is required. They co-operate 
with domestic companies in maintain- 
ing safe and correct practices in un- 
derwriting. Where domestic — policies 
are preferred they aid by way of re- 
insurance and they share with domestic 
companies such surplus lines as they 
cannot carry. In the adjustment of 
losses the foreign companies have 
never taken advantage of technicalities 
but have met every honest claim on the 
basis of equity and fairness. Not only 
have the foreign companies, with the 
exception of some Germans, invariably 
paid their losses promptly and fully, as 
in the “Chicago, Boston and San Fran- 
ciseo conflagrations, but they have been 
quick and generous to make large con- 
tributions to relief funds from their 
head office treasuries in times of need. 
If America expects to enter into for- 
eign trade and get its share of the 
world’s business it is incumbent on the 
real Americans to see to it that those 
citizens who do not appreciate their 
privileges in this country mend their 
manners lest they dishonor our Amer- 
ican pride of fair play and equal rights 
for all.” 














Incorporated 1849 


SPRINGFIELD 


Fire & Marine Insurance Compa y 
SPRINGFIELD, MASS. 


New York Offices 


Metropolitan District 
C. G. Smith, Agent 
1 Liberty Street 





Service Department 
Geo. A. Hill, Jr., Special Agent 
1 Liberty Street 


——, 


= 


Cash Capital $2,500,)00 


Marine Department 
Talbot, Bird & Co., Ic. 
General Marine Mana; ers 

63-65 Beaver Street 














TOTAL ASSETS - - 
TOTAL LIABILITIES’ - 
NET SURPLUS - ° 


O. J. PRIOR, President 





INCORPORATED 1868 


* The Standard Fire Insurance Co. 


OF NEW JERSEY 
TRENTON, N. J. 


- $1,448,852.62 
- 847,154.95 
601,697.67 











W. M. CROZER, Secretary 





G. W. SMITH IN THE FIELD 

George W. Smith has resigned from 
the Mets-Stovel Agency, 91 William 
Street, to become special agent for the 
Ballard, Green, Smith Corporation, gen- 
eral eastern agents of the North Ameri- 
can National Insurance Company of 
Des Moines, Iowa. His territory is New 
York and New Jersey. 





Tom Bennett has joined the city de- 
partment of the Commercial Union. 


AUTO MUTUAL MEETING 
The National Association of Automo. 
tive Mutual Insurance Companies will 
meet March 1 in Buffalo. “One of the 
chief topics for discussion is expectei 
to be the proposed widespread legisl:- 
tion dealing with the bonding of auto. 
mobile drivers and the compulsory in 

surance of owners against liability. 





The Great Lakes will enter Maryland 
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OLUMBIA 


Insurance Co., New Jersey 





Looking Forward— 


Representation of the Columbia means to the 
progressive American Agent membership in an under- 
writing family which through its various departments 
and connections offers complete facilities for fire, 
marine and casualty maanrns, and unlimited possibili- 
ties for growth. 


Allied Offices of Service and Progress 


FIRE DEPARTMENT 

Head Office, 100 William St., New York 
Western Department, Ins. Exchange, Chicago 
Pacific Coast, 222 Sansome St., San Francisco 


MARINE & AUTOMOBILE 


DEPARTMENTS 
27 William Street 
New York 





Norwich Union 

Indemnity Co., 

45 John Street 
New York 
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Housing Corporation 
Buying Agencies 


EXPANSION PLANS IN CAMDEN 





New Jersey Realty & Finance Corpo- 
ration Aids Building Construction; 
Reoresents Insurance Companies 





Caniden, N. J., Feb. 14—A half mil- 
lion dcllar corporation, known as the 
New J -rsey Realty & Finance Corpura- 
tion, :ccently formed here, is selling 
stock ‘o the general public at $100 a 
share. This new company is really a 
housi?) ; corporation, as it is going to 
encou: ge building by advancing money 
to buil ‘ers. It will help the individual 
who \-uts to build one house as well 
as the -ontractor and builder who pro- 
poses ©) build a hundred or more. In 
additi to real estate the corporation 
is doi a general insurance business, 
repres nting these companies: Atwood, 
Camde», Columbia of Jersey City, Fire 
Associ:tion, Girard, Globe Indemnity, 
Importers & Exporters, Insurance Cont- 
pany of the State of Pennsylvania, 
Northwestern F. & M., Norwich Union, 
Union Assurance, United States Fire 
and Victory. 

On February Ist, the corporation 
took over the real estate and insurance 
business of Robert D. Clow, Jr., J. Lu- 
kens Anderson and several other real 
estate offices. Negotiations are now 
under way to absorb others. 

The Clow Building, 21 Broadway, 
Camden, N. J., has been bought and 
the executive offices are here in the 
heart of the city. Several branch of- 
fices will be established within a short 
time. 

The insurance department is under 
the management of William A. Carty, 
who has had twenty-seven years of in- 
surance experience. For four years Mr. 
Carty had charge of the Dover Office 
of the New Jersey Schedule Rating Bu- 
reau, having jurisdiction over the coun- 
ties of Morris, Sussex and Warren; for 
two and a half years he had charge 
of the Camden Office of the Schedule 
Rating Bureau, which embraced five 
counties, viz., Camden, Burlington, Sa- 
lem, Gloucester and Cumberland. Prior 
to his experience as a rating expert he 
spent eleven years with the Fire Asso- 
ciation of Philadelphia, in the under- 
writing department, three years ‘with 
the Reliance Insurance Company, and 
four years with the agency of Boswell 
& Company of Philadelphia. 





R. E. MICHAELS WITH PARR & PARR 





Well Known Middle Department Special 
Agent Joins Baltimore Agency; 
Companies in Agency 





Robert E. Michaels, for many years 
special agent for the Glens Falls in 
Maryland, District of Columbia, Virgin- 
ia, West Virginia and Delaware, is now 
associated with the office of Parr & 
Parr, Baltimore. That office has recent- 
ly made some change in its fire compa- 
nies an] now represents the following: 
Insurance Company of North America, 
Glens Falls, General Fire, American 
Central, British America, Imperial and 
York Underwriters. 





COM 3INE EXECUTIVE OFFICES 

Undehill & McClure, of 110 South 
Fourth street, Philadelphia, and Union 
Bank | uilding, Pittsburgh, have com- 
bined ‘ieir executive offices at Pitts- 
burgh, ontinuing a branch at Philadel- 
Dhia. “ield & Cowles, Boston, and 
Marsh <- McLennan, Chicago, are cor- 
respon’ nts for New England and Cook 
County, Tl. ; 





OPE ATION FOR APPENDICITIS 

W. Mays, superintendent of the 
automo ile department of the Niagara, 
Who ha- had an operation for appendi- 
titis, is -ecuperating. 


™| 

















CASH CAPITAL 
$6,000,000 


ORGANIZED 
1853 





GEORGIA HAS ANOTHER BLOW! 


The cyclone that swept through a 
section of Georgia on February 10th 
seemed to vent its wrath on human 
lives rather than on highly valued 
property. 


Fate picked a stretch of land nearly 
five miles long and half mile wide, 
and by the furious force of wind, 
completely devastated it! 


Imagine a similar sized area in one 
of our thickly populated sections 
made a barren waste by tornado, and 
you have a most logical, practical and 
forceful argument for Windstorm 
Insurance. 


We can help you sell it! 





THE HOME 


INSURANCE COMPANY 


NEW YORK 


ELBRIDGE G. SNOW, President 


56 Cedar Street, New York 





Aircraft, Automobile (Complete Cover in Combination Policy) 


Crop Investment, Earthquake, Explosion, Fire and Lightning, 


Flcod, Hail, Marine (Inland and Ocean), Parcel Post, Profits 
and Commissions, Registered Mail, Rents, Rental Values, Riot 
and Civil Commotion, Sprinkler Leakage, Tourists’ Baggage, 
Use and Occupancy, Windstorm. 





STRENGTH REPUTATION SERVICE 





| 
| 











Benswanger & Hast 
50th Year Dinner 


OFFICERS OF COMPANIES THERE 








Covers for 115 and Many Speeches in 
Honor of Members of 
Agency 








| 1871-1921 








Sa 








“Ed” Benswanger and “Abe” Hast, 
popular and enterprising individuals 
connected with local fire insurance in 
Western Pennsylvania, maintaining of- 
fices in the Keystone Bank Building, 
Pittsburgh, commemoraied the fiftieth 


anniversary of the formation of the 
Benswanger & Hast Agency last 
week with a dinner served at the 
Concordia Club, Pittsburgh. There 
were covers for 115 guests. Among 
the latter were company officials, 
special agents and agents. Among 


the officers present were Victor 
Roth, vice-president of the Security of 
New Haven; George A. Clarke, secre- 
tary of the Home of New York; Harold 
W. Letton, United States manager of 
the Netherlands; M. L. Heide, vice- 
president of the Importers & Exporters; 
and Harold Knox, fire secretary, Import- 
ers & Exporters. 


The special agents of companies rep- 
resented in the Benswanger & Hast of- 
fice presented the hosts with a beauti- 
ful office clock, the presentation being 
made by C. F. Knocke, special agent of 


the St. Paul Fire & Marine. 

D. F. Conway, president of the Smoke 
& Cinder Club, of Pittsburgh, and 
special agent of the Netherlands, acted 
as toast-master. 

The Benswanger name has been 
prominently identified with the insur- 
ance business in Pittsburgh during the 
fifty-year period celebrated at this din- 
ner, the present agency being founded 
in 1871 by the late Joseph Benswanger, 
who was very capable and much re 
vered. Mr. Hast became a member of 
the Benswanger family household when 
he married the daughter of the late Jo- 
seph Benswanger and sister of Edward 
Benswanger, the present member of the 
firm, becoming associated with the busi- 
ness household through joining his 
father-in-law in the conduct of insur- 
ance business. 

This office has always had a high rep- 
utation, and in the eulogies following 
the dinner high tribute to it was paid 
by each of the speakers. These in- 
cluded A. C. Shaffer, general agent of 
the Insurance Company of North Amer- 
ica; Fred W. Kiefer, resident secretary 
of the North British & Mercantile, than 
whom there is no more popular member 
of the insurance fraternity in Pitts- 
burgh; H. O. Kline, special agent of 
the Aetna Insurance Company, whose 
hair is white, his character frank and 
winning, and who for many years has 
propounded words of wisdom toc the 
younger special agents in the Western 
Pennsylvania field as well as to agents. 
Speaking of the services of local ag- 
ents and the quality of that service, 
Mr. Kline remarked that owing to the 
unsettled conditions in the fire insur- 
ance business, no one could tell whether 
the present methods of doing business 
will continue for any length of time. 
He called attention to the fact that 
“Pennsylvania in her authority in su- 
pervision of the insurance business says 
there shall be no discrimination in 
rates.” On the other hand, “Missis- 
sippi, in its authority for supervision 
of the business in that state, says dis- 
criminate in rates.” Continuing Mr. 
Kline said: “It’s a case of damned if 
you do, and damned if you don’t.” 
Joseph F. Alexander, of McCandless, 

Collingwood & Alexander, a veteran and 
highly regarded agent, reminisced, re- 
calling a scene in the Allegheny County 
board rooms when company executives 
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were in Pittsburgh to consider certain 
agency matters and the presiding offi- 
cer was calling on each of those in at- 
tendance for an expression. The official 
of. one of the more prominent compa- 
nies, being asked to state what position 
his company took in the matter before 
the meeting, adjusted his coat and was 
just about to speak when the local ag- 
ent of that company in Pittsburgh, 
stepped in front of him and stated what 
that particular company would do. The 
official, at the close of the agent’s state- 
ment, simply said that the company’s 
position .was stated by their local 
agent. “How different it is today,” 
commented Mr. Alexander. 

Others who spoke were George A. 
Clarke, M: L.--Heide and Oswald G. 
Boyle, the latter being special agent of 
the Atlas: -Following the remarks of 
the guests, the. hosts expressed their 
appreciation of the honor that had been 
paid them through the acceptance of 
their invitation by their guests-.to join 
them iu the celebration of their fiftieth 
anniversary. 

Concluding the festivities two first re- 
lease moving-pictures were shown. The 
ball room of ‘the Concordia Club was 
beautifully decorated, and magnificent 
bouquets of flowers adorned each of the 
tables. Music was furnished through- 
out the evening. 





HAD ORGANIZATION ON COAST 


The Pacific Coast has had its under- 
writers’ association and John Krug, spe- 
cial agent and adjuster for Herbert 
Buxton belonged to it when he was 
special agent and adjuster on the Pa- 
cific Coast for J. S. Frelinghuysen. 
This association, says Mr. Krug, has a 
valuable library of educational lectures 
delivered at its meetings. Mr. Krug 
has been examiner for the Royal Ex- 
change Assurance; examiner in the 
Southern field for the Great American 
and in charge of the western depart- 
ment of the Svea: 


Renton’ ~ ‘Gummer 
Delaware Corporation 


SHARES “ARE NOW BEING SOLD 





Burns’ Detective Bureau Working With 
Renton Auto Recovery Service; To 
Make Theft Difficult 





Walter B. Renton, who organized the 
Motor Car Casualty Insurance Company 
and the Motor Car Mutual Fire Insur- 
ance Company from which .he retired 


some months ago, and who is president 
of the Motor Car Abstract Company of 
which General John F. O’Ryan‘is vice- 
president, and who is also president 
of the Renton Auto Recovery Service, 
announces that the Motor Car Abstract 
Company has heen incorporated under 
the Delaware laws with capital stock 
of $2,500,000. Stock of $1,500.000 will 
be retired, and $1,000,000 of preferred 
stock will be sold. The number of 
commen shares will be increased from 
20,900 to 40,000. 

Mr. Renton says that a surplus of 
$500,006 will be created by the sale of 
20,000 shares of common stock at $25 
a share. The Abstract Company will 
issue guaranty title policies on automo- 
Liles. Mr. Renton has in his office 70,- 
000 records of stolen cars In Mary- 
land it is necessary to prove absolute 
ownership of a car before license is 
issued. There are now bills’ in 
forty-two legis!atures making it 
imperative to mark cars so that they 
can be identified. The washer identifi- 
cation system of the Renton Service 
has already been described in The Hast- 
ern Underwriter. 

Mr. Renton says: “If ‘automobile 
thieves find that: after stealing a car 
they are unable to sell same without 
giving unquestionable proof of owner- 
ship, they will cease their operations, 
as the mere fact that they offer a car 


that is stolen to an individual, without 
being able to furnish proper credentials 
as to the ownership, will jeopardize 
their freedom. If every man who con- 
templates purchasing a second-hand 
car will demand absolute proof of own- 
ership and also warranties to the ef- 
fect that there are no chattel mort- 
gages, liens or encumbrances of any 
kind upon the car, the theft of automo- 

















WALTER B. RENTON 


biles will almost immediately be elim- 
inated and innocent purchasers will be 
protected from purchasing cars having 
encumbrances thereon. 

“Through a system of records on file 
iv our office made possible only by the 
co-operation of police departments, in- 
surance companies and other bureaus 


R. F. Ross to Retire 


From Journa! 
HE IS OLDEST WORKING F: 








“Expositor” to Be 


Financial Statistics” 





In March the “Expositor,” an 
surance and financial paper, th: 
dent of which is R. F. Ross, 
succeeded by the “Journal of Ins 
and Financial Statistics.” T) 
positor” will get out its “Go 
issue, edited by Mr. Ross, the 
part of this month. 

Mr. Ross has been ill since 
1920, at which time he suffered a 
which kept him home several 
and he has visited the office bi 
since, His son, Bugene, and 
will succeed to his business. M 
is the oldest living insurance jov 
as far as continuity is concerns 
has been a consistent booster 
Jersey insurance companies 
and New Jersey insurance mm 
bankers, and has maay friends 
business. 

The scope of the “Journal o{ 
ance and Financial Statistics” j 
trated by its name. One featu 
be statistical specialties of valu 
surance companies and financia! 
ests. 
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“The Great Fire Insurance Company of the World” 
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POSTAL INSURANCE 
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Manhattan F. & M. 
To Get Under Way 


CAPITAL AND SURPLUS $400,000 








M. L. Pallard, Alexander Greene and 
Earle C. Smith Active in New 
Org.nization; Board of Directors 





fanhattan Fire and Marine In- 
Company, sometime ago char- 
ier the laws of the State of 
rk with a capital and surplus 
00 is rapidly nearing the time 
will actively engage in the busi- 
fire and inland marine insur- 
is stated that the greater por- 
he capital and surplus has now 
scribed and it is expected that 
he course of the next two or 
mnths application will be made 
iperintendent of insurance for 
to begin business. 
r the prominent insurance men 
| with this organization are: M. 
d, Alexander Greene, and Earle 
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men are active members of the 
‘allard, Greene, Smith Corpora- 
le C. Smith, Inc., and Ballard 
ne, Ine. of New York City. 
allard, Greene, Smith Corpora- 
Jastern manager in New York, 
New Jersey, Pennsylvania and Mary- 
land for the North American National 
Insurance Company of Des Moines. 


Earle C. Smith, Inc., are marine un- 
derwriters specializing in Port of New 
York and nearby Atlantic harbor busi-_ 
ness. 

Ballard & Greene, Inc., represent the 
American Central, New Amsterdam, 
American Automobile Insurance Com- 
pany, Home Fire & Marine and the 


Union Indemnity Company. 

In Newark the office represents the 
Fireman’s Fund, the North American 
National, and the Law Union & Rock 
Insurance Companies. The office has 
been identified with insurance for many 
years and writes all kind of insurance 
business except life. 

The officers of the new company are: 
M. L. Ballard, president; Mark Ash, 
vice-president; Alexander Greene, vice- 
president; Henry C. Steneck, treasurer; 
and Earle C. Smith, secretary. 

The directors not so far mentioned 
are: Mark Ash, an admiralty lawyer, 


member of the firm of Alexander & 
Ash, New York City; William Otis 
Badger, Jr., counsel for the Alfred M. 
test Company, insurance lawyer, New 
York “ity. 

Clarence L. Bleakley, president of the 


Bleakley Transportation Company, Yon- 
kers, N. Y. 

Bruce G. Broad, manager of the Cor- 
4 Steamboat Company, New York 
ty. 

S. E. Canaday, president of the Cana- 
day Dress Co., New York City. 


Eugene Christian, vice-president of 
the Griswold Oil Company and the Dor- 
ilton, 7ist Street and Broadway, New 
York City. 

Richard Hanschka, president of the 


— Baking Company, Newark, 


Harry Kalisch, formerly city attorney 
of Newark. 

% Leo Kolb, insurance; director of 
t le Wa ington Loan & Trust Company, 
Washineton, D. C. 

Clarence A, Krouse, fire insurance 
agent, Philadelphia, 


oe: C. Steneck, vice-president, 
nea Trust Company, Hoboken. 
n W. 


in. Sullivan, president John W. 
Co van Company, and director of the 
City, and Iron National Bank, New York 


en F- Tuska, consulting engineér, 68 
— Street, New York City. 
Fe on the Manhattan Fire and Mar- 
naam eet iS Operations it will probably 
oan nission to four or five of the 
thing - States. Its announcement con- 
“ ‘© statement that no portion of 
Capital or surplus will be used for 


€smen’ 8 
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Hartford Interests 
Control Twin City Fire 


PURCHASE PRICE $18.50 A SHARE 








Assets of $900,000; Surplus, $175,000; 
Company Began Doing Business 
in 1913 





The Hartford Fire Insurance Com- 
pany has purchased The Twin City 
Fire Insurance Company of Minneap- 
olis. The price accepted by the stock- 
holders of the Twin City was $18.50 a 
share, par value being $10. It is under- 
stood that within a short time some of 
the officers of the Hartford Fire will 
go to Minneapolis and that there will 
be a reorganization of the directors of 
the newly annexed company. The Hart- 
ford company has also let it be known 
that it has strong bank connections in 
Minneapolis and they will be represent- 
ed in the new board of directors. 

The capital stock of the Twin City is 
$500,000, with assets in the neighbor- 
hood of $900,000, and a surplus of $175,- 
000. The company is chartered by 
Minnesota, has headquarters in Minne- 
apolis and began doing business in 1913. 
It paid a 2 per cent dividend in 1915 
and 1 to 4 per cent in 1916. 

With this new acquisition which 
strengthens the Hartford Fire’s posi- 
tion in the great northwest in both gen- 
eral fire business as we'l as hail insur- 
ance, interests affiliated with the Hart- 
ford company now owning a controlling 
interest in the Citizen Fire Insurance 
Company of Missouri, the Federal of 
Jersey City, the Sterling of Indianap- 
olis, the Northwestern Fire and Marine 
of Minneapolis and the Twin City. 





ENTERTAIN SAM McCULLOCH 





Deputy Insurance Commissioner Guest 
of Pennsylvania Field Ciub; Paper 
Read on Nitric Acid 





The regular monthly dinner meeting 
of the Pennsylvania Field Club was held 
at the Harrisburg Club, Harrisburg, 
February 7, and proved to be an inter- 
esting and well attended meeting, 
despite the fact that several of the 
members attended the fifteenth anni- 
versary celebration of the Smoke and 
Cinder Club, held in Pittsburgh on the 
same evening. 

The club entertained Samue! W. Mc- 
Culloch, Deputy Insurance Commis- 
sioner of Pennsylvania. 

J. Milton Young, assistant manager 
of the Philadelphia Office of the Gen- 
eral Adjustment Bureau, who was 
scheduled to talk on “Bookkeeping 
Methods as regards Loss Adjustments” 
was unable to be present because of 
iliness. However, the club expects to 
hear Adjuster Young at the next meet- 
ing to be held at the Engineers’ Club, 
Harrisburg, Pa., on March 7th. 

President Savage instructed the Sec- 
retary to telegraph to the Smoke and 
Cinder Club, Pittsburgh, Pa, a mes- 
sage of greetings and congratu'ations 
on the fifteenth anniversary of the 
founding of that organization. 

A joint paper on the subject of nitric 
acid was prepared by Messrs. Gruber 
and Hanlon and another by W. H. 
Storms, and Neill Trout on the subject 
of picric acid, which were both read 
at the meeting. 
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A while ago I attended a dinner of 
insurance interests, during which Wal- 
ter Carter, of the Royal Insurance Com- 
pany, made a brief speech. ; 

Now brevity is not only the soul of 
wit, but frequently the father of com- 
mon sense, and Mr. Carter’s remarks 
helped prove it. i 

I am not going to attempt to quote 
all he said, but he began by saying: 

“For many years I placed Ability first 
in the list of requisites for commercial 
success, but hereafter I am going to 
give it second place and put Character 
first.” 

This is one of the most splendid 
statements I have heard in a long time 
and deserves to be read and thought 
about by every man in these United 
States. 

We have over long been regaled by 
tales which point out the value of Abil- 
ity. Well, a successful burglar might 
have great ability, but it would scarce- 
ly tie up with that quotation, “A good 
name is rather to be chosen than great 
riches,” and in saying this I have no 
doubt that Mr. Carter had the above 
statement perhaps sub-consciously in 
mind. 

We don’t hear so much about 
Character in these days as we should. 
I understand it is occasionally preached 
about in the churches, but too frequent- 
ly the idea is allowed to hibernate dur- 
ing the remainder of the week. 

Polonius evidently had it in mind 
when he ended up the advice to his de- 
parting son Laertes, “This above all, to 
thine own self be true and it must fol- 


low as the night the day thou canst 
not then be false to any man.” 

Mr. Carter’s remark is therefore not 
only following biblical law but the 
good advice laid down by the greatest 
of English poets and philosophers. 

At times it would seem that we are 
too much of a Smart Aleck nation. 
Ability gets the applause from pit and 
gallery while Character often plays its 
part unheralded. 

I am aware that this article may 
savor somewhat of a preachment, in 


spite of the fact that the writer buttons © 


his collar in front, and preaching is 
usually tiresome and unappreciated and 
perhaps justly so. Yet, Character really 
is important and even if you don’t agree 
with me I think few of us would care 
to long linger or conduct our business 
in that territory east of Suez where 
Kipling tells us “there ain’t no ten 
commandments.” 

It is too bad that Mr. Carter’s ad- 
dress was not delivered before a larger 
audience and I regret, probably along 
with the editor of The Eastern Under- 
writer, that the circulation of this peri- 
odical is not in the hundreds of thou- 
sands so that more of us who doubtless 
need it, could be brought to a realiza- 
tion of the importance of the fact that 
Character should always stand at the 
top and be the substance of all business 
transactions. 


ShngEvag ee ae 








Insuring the Business of Aviation 


By Charles H. Payne 


If the aspirations of the men who are 
now laying the foundations of the avia- 
tion insurance business are fulfilled, 
commercial aviation will probably es- 
cape most of the infantile diseases 
which have always retarded the early 
growth of industries. I refer particu- 
larly to the disasters caused by get- 
rich-quick promoters entering the busi- 
ness wth insufficient experience. 

The aviation business has already had 
unprecedented good fortune in connect- 
ing with insurance companies willing 
to buy experience at the expense of 
profits. But it can look forward to a 
much greater service as a result of the 
intention of aviation underwriters to 
make every effort to eliminate the 
shyster. 

New Jersey recently witnessed the ac- 
tivities of a good talker who raised cap- 
ital and built am airplane for commer- 
cial use. Instead of fine steel hé used 
inferior metal. He might as well have 
built a chair of soap. A good pilot was 
norribly injured, a multitude of invest- 
ors were embittered and newspaper 
readers made another black mark 


against aviation. ws 

At the present time no such plunger 
can get any consideration from the in- 
surance companies. Not only must the 


Under 


Managers— 
C. P. Campbell Agency 1869 
Walter Morris’ Sons 1874 
Ammon & White 1890 
Little & McClure 1899 
Underhill & McClure 1919 


hill & McClure 


General Agents 
Pittsburgh, Pa. 


machine and the flyer be up to standard 
but its use, if commercial, must stand 
careful investigation and bear promise 
of profit. Naturally, no intelligent in- 
vestor will support a _ proposition 
turned down by insurance companies. 

We do not want to stop, however, 
with this passive resistance against 
those who would be likely to discredit 
aviation. We are going to warn the in- 
vesting public against bad risks. We 
also pian to wage active propaganda 
against slipshod methods in the mechan- 
ics and in the financing of the building 
and operation of airplanes. Aviation 
underwriters want good business—and 
we have to make it. 





Frank P. Atkins, of London, England, 
who makes his American headquarters 
with Henry W. Ives & Company, well- 
known underwriters of lower Nassau 
Street, New York, sailed last Saturday 
on the S.S. “Lapland” for a two or 
three months’ sojourn in the British 
Isles. While abroad he will undertake 
to organize a casualty re-insurance 
company to do business in the United 
States. Mr. Atkins has a wide acquaint- 
ance among the leading underwriters 
at Lloyds and the officials of the better 
Buropean companies, 
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LIBERTY UNDERWRITERS OF NEW YO2K 


Home Office: Squire Building, Eighty-one John St. New York ‘ity 


Underwriters Subscriptions $525,060 ).00 


Local Agents with limited facilities can inc: ease 
their underwriting capacity to a considerable ¢ -tent 
by communicating with Squire Co., Inc., Atto.ney- 
in-Fact. 


























Wood-Fourth Insurance Agency 
GENERAL AGENTS 


ARROTT BUILDING, PITTSBURGH, PA. 
H. A. LOGUE 


Chairman 
EDW. A. LOGUE, Vice-Pres. 
H. C. NIEHAUS, Treas. 


C. M. LOWRIE, Pres. 
JOS. WINGERSON, Sec’y. 


























GREETINGS 
To Our Agents and Other Friends 


On the threshold of the new year it is natural that 
we should all take stock of our possessions. 











In the inventory of our assets we place first of all 
the good will of our agents and friends, even thouch 
we cannot include any figures therefor in our annual 
statement. 

We hope our agents and friends regard with equ:! 
satisfaction their relations with us. 


To all we extend Greetings of the Season and hear: y 
good wishes; may the new year cement more firn:|y 
the bond of friendliness, co-operation and goodw |. 


North British & Mercantil2 


Insurance Company, Ltd. 


CECIL F. SHALLCROSS, Manager 


Assistant Managers: 
E. T. CAIRNS W. T. ALLEY 
Cc. R. PERKINS C. E. CASE 


R. P. BARBOUR, Secretary 
76 William St., - . - ~NEW YOR 
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A> erican Equitable Assur. Co. 

B. ukers & Shippers 

D. aware Underwriters 

Excle, Star & British Dominions 


INCORPORATED 


INSURANCE AND REAL ESTATE 
BUFFALO, N. Y. 


( ‘er facilities for writing large lines in Buffalo, N. Y..,. terri- 
tc y, including INSPECTION and ENGINEERING SERVICE. 


We are agents for 


Phenix of Paris 


General Agents Erie and Niagara Counties For 
Norwich Union Indemnity Co. 


PAny 


London & Lancashire 
Mechanics & Traders 
Norwich Union 
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ROSSIA INSURANCE COMPANY 
OF AMERICA 


FIRE REASSURANCE COMPANY 
OF NEW YORK 


AMERICAN FIRE INSURANCE 
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UNION RESERVE INSURANCE CO. 
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Wart 9,000 Cloud Auto 
‘ate Cards in Week 


INFO ‘1 ATION IN DEMAND 





Home’: Metropolitan Automobile Agent 
Has Entire Ground Floor Space 
at 59 Maiden Lane 





Autonobile rates are Greek puzzles 


toa great many brokers which accounts 
for the fact that a number of inde- 
pendent rate cards have been issued by 
insurance companies, insurance man- 
agers and brokers. Probably the most 
popular is that gotten out by Chester 
M. Cloud, who was recently appointed 
metropolitan agent of the automobile 


department of the Home Insurance Com- 
pany, being the sole automobile agent 
of the Home in the metropolitan terri- 
tory, and whose offices are at 59 Maiden 
Lane. 

Mr. Cloud has had four years’ experi- 
ence in compiling rate cards, beginning 
when he was city agent of the auto- 


mobile department of the Franklin. It 
didn’t take him so long to write the 


copy for the printer for his present card 
sheet, but after the printer got it, it 
was no easy task, as it took three 
weeks for the latter to complete the 
job. The rates are printed on manila 


paper on both sides of a single sheet 


which can be so folded that it can 
easily be carried in a pocket. The de- 
mand for this rate information is 
shown hy the fact that Mr. Cloud gave 
away 9,000 of them in one week. Calls 
come in not only from New York State 
but from Connecticut, suburban terri- 
tory, New Jersey, Pennsylvania, and up- 
State. 

Grou: | floor space completely devot- 
ed to local automobile business is a 
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novelty in New York City, but indicates 
to some extent the manner in which 
the business is growing. It is said there 
are 8,000 brokers in New York City 
who write one or more automobile 
risks a year. The Home has no pro- 
hibited list on automobiles except taxis, 
which are taboo. Any other line gets 
the once over, being judged strictly on 
its merits. Close watch is kept on 
moral, hazard and other conditions. 


One of the features in the Home’s 
automobile agency, presided over by 
Mr. Cloud, is a claim service which is 
maintained, and a claim department for 
brokers which follows up losses, sees 
that cars are inspected, keeps tab on 
losses and furnishes other serVice feat- 
ures. 


Mr. Cloud does not look for any dull 
period in the automobile insurance pro- 
duction business. He believes the line is 
profitable if the underwriting is compe- 
tent. Conditions last year were not good 
because of heavy losses and other rea- 
sons, but all of this makes the situa- 
tion brighter for 1921 because any 
change will be an improvement. 

Mr. Cloud began his insurance career 
in 1905 in the office of J. G. Cloud, who 
was the old resident manager of the 
American Fidelity His first work was 
an inspector of general liability risks 
which was a more difficult job then 
than it is now when inspections are 
more frequent and the public has 
learned to appreciate what they stand 
for. In fact, on his first trip, which was 
to an East Side risk, the assured tried 
to throw the young inspector down a 
flight of stairs. 

In 1910 Mr. Cloud went with the Fi- 
delity & Deposit, becoming manager of 
the casualty department of the New 
York office. In 1917 he became city 
agent for the Franklin’s automobile de- 
partment. His appointment as metropoli- 
tan manager of the Home’s automobile 
department took place several weeks 
ago. 








een — 



















Knickerbocker Insurance Co., 


Brooklyn Branch 
151-153 Montague St. 
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American Equitable Assurance Co., of New York 


General Agents for Metropolitan District 
Millers National Insurance Co., Chicago, II. 
Importers & Exporters Insurance Co., of New York 
Colonial Assurance Co., of New York 

Merchants Underwriters, of New York 

Miilers Mutual Fire Insurance Association of Alton, [Il ‘ 


Head Office 


80 Maiden Lane 
New York City 














Alfred Stappert has seen service in 
nearly every department of the Globe 
& Rutgers. He is now in the City de- 
partment. 





Edward H. Schneider, of the Globe 
& Rutgers, entered the insurance busi- 
ness as a clerk in the endorsements de- 
partment of R. C. Rathbone. For sev- 
eral years after, he wrote up policies 
for the Howard Heights Co., agents in 
White Plains, N. Y. 





Joseph A. Dann has always been in 
the agency business, and has been with 
Lewis & Gendar for many years. Mr. 
Dann once wrote from 300,000 to 4009,- 
000 policies within a single year, but 
not fire policies. An Army personnel 
officer- noted that he was an insurance 
man and put him in charge of war risk 
insurance at Camp Devon. 





Herbert H. Ray, with one exception, 
is the employe longest in the service 


of the Atlas and comes from a family 





associated with this company for sev- 
eral generations. He is general agent 
in charge of the sprinklered and spe- 
cial risk department. In Westwood, 
N. J., Mr. Ray is assistant to the ch'ef 
of the fire department. 

George S. Miller, of the Central Fire 
Offices, ‘was with the Equitable Life 


for three years before he entered fire 
insurance. In less than two years he 
became an examiner, for a while with 
the Home. He is a member of. the In- 
surance Club and of the William Street 
Club. 

Henry J. O’Kane has been with the 
Hartford Fire for three years, coming 
from the Northern Assurance of Lon- 
don, with which company he spent sev- 





en years. 

Gilbert E. Pohl is examiner for the 
agency business of the Central Fire 
Office. He started with the Hami ton 


Fire and became examiner in the West- 
ern department of the New York Un- 
derwriters. 
AFTER NEW COMPANY 

Rumors are current in marine under- 
writing circles that one of the younger 
agencies will soon acquire a company 
having resources greater than the com- 
bined assets of all the companies now 
represented by the agency. 
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NEW YORK STATE DEPARTMENT! 


SUPERIOR FIRE INSURANCE CO. OF PITTSBURCH, PA, 
ALLEMANNIA FIRE INSURANCE CO. OF. PITTSBURGH, PA. 
CAPITAL FIRE INSURANCE. CO; OF, CONCORD, NH, 
CEORCIA HOME INSURANCE CO) OF COIMIMBUS, GA, 


UNITED AMERICAN AMAL b 30S 4. OF “EIS SUtoa, PA, 
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CENTRAL FIRE OFFICE, Inc., 


FIRE---STRIKE---CIVIL COMMOTION---RIOT---SPRINKLER LEAKAGE--AUTOMOBILE 
Risks accepted throughout UNITED STATES—CANADA—PORTO RICO—CUBA 


General Agents for Above Territory 
of New York 









Manufacturers Insurance Co., of America 
Great Lakes Insurance Co., Chicago 


Brooklyn and Long Island City Agents 
London & Scottish Assurance Co., Lond 
Underwriters at American Lloyds 
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ion, Eng. 


Chicago Branch 
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Insurance Men In 
Defense of Savage 


{OWA DEPARTMENT ON LEVEL 





Companies Do Not Believe That Com- 
missioner Has Spent Too Much 
Money on Trip 





Widespread indignation is expressed 
by Iowa insurance men over the publi- 
eation of stories in Iowa papers about 
the Iowa Insurance Department, the 
head of which A. C. Savage has a splen- 
did reputation among the Iowa com- 
panies, companies of other states and 
insurance commissioners general'y. 
The innuendo that trips to imporiant 
conventions made by the commissioner 
are joy rides is not only resented by 
insurance men, but it is not easy to 
conceive how such inferences can be 
drawn. The state benefits most by a 
commissioner’s trip to a convention, 
and any one who has ever seen a com- 


missioner trying to attend three com- 
mittee meetings at one and the same 
time during a commissioners’ conven- 
tion understands just how much “joy” 
there is to him in the trip. 

An executive of a leading company 
said to The Eastern Underwriter: 


“At the present time, they are trying 
to stir up a pretty good mess in con- 
nection with the Insurance Department 
of the State of Iowa. The insurance in- 
terests here feel that the administra- 
tion of the office of insurance commis- 
sioner has been fine, but like a clap of 
thunder out of a clear sky, someoné 
has sprung the idea of investigation 
cf various departments and now they 
have swung the insurance department 
into the fore. I do not wish any public- 


ity, so far as I am concerned in the 
matter, but I am writing you after talk- 
ing with insurance officials, and am 
sure that you can very easily be mis- 
led by: taking notice of some of the 
things that have been said in the pa- 
pers, and do much damage, but no spe- 
cial good.” 

The investigation of state depart- 
ments is to be made by the Commis- 
sion on Departmental Affairs, and it is 
reported that the majority of the com- 
mission feel that it is an injustice to 
the insurance department and also to 
the insurance interests of Iowa that 
the insurance department should be 
brought into the controversy. It is 
understood that Commissioner Savage 
has written to the commission demand- 
ing an immediate and thorcugh investi- 
gation of his department for he either 
wants a decision as to guilt or a vindi- 
cation at once. 


In 1920 the insurance department co’- 
lected more than a million dollars in 
fees and taxes, while the cost of the 
department was but $36,000. In other 
words, the insurance department is con- 
tributing enough money to care for the 
entire expense of the state house. 





BECOMES OFFICE MANAGER 


G. H. Boate, examiner in the office 
of Kelly & Fuller, has been selected as 
general office manager by Darby, Hoop- 
er & McDaniel. A former associate of 
Mr. Beate with Kelly & Fuller, Edward 
Maiser, will continue as counterman. 
Mr. Boate was in the city department 
cf the Niagara for ten years and for 
eighteen years with John A. Kelly and 
Kelly & Fuller. 





Harry D. Neier and George W. Fiynn 
will conduct a general insurance and 
rea'ty business under the name of N*ier 
& Flynn at 299 Fulton Street, Jamaica, 
N. Y. They were formerly members of 
the firm of Neier, Light & Flynn. 


Three Companies Are 
Compelled to Suspend 


ALL OWNED BY C. HANNEVIG 





North Atlantic, Liberty Marine and 
_ Jefferson Involved in Collapse of 
Norwegian Shipping Man 





Two marine insurance companies, the 
North Atlantic and Liberty Marine, are 
now in the hands of the State Insurance 
Department, and a receiver has been 
requested by Commissioner Tom Don- 
aldson of Pennsylvania for a third, the 
Jefferson, following the appointment of 
a receiver for Christoffer Hannevig, fi- 
nancial supporter of these companies. 
Large amounts of the companies’ liquid 
assets are on deposit in the Hannevig 
& Co. bank. . The Northern Underwrit- 
ing Agency, 56 Beaver Street, has acted 
as marine agents for all three compa- 
nies since their incorporation a few 
years ago. Under an order issued Mon- 
day by the Supreme Court in New 
York the North Atlantic and Liberty 
Marine terminated all their policies last 
night at midnight, and their assets will 
be liquidated as soon as _ possible. 
Neither company has written much 
business since last Fall. 

In a statement issued by the State 
Department Superintendent Phillips 
says that Mr. Hannevig is an executive 
officer and majority stockholder in the 
companies involved, and has in his 
bank company deposits of more than 
$1,250,000. Without these funds the 
companies will have difficulty meeting 
the claims of their policyholders, an ex- 
amination reveals, and for the protec- 
tion of the assureds the State Depart- 
ment considered it necessary to assume 


eh ——- 
control of the companies’ affairs. 
is also stated that the ultimate diy). 
dend to the policyholders and creditor, 
of the companies will largely ‘epenj 
upon the outcome of Mr. Haunevig, 
claim against the United States Ship. 
ping Board, amounting, it is und: rstoog, 
to about $14,000,000, which claim is noy 
in litigation and the determination g 
which will probably be long post) oneq” 
All the policyholders of the Nor 
Atlantic and Liberty Marine either go 
cured coverage this week wit!: other 
companies in the market or are ‘iow yp. 
protected. Mr. Hannevig is President 
of the Jefferson, vice-president of the 
Liberty Marine, and vice-presivent of 
the North Atlantic. C. Steend:i, heag 
of the Northern Underwriting gency, 
is also an executive officer in a!! three 
companies. 





RYE WITH COMMERCIAL UNION 





Manager of Western Insurance Bureay 
To Head Improved Risk Depart. 
ment; Splendid Appointment 





Fred A. Rye, on March 15, will be 
come manager of an improved risk de. 
partment of the Commercial Union. As 
manager of the Western Insurance Bu. 
reau and also of the Sprinklered Risk 
Association he has a reputation in the 
Middle West as one of the best of the 
company association managers, showing 
rare qualities of diplomacy in his rela 
tions with companies. 

It is one of the best appointments of 
ihe kind that has been made and the 
Commercial Union group adds to its 
strong organization an expert who vil 
do effective work in the development 
and underwriting of improved risks, 





FLOATING MINE OFF CUBA 
Marine underwriters were hard hit 
by the loss of the “Endicott” off Cuba 
It is reported that she was hit bya 
floating mine. 








J. Montgomery Hare 
William Hare - 
Managers 








J. F. Van Riper, Branch Secretary 
J. H. Burger, Supt. of Agencies 
O. F. Gant, Asst. Supt. of Agencies 


Norwich Union Fire Insurance Society Limited 


59 John Street, New York Local Department, 100 William St. 


45 John Street, New York 


W. G. Falconer, President 


NORWICH UNION service is something distinctive. It is predicated upon high principle, 
integrity, courtesy, promptness and ample resources. Every NORWICH UNIO 
symbolical of this service and is a guarantee that the interests of agents and policyholders 
will receive preemptive consideration. 


A company’s greatest asset is its past record for honorable trading and the confidence re- 
posed in it by its numerous agents who have represented it for many years. That the 
same honorable record in business will be preserved and strengthened throughout all 
parts of the NORWICH UNION organization is fundamental. 


In Union There Is Strength—In Norwich Union There Is Strength Plus Security And Service 


J. G. Mays, Secretary 


Fire, Tornado, Automobile, Sprinkler Leakage, Use and Occupancy, Rents, Explo- 
sion, Riot and Civil Commotion, Tourist Baggage and all forms of Casualty Insurance. 


E. F. Schleyer, Secretary Metropoli- 
tan District 

Oliver Bennett, Asst. Secretary Met- 
ropolitan District 


Norwich Union Indemnity Compan 


policy is 
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Managers Defend 


RESE 


B. C. 5 


Binding Offices 
NT NEWSPAPER CRITICISM 





Scudder Says They Meet Demand 


of Big Business Enterprise; Are 
Well Conducted; Aid Locals 


An 
merce 
side |! 
under 
businé 


ing of! 
that th 
agents, 
manacst 


of wh 


1905 0 
for th 


perience 
with t! 


agers, 





orticle in the “Journal of Com- 
* headed “Thinks Poorly of Out- 
-rokerage,” quoting an unnamed 
writer as saying that much poor 
s is received by company bind- 
es in New York, and alleging 
ey weaken the loyalty of local 
has gotten a rise out of the 
rs of these binding offices, some 
h have been established since 
1906, and which are managed 
most part by men of large ex- 


and extended acquaintance 
.e fraternity. One of these man- 
B. C. Seudder, in whose New 


York Finding Office are represented the 


Hanovrr, 


Firemen’s, Concordia, Fire 


Association, and Milwaukee Mechanics, 


makes 
Easte? 

“No 
war it 


the following statement to The 
n Underwriter: 

y that inflated and mushroom 
1:uranee is dead and the country 


as a whole is gradual'y but surely be- 


« established on a firmer basis 


comin L 
the out-of-town brokerage binding 
offices are not doing the business they 
cid a year or 80 ago. It is true that 
there is a certain amount of riff-raff 
prukerage being offered, but the well 
muintained and underwriting binding 
offices are acquainted with this class 
and are declining the business con- 
sistently. There is only one way to 


look at this brokerage business. 


mostly 
large 

puting 
centre 
men a 


It is 
- composed of trust, storage and 
valued risks. There is no dis- 
that New York is the financial 
of the world. What insurance 
re going to secure the insurance 


of trusts, railroads, banks and other 


leadin 
is on'y 


Broker. 


g financial institutions? There 
, one answer—the New York City 
What companies will secure 


this business? The ones who maintain 


bindin 

“By 
obtain 
who ¢ 
larger 


eg Offices and departments. 

this means the companies today 
business from leading brokers 
ontrol insurable interests of the 
corporations, many of them hav- 


ing main or financial offices in New 


York, 
et al; 
from t 


Chicago, Philadelphia, Boston, 
so that this insurance is placed 
hese headquarters and not direct- 


ly with local agents in the towns where 


the pl 


ants are operated. 


“The tendency of today is toward 


amalgamation and -centralization, 


many 

have f 
offices 
the in 
places 
whose 
ule ra 


and 
leading financial institutions 
found it necessary to have their 
in certain large cities. Hence, 
surance is controlled from these 
and ustially given to brokers, 
offices maintain engineers, sched- 
ting men and other experts. 


“The local agent naturally looks for 
business in his territory, but unfor- 
tunately in some instances the agerts 
do not devote sufficient time and ener- 
gy to our business and hence must, as 
competition inereases, expect to lose 
larger lines that have gradually been 
diverted to leading financial centers. 


“For these reasons our leading com- 


panies 


believe in these Binding Offices 


and departments, as is well indicated 
by the extra expense they. have as- 


sumed 
more, 
portun 
ity by 
agents 
Way.” 


Chai 
& num 
broker 


in establishing same. Further- 
it gives these companies an op- 
ity to show their agents reciproc- 
sending them business that the 
could not obtain in any other 





LAYING OFF MEN 
iced business conditions caused 
oer of companies and agency and 
age Offices to lay off men. It is 


peerted that Wilcox, Peck & Hughes 
Topped fifty or more clerks and other 


Teprescntatives during February. 








UNLIMITE 


Telephone Court 1908 





LOGUE, LOWRIE, NIEHAUS & CO. 
AGENTS AND BROKERS 


INSPECTION 
SCHEDULE ANALYSIS 
ENGINEERING 


ALL KINDS OF INSURANCE EVERYWHERE 
ARROTT BUILDING, WOOD ST. & FOURTH AVE. 


SERVICE 


PITTSBURGH, PA. 








SYRACUSE LECTURES 





Insurance Men To Talk To Class in 
Property Insurance at Syra- 
cuse University 





A series of nine lectures on various 
phases of insurance are to be given by 
Syracuse insurance men before the 
class in property insurance at the Col- 
lege of Business Administration at 
Syracuse University. One meeting 
each week during the semester will be 
devoted to these ta'ks. 

The lectures were arranged through 
the efforts of G. H. Johnson, chairman 
of the service committee of the Insur- 
ance Agents club of Syracuse. 

The dates, subjects and names of the 
speakers follow: Tuesday morning, 
February 15, “The Singular Importance 
of Fire Insurance to the Business of 
the Country,” F. V. Bruns, president 
of the New York State Association of 
Insurance Agents; February 24, “Ag- 
ency Organization,” Joseph A. Geyer, 
former special agent, now manager of 
the Syracuse Fire office; March 1, 
“Loss Adjustments,” John Kilpatrick, 
Jr., Manager of the General Adjust- 
ment bureau, Syracuse office; March 8, 
“Common Questions About the Fire 
Policy and Special Agreements,” Willet 
R. Bowen of Bowen, Perry & Fobes: 
March 22, “Rating,” Lawrence Daw, 
New York State Underwriters’ Associa- 
tion. 

April 5, “Fire Prevention,” T. Alfred 


Fleming, chairman of the fire preven- 
tion committee, National Board of Fire 
Underwriters, New York City; April 
19, “Commercia! Aspects of Bonding,” 
A. Bradley Fuller, Syracuse office of 
the American Surety Company; April 


26. “Automobile Insurance,” Eugene A. 


Beach of Beach, Mitchell & Newell; 
May 3, “Public Liability,” William J. 
Farber of Bowen, Perry & Fobes. 





ASK NOTE EXTENSION 

Farm writing companies handling 
business on the note plan, and a large 
amount of the farm business is written 
in that way, are receiving an unusual 
number of requests for extensions on 
these notes. The money situation is 
still acute in most of the farming dis- 
tricts and the farmers write in when 
their notes are due, saying that they 
simp’y have not the money to meet 
the obligation. The companies try to 
get enough cash to carry the insurance 
for one year and then usually will ex- 
tend the notes. No difficulty was ex- 
perienced in getting the notes paid dur- 
ing the flush period, and that condition 
resulted in increasing the volume of 
the business written in that way. 





SHALLCROSS TO VISIT COAST 

Ceci! F. Shallcross, United States 
manager of the North British & Mer- 
cantile, and president of the Pennsyl- 
vania, Commonwealth and Mercantile 
insurance companies, was scheduled to 
leave this week for the Pacific Coast. 
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“AMERICA FORE” 


WHERE NEXT?” 


Explosion, Riot and Civil Commotion Insurance. 


During the past month newspapers in many localities 
have teemed with accounts of threatened bomb plots. 
Serious rioting has been going on in Albany and Troy, 
N. Y. Strikes and disorders are threatened elsewhere. 
Your community may be next. 


Our SERVICE plus includes many such timely circulars 
that add strength to the agent’s selling arguments. 
to us if you want to know the advantages of representing 


this company. 








Write 


Address Department 4 


FIDELITY - PHENIX 


Fire Insurance Company 


Cash Capital $2,500,000 


“EXTRA! 
This is the title of a timely circular we have just issued 
featuring 


C. R. STREET, President 


Home Office: 80 Maiden Lane, NEW YORK 


W. E. Baldwin, Manager 


CANADIAN DEPT.: 
17 St. John Street, 
MONTREAL 





PACIFIC COAST DEPT.: 


Cc. E Allan, Secretary 
Insurance Exchange Bldg., 


SAN FRANCISCO 


WESTERN DEPT.: 
Alfred Stinson, Sec’y. 
137 S. La Salle St, 

CHICAGO 


Tells Special Agents 
of Faulty Watch Service 


VALUABLE RISKS UNGUARDED 





J. H. Howland Pictures Neglectful Con- 
ditions Before Meeting of New 
Jersey Special Agents 





Neglect to make good use of the serv- 
ices of watchmen was exp'ained by J. 
H. Howland, of the National Board of 
Fire Underwriters, at last Monday’s 
meeting of the New Jersey Special Ag- 
ents’ Association, as a widespread evil. 
And in the great majority of cases, said 
Mr. Howland, the watchmen are old and 
decrepit and unfit for other occupa- 
tions. 

Among fires recently investigated by 
Mr. Howland, and found attributable 
in part, at least, to this neglect, are the 
Wilmington Leather Company and the 
Morgan Stores fires. The former oc- 
curred in Wilmington, where a volun- 
teer fire department exists and nearly 
wiped out a city block. Going over the 
records of the company, Mr. Howland 
found that a though the plant was prac- 
tically closed down, there were no night 
watchmen. The employes quit at five 
p. m. and the night watchman was not 
required to make his first inspection 
until 6.30. Meanwhile, for an hour and 
a half, during a time when fires are 
most likely to get underway, a valuable 
risk was left unguarded. Looking over 
the ruins Mr. Howland found that the 
fire doors had been left open. 

After the Morgan Stores (department 
store) fire in Buffalo, Mr. Howland 
found that the fire had started between 
closing time Saturday night, 9.30, and 
midnight, when the night watchman 
was required to make his first rounds. 
Incidental'y the employes, quitting, had 
left open the doors in an efficient fire 
wall, and the water which came through 
this opening from the burning part of 
the building did enormous damage. 

While a major in the Army during 
the war, Mr. Howland looked into the 
watchman service at various camps and 
cantonments and found that in 
uine cases out of ten the sentinel on 
duty had not the least idea’ of the prop- 
er thing to do in case of fire 

In asking co-operation of special ag- 
ents, Mr. Howland said that merely a 
memorandum regarding an unusual 
hazard, such as an under-manned fire 
fighting force, sent by a man observing 
the condition while in the field, would 
be greatly appreciated by the National 
Board. 





“ATMO” DETECTOR EXHIBITED 





Automatic Watchman Able to Distin- 
guish Between Shock Heat and 
Heat Caused by Fires 





J. H. Scharff, president of the Atmo 
Signal Corporation, gave a demonstra- 
tion of the “Atmo” fire detector and 
signalling device at last Monday’s 
meeting of the New Jersey field men. 
With the warmth of his hand he start- 
ed the alarm, although, he said, heat 
rushing in from the opening of a dry- 
ing room door would not foo! the in- 
strument. 

This is because the “Atmo” is a 
thermostat so adjusted with compen- 
sating chambers that rapid and sustained 
acceleration of heat is required to 
make the electrical contact, ringing 
the alarm. Its operation depends upon 
the expansion of air in macaroni-like 
tubes distributed across ceiling areas 
like sprinkler pipes. Its sensitivity is 
doubled over that of ordinary thermo- 
stats by having pistons, bearing disks 
for making electrical contact, on both 
ends of the pneumatic circuit. The 
“Atmo” has been passed by the Un- 
derwriters’ Laboratories and, according 
to Mr. Scharff, has withstood many se- 
vere tests during the past year. The 
cost of installation is about $150 for 
50,000 square feet. 
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Company Employes 
To Be Stockholders 


GENEROUS GLENS FALLS PLAN 





Salary Bonus of 10 Per Cent. on Full 
Year Salary Applied to Purchase 
Price 





A plan to aid employes of the Com- 
pany to become stockholders has been 
devised by the Glens Falls, one of the 
most successful insurance companies 
in the world, and one of the best man- 
aged. The plan is exp ained in the 
folowing minutes adopted at a meet- 
ing of the Glens Falls board of direc- 


tors: 

“The directors desire to have the company’s 
employes on its list of stockholders, believing 
that an employe who is a part owner In the 
business he is helping to carry on 1s of more 
value to the company (other things being equal) 
than one who has no such interest. As an 
inducement to employes to purchase stock, the 
company offers the following proposition, open 
only to those whose total length of service with 
the company is at least two years at the time 
the purchase of stock is made. | 

“To each of the Home Office clerical employes 
and special agents, not including the general 
ofticers, who purchase stock in the company at 
any time in the year 1921, the company will 
pay a bonus, at the rate of ten per cent for a 
full year, upon the amount of such employe’s 
salary for 1921, computing from the time the 
stock is purchased down to December 31, 1921, 
er tc such earlier date as the employe may 
leave the company’s service; such bonus to be 
payable in installments on the last days of 
March, June, Septerber and December, 1921, 
and in no case to exceed ten per cent of the 
purchase price of the stock. 

“It is possible that such bonus may be con- 
tinued in subsequent years, in case the results 
ef the company’s business warrant it, in the 
judgment of the directors; but the company is 
not now obligating itself for anything more 
than the bonuses for the year 1921. Under no 
circumstances, however, will bonuses be paid 
hereunder aggregating more than fifty per cent 
of the purchase price of the stock. 

“The employe must report his stock purchase 
to the treasurer immediately after purchasing, 
giving price paid and number of shares pur- 
chased. ‘n order to entitle himself to the bonus. 
The amount of the bonus will not be affected 
by any subsequent change in the market price 
of the stock.” 

In writing to the employes of the 
company relative to this set of resolu- 
tions President West said: 

“It was realized that in order to ob- 
tain a sufficient amount of stock to 
meet the demand, and also to prevent 
the price from being materially differ- 
ent, one with another, that it was neces- 
sary to appeal to our largest stock- 
holders to furnish some stock so that 
it could be offered to you at a level 
price. The response to the appeal has 
been generous but not enough, as yet, 
to supply the full demand if all who are 
eligible should apply. The stock which 
has been contributed for this purpose 
will be sold to employes who apply for 
the same before February 15th at $45 
per share. If enough stock cannot be 
obtained to fil! all demands, it will be 
divided pro rata among the applicants. 
When this lot of stock is exhausted 
each employe who desires to avail him- 
self of the offer must find his own stock 
at such price as he can purchase it. 

“Each employe will need to finance 
himself in the payment of the stock. 
The company is prohibited by law from 
leaning money on its own stock. I be- 
lieve, those who so desire it, will find 
the banks in town ready to loan liberal- 
ly on the stock. 

“You will note the payments of bonus 
are to be made quarterly on the same 
days as dividends are paid, which will 
make it easy for an employe to make 
payments on his loan and interest. 

“The officers will be glad to discuss 
any phase of the subject with you if 
desired. If you contemplate qualifying, 


do not wait until the last day before 
filing the enclosed application with the 


Fire Companies May 
Pay Liverpool Losses 


LIABLE 





ARE NOT LEGALLY 


Settlements Will Be By Goodwill as in 
the Case of ’Frisco Fire 
Claims 





(By Cross-Atlantic) 

(Special to The Eastern Underwriter) 

London, February 7.—There is rea- 
son to believe that at least one insur- 
auce company has decided to.make a 
large payment for the recent fire losses 
in Liverpool believed to have been 
caused by Sinn Feiners. Liability, of 
course, is still denied by the companies, 
and the payment will be made by the 
company in question as an act of good 
will. The damage in all caused by the 
outbreak, has been esiimated at from 
$5,000,000 to $10,000,000. 

At first the insurance companies re- 
fused payments, on the ground that the 
fire was caused by “riot or civil com- 
motion,” and that the clause on that 
head in the policy absolved them from 
liability—in short, that they had im- 
munity as in the Cork ‘fires and other 
Irish fires in the present civil troubles. 
The Corporation of Liverpool decided 
that the city had no responsibility so 
the unfortunate sufferers had the op- 
tion of riskirg expensive law proceed- 
ings for recovery from the insurance 
companies or quietly meeting their 
losses. 

The decision to.make a goodwill pay- 
ment has many precedents in the past, 
notably in the case of the great San 
Francisco earthquake. The insurance 
companies in England and in America 
claimed immunity under the earth- 
quake clause in the po’icies, but never- 
theless vast payments were made of 
several million pounds by the English 
cempanies to the San Francisco suf- 
ferers. The development of fire busi- 
ness to English firms that followed the 
incident showed the practical wisdom 
of that bold step. 

Insurance managers have naturally 
an interest in the publication of the 
official report of the inquiry into the 
great destruction of property in the city 
of Cork on the night of December 11-12, 
for everything affecting loss by fire has 
a bearing on their business. Yet there 
i5 reason to believe that, whatever the 
official! report may show, underwriters 
of ordinary fire risk policies are likely 
to adopt the attitude that the cause of 
the damage was not a peril against 
which insurance is provided in such 
policies. The ordinary fire policy con- 
tains a clause excluding certain risks, 
such as “loss or damage occasioned by 
or happening through * * #* riot, 
civil commotion, military or usurped 
power,” and by such a clause all liabil- 
ity for the appalling destruction of 
property in Ire’and due to political dis- 
turbances is considered to have been 
definitely excluded. But a good deal of 
insurance has been specially effected on 
property in Ireland against the risk of 
civil commotion, and that it would be 
in connection with these that the publi- 
cation of the official report should be 
very interesting. 

















Great American 
Insurance Company _ 


New Pork 


INCORPORATED - 1872 
PAID FOR LOSSES 


$112,397,573.17. 
STATEMENT JANUARY 1,1920 


| — $5,000,000.00 


RESERVE FOR ALL OTHER LIABILITIES 


17,191,302.37 


NET SURPLUS 


11,010,376.5 1 
33,201,678.88 
THE SECURITIES OF THE COMPANY ARE BASED 
UPON ACTUAL VALUES ON DECEMBER 31st, 1919 


Since January Ist the Capital Stock of the 
Company has been increased to $10,000,000.. 


The Company now owns 


$10,000,000 U.S. Government Liberty Loan Bonds. 
Home Office, One Liberty Street 
New York City 


Western Department Pacific Department 


WALTER H. SAGE, Gen’! Mér. GEORGE H. TYSON, Gen'l Agent 
)NGRAM & LERCH. Managers 210 Sansome Street 
i6 West Monroe St., Chicago, IIL San Francisco, California 


Boston Office Marine Department 


ROGERS & HOWES, Managers WM. H. McGEE & GO., Gen’! Agts 
1 Liberty Square, Boston, Mass. 15 William Street, New York City 
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Surplus 
Line Capacity 


OCAL AGENTS can find ample 
L capacity and attentive service for 
handling their Excess Lines in our 
Surplus Line Department. 


MARSH & MCLENNAN 


Insurance Exchange 








CHICAGO 
NEW YORK DENVER SAN FRANCISCO DULUTH"! MIMONTRE 
DETROIT LONDON MINNEAPOLIS SEATTLE WINNIP! 
INSURANCE IN ALL ITS BRANCHES* 
— 














Treasurer. If any one who should meet 
with difficulty in borrowing the neces- 
Sary money, using the stock as collat- 
eral, will confer with me, I will be glad 
to render any assistance possible. 

“It is a great pleasure to be the 
medium of transmitting this proposition 
to you.” 

















100 William Street 


SCHAEFER & SHEVLIN 


GENERAL AGENTS 
5 FIRE and AUTOMOBILE INSURANCE 
Excellent Facilities for Handling Suburban Business 





New York, KH. Y. 











Phones John 1167, 118 








Z211ith YEAR 


SUN 


INSURANCE OFFICE OF LONDON 


FOUNDED 1710 
UNITED STATES BRANCH: f 
54 Pine Street - New York 
WESTERN DEPARTMENT: 
76 WEST MONROE ST., CHICAGO. 
PACIFIC DEPARTMENT: 
N. W. Cor. Sansome & Sacramento Sts. 
San Francisco, Cal. 


BRITISH AMERI( 


ASSURANCE CO. 
Incorporated 1833 
Toronto, Canada 


Fire, Automobile, Explosion—Riots, 
Commotions and Strikes 


Statement, January 1, 1920 


Losses Paid in United 
States from 1874 to 1919, 
fgckebiGe cisccvocsscce ones es $26,935 
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Underwriters’ Views 
On Casualty Risks 


yANY | OR BILL—NONE OPPOSED 





penjami Rush Doesn’t Believe Provi- 
sions (-0 Far Enough; Unprofitable 
Covers, Says La Boyteaux 





ally no opposition to the pro- 


Bing ; iendment to Section 150 of 
~ New York State Insurance Law, 
allowin + marine companies to write 
otection and indemnity and builders 
on inc irance, is forthcoming. The 
olesit of underwriters are heartily 
= a of the measure, while some 
believe ittle of real value may be 
gained, jut none has openly opposed 
the bill .s detrimental to marine insur- 
ance eiiver from the underwriters’ or 


brokers’ Viewpoint. Unless some out- 


ests, not yet identified, bring 


a dnt 
age sssure to bear on the Legisla- 
tive jnstirance committees against this 
amendment, it is most likely that the 
propost changes to Section 150 will be 
reported out favorably at a later date. 


A ceriain number of underwriters 
view the bili with indifference because 
xy are not accustomed to un- 


i t 
et x the casualty risks that ac- 
compan, certain marine policies or 
think that P. and I. coverage is not 
profitable. Others are enthusiastic for 


any extensions granted to the marine 
writing companies. Benjamin Rush, 
presiden* of the Insurance Company of 
North America, writes to The Eastern 
Underwriter that “it wou'd seem to 
me that any provision that marine writ- 
ing companies may grant protection 
; indemnity and builders’ risk 


against ‘ 
aibence is a step in the right direc- 
tion, but in order that marine imsur- 
ance companies should have their pres- 
ent handicaps fully removed, and be 
placed on a parity with their competi- 
tors in England, the provisions regard- 
ing marine insurance, now being con- 
sidered for adoption by the* Commis- 
sioners of the District of Columbia 


should be adopted by the Commis- 
sioners of that District, by the United 
States Congress, and by the legislatures 
of the various states.” 

W. H. LaBoyteaux, president of John- 
son & Higgins, leading marine brokers 
who have handled many large P. and 
[. accounts, gives his opinion as fo’lows: 

“Althouzh we are very doubtful that 
the enactment of this measure is going 
to-be of any material benefit to the 
companies or that the companies will 
find it. profitable to engage in the char- 
acter of business permitted. we see no 


particular objection to the legis ation. 
It at least has this one good point: that 
it will permit American insurers to in- 


clude in their Builders’ Risk insurance 
the restricted P. & I. cover now grant- 
ed by foreign insurers in this class of 
business The granting of the permis- 
sion for this particular feature is, of 


course, nly a very small part of the 
multiple principle. As te whether or not 
‘itis des: able that marine companies be 
permitt’ to engage in the many other 
classes insurance is rather a big 
question on which there might be very 
differen views. We have.no decided 
feeling the matter one way or the 
other.” 

Doug F. Cox, of Appleton & Cox. 
Says. th:. he is favorable to the limited 
extensions proposed in the bill at Al- 
bany an: as it treads on nc one’s toes, 
should ;} .ss without difficulty. Mr. Cox 








“STR NG AS THE STRONGEST” 


The ‘orthern Assurance Go, 


_TD., OF LONDON) 
Organized 1836 
En‘cred United States 1854 
Losses Paid - - ~- $117,000,000 
Losses Paid in U. S. $44,000,000 
Eastern and Southern Departments 


55 JOHN STREET 
NEW YORK CITY 











PITTSBURGH - : 





J. E.STONE & CO. 
FIRE—AUTOMOBILE—LIABILITY—CASUALTY 
INSURANCE 


710 FIRST NATIONAL BANK BUILDING 
Bell Telephone, Court 2483 


PENNA. 





is heartily in support of all such meas- 
ures which will tend to place the ma- 
rine insurance business on a higher 
and freer plane, and this bil! clears the 
path in part of the burdensome restric- 
tions that retard domestic companies. 
C. R. Ebert, marine manager for the 
Automobile, states that the new legis- 
lation will be of small help to his busi- 
ress as the Automobile can already 
extend complete covers by issuing the 
casualty policies through the affiliated 
companies in Hartford. 





W. W. ELLIS WITH COMMERCIAL 
UNION 





Leaves The Eastern Underwriter Staff 
To Take Charge of Publication 
Department 





W. W. E'lis has resigned from the 
staff of The Eastern Underwriter in 
order to take the position of publicity 
manager of the Commercial Union 
group of insurance companies. Mr. EI- 
lis has been on the staff of this paper 
since August, 1919, and did good work 
here. During the war he was in the 
artillery branch of the United States 
Army. Mr. Ellis is a young ‘man of 
fine character, original ideas, and 
should be successful in his new con- 
nection. 





SUED BY UNDERHILL & McCLURE 


Underhill & McClure Company, of 
Philadelphia, former general agents for 
the Central Fire Office Companies, have 
brought suit against the Central Fire 
Office, Inc., and the cOmpanies repre- 
sented therein, to the extent of $100,- 
000 for breach of contract and damages. 
Underhill & McClure are represented 
legally by Rody P. Marshall, of Pitts- 
burgh. 








Howard F. Rieger, of Niagara Falls, 
is writing all lines of insurance, includ- 
ing fire, casualty, automobile and life, 
but specializes in casualty lines. Born 
in Niagara Falls he attended the local 
high school, and in 1916 went with the 
office of Charles Woodward, of that 
city, beginning as a collector and colici- 
tor. Three years later he went into 
business for himself, being twenty-one 
at the time. having an office with J. 
William O’Brien, assistant district at- 
torney of Niagara County. In January 
of this year he was elected secretary 
of the Kiwanis Club of Niagara Falls. 
The life company he represents is the 
Provident Life & Trust. 





Frank V. Cooper Co. 


15 Park Row, New York 
General Insurance Adjusters and Apprais- 
ers for the Insurance Companies. 


Associate Adjusters throughout U. S. and 
Canada. 
FIRE MARINE 
AUTO LIABILITY 
Subrogation claim handled for Companies. 




















UNITED 


HORATIO N. KELSEY, Manager 
110 William St., New York, N. Y. 


STATES BRANCH 











NEAL BASSETT, Vice-President 


Firemen’s Insurance Co., Newark, N. J. 


January 1, 1920 
Capital Stock ........... 
Net Surplus ............ 
SURPLUS TO POLICYHOLDERS. $3,550,392.78 


aT ee $1,250,000.00 
bp tg ee $2,300,392.78 


DANIEL H. DUNHAM, President 
JOHN KAY, Vice-President and Treasurer 


J. KE. MELDRUM, Assistant Secretary 


A. H. HASSINGER, Secretary 
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Fire, 

Automobile, 

age, Riot and Explosion In- 

of Wetertown.N.%. 

E. A. MORRELL, 205 Wainut Place, Phila., Special Agt. MIDDLE DEP’T. 
JAMES J. GARLAND, 514 Eighth Ave., Brooklyn, Special Agent 

N. Y. SUBURBAN & NO. N. J. 

E. J. PARMELEE, Syracuse, N. Y., Special Agent. NEW YORK STATE 

GEORGE SHAW, 116 Milk St., Boston, Special Agent. NEW ENGLAND 

F.-F. BUELL, Troy, N. Y., Special Agent........ NEW YORK STATE 


Marine, Windstorm, 


Sprinkler Leak- 


surance, 











A. H. TRIMBLE, Prest. 


Capital $500,000.00 





The Superior Fire Insurance Co. 
PITTSBURGH 
Incorporated 1871 
EDWARD HEER, Sec’y and Treas. 


Why not make room in your agency for a conservatively managed, 
medium-sized American Company whose indemnity, treatment of agents 
and assured, will bear inspection for nearly half a century? 


Surplus to Policy Holders $981,011.9" 
Assets $2,644,765.88 








FRED. S. JAMES 


1819 


Paris 


CHICAGO 





General Fire Assurance Co. 


Carroll L. DeWitt 
123 William Street 


GEO. W. BLOSSOM 


FRED S. JAMES & CO. 


UNITED STATES MANAGERS 


1807 


Eagle, Star & British Dominions Ins, Co. 


London 
AGENCY SUPERINTENDENTS 


NEW YORK 





Urbaine Fire Insurance Co. 


P. A. Cosgrove 


WM. A. BLODGETT 


1838 


Paris 


SAN FRANCISCO 
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Oil Company Tells 
About Auto Insurance 


DOESN’T CARRY COLLISION 





Emphasizes Importance of Complete 
Coverage; Letter to Employes 
From Insurance Department 





Columbus, O., Feb. 17.—Interesting in- 
formation concerning its insurance de- 
partment has just been distributed by 
the Pure Oil Company of Columbus, one 
of the largest producers and distribu- 
tors of oil and gas in the country, to 
all its employes, through the medium of 
a builetin to the various departments. 
Of particu'ar interest is that portion of 
the bulletin dealing with the insurance 
of the company’s ‘automobiles, concern- 
ing which P. R. Joyce, of the advertis- 
ing department, says: 

“We insure our pleasure type cars for 
fire, theft, liability and property dam- 
age. 

“Fire insurance, as the term suggests, 
covers automobiles for every loss 
caused by fire. This means even the 
smallest loss. For instance, a short 
circuit causing the floor or upholster- 
ing of the car to burn, the damage 
would be fully covered, as well as the 
loss of the whole car. 

“Theft insurance is carried only on 
our pleasure type cars, and not on our 
trucks. This protects automobile tires 
and any of the parts (excluding tool 
kit, chains and wearing apparel or arti- 
cles which are left in the car), as well 
as the theft of the whole machine. We 
ask every machine operator to remem- 
ber that extra tires which are stolen 
are covered, and we can collect the cost 
from the insurance company. We do 
not carry theft insurance on our trucks, 
because a truck is seldom stolen and 
we think the protection unnecessary. 

“Liability insurance protects us in 
cases of personal injury. lf a machine 
runs into a person we are fully pro- 
tected as to the doctor and hospital bills 
and any judgment which may be ren- 
dered by the court in settlement for in- 
jury up to $10,000 for one person and 
$20,000 for several persons injured in 
one accident. 

“Property damage insurance covers 
any damage which our machines may do 
to the property of others. If our ma- 
chine runs into another car, the insur- 
ance policy pays for the broken fender, 
radiator or whatever it may be. We dre 
protected if one of our machines runs 
into a plate glass window or a fence. 

“We do not carry collision insurance. 
This form of insurance would protect 
us against damage to our own cars, but 
it is expensive and we have found it 
cheaper to pay for repairs to our cars 
than to buy the insurance. However, 
we want all accidents wherein our cars 
are damaged reported to us, as we need 
the record.” 

It is pointed out that the purpose of 
the department is to protect the Pure 
Oil Company with every form of insur- 
ance that is practical, against any loss 
or damage that may occur. It is the 
purpose, says the bulletin, to see that 
no Josses occur that are not properly 
covered. Special emphasis is laid on 
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OF TORONTO, CANADA 


Fire, Automobile, Explosion—Ri 
Commotions ‘and 'Strikes-Marine ssi 
and Tornado Insurance 


UNITED STATES BRANCH 








January 1, 1920 
DOOD cpcgnsdivethcticde ose cetkek 973,932.20 
Surplus in United States...... 1,900,899.75 
otal r id in Un 
States from 1874 to 1919 
ne es 673,033.35 
W. B. MEIKLE, 





the necessity of reporting every acci- 
dent that may occur, whether in the 
automobile department or affecting com- 
pensation cover, concerning which it is 
pointed out that the accident record of 
the company determines the future pre- 
minum, and only by knowing all about 
every accident is it possible to take 
steps to prevent their recurrence. 


Personnel of the insurance division 
includes: A. W. Cleaveland, manager; 
L. R. Turner, assistant manager, spe 
cifically in charge of automobile insur- 
ance; C. J. Landon, actuary; C. C. Mon- 


LONDON, E 
United States Branch 
92 William Street, New York 


INCORPORATED 1720 


Royal Exchange Assurance 
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NGLAND 
EVERARD C. STO XEs 


United States Manage 





roe, in charge of compensation; and the 
appraisal division, L. M. Leonard, John 
McCloskey, Bennett Heath, Deane 
Cleaveland and E. T. Clifton. , 


H.KRAMER 


ADJUSTER 


FOR INSURANCE COMPANIES 
59 Maiden Lane, New York City 





VALUATIONS COMPARED 





Securities of American Eagle, Continen- 
tal and Fidelity-Phenix; Anal- 
ysis of Increases 











The following shows the increase in 
valuation of stocks and bonds owned 
by the American Eagle, Continental and 
Fidelity-Phenix if they had used the 
valuations adopted by the Committee 
on Valuation of Securities of the Na- 
tional Convention of Insurance Commis- 
sioners as of December 31, 1920, as 
compared with actual market value 
used in our statement as of December 
31, 1920: American Eagle, $497,360; 
Continental, $4,178,418; Fidelity-Phen- 
ix, $2,884,465. 


THE HANOVER 


FIRE INSURANCE COMPANY 


Continuously in business since 1852. 


The ceal strength of an insurance com- 
pany is in the conservatism of its man- 
agement, and the management of THE 
HANOVER is an absolute assurance of 
the security of its policy. 


R. EMORY WARFIELD, President 
FRED. A. HUBBARD, Vice-President 
CHARLES W. HIGLEY, Vice-President 

E. Ss. JARVIS Secretary 
WILLIAM MORRISON, Asst. Sec’y 
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HARRY C. FRY, Jr., President 


307 FOURTH AVENUE 


LOGUE BROS. & CO., 


Fire—Casualty—Automobile Insurance 
Nation-Wide Facilities for Handling SURPLUS LINES 


Inc. 


PITTSBURGH, PA. 
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raciUries . | CLARENCE A. KROUSE’E-CO. | “SUevic. 
LOCAL AND GENERAL AGENTS 
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ORGANIZED 1848 





Ohio’s Oldest and Strongest Comoany 


Surplus Over $1,500.000.0:) 
AN AGENTS COMPANY 


W. E. HAINES, Secy. 














E. K. SCHULTZ & CO. 


PHILADELPHIA 
GENERAL AGENT 
Pennsylvania, New Jersey, New York, Connecticut, 
Massachuse _ tts and Rhode Island 
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MARINE DEPARTMENT | 











Can Local Agents Be 
Marine Underwriters? 


COMPANIES DON’T BELIEVE SO 





Wester: Australian is Drawing Fire 
Agen's’ Attention to This Possible 
Source of Income 





In vw of the fact that American 
local anents generally don’t write ma- 
rine insurance along with the other 
forms «f protection which they issue, 
the following notice appearing in a re- 
cent iss'e of “The Review” of London, 
of comment. Here it is: 
This class of insur- 


is wor':y 
“Handle Marine! 
providing .a substantial income 


ance is 
to many brokers and agents through- 
out the country today. If you have not 


conside:ed it seriously as a source of 
revenue to yourself as an insurance 
man, write to us today for fullest par- 
ticulars. Shipping is building, today, of 
vast tonnage. You should be ready to 
handle tomorrow’s proposition.” The 
advertisement is signed by the London 
office of the Western Austra‘ian, Ltd. 


In connection with the appearance 
of this notice, the Fireman’s Fund is 
reported as planning to extend their 
sources of business by requesting local 
agents in the neighborhood of manu- 
facturing centers to solicit marine ac- 
counts when writing fire, motor truck, 
use and occupancy, and various com- 
mon forms of coverage. It is not, how- 
ever, the idea of the Fireman’s Fund, 
to permit local agents actually to write 
the insurance but to refer the business 
to the marine office for acceptance. 
Thus the local agent is not required to 
possess a knowledge of the intricacies 
of marine underwriting. His position 
is merely that of a sub-agent, without 
authority, for the marine department. 
There is no violation involved of the 
usually accepted principle that the writ- 
ing of marine risks is a business di- 
vorced entirely from any other branch 
vf the insurance game. 


To the casual observer the notice 
inserted in The Review by the Western 
Australian would indicate the company 
is willing to permit local agents to 
write marine risks upon a commission 
basis, and starts anew the old argu- 
ment whether it doesn’t involve great 
speculation and hazards. Even the 
most experienced marine underwriters 
in this country have discovered no end 
of difficulty trying to show prouts tor 
the marine accounts during the last 
two years, and one naturally wonders 
how the business would have fared 
were every local agent allowed to pass 
judgment and quote rates on ocean 
risks, 

The who'e question hinges on this 
factor, that marine underwriting abil- 
ity is dependent wholly upon a knowl- 
edge of the million and one conditions 
affectins oversea shipments, plus indi- 
Vidual experience and natural good 
judgment, whereas the fire insurance 
business is standardized and responds 
to definite conclusions to which every 
agent nay have access. The marine 
agent ‘ollows his risks around the 
World; he must pass fairly correct judg- 
ment 01 cargoes consigned to any port 
‘2 any country. The local fire agent is 
responsible only for his immediate ter- 
titory. He does not fix rates, and may 
cal upon the company’s experts to in- 
spect risks where large sums of insur- 
ance are involved. om every angle 
the present system of writing marine 
Tisks is wholly preferable in this coun- 


Attention Centering 
On Bills of Lading 


UNDERWRITERS’ VIEWS SOUGHT 





They Desire Form That Will Work 
Equitably for Carriers, Insurers, 
and Shippers 





Recommendations and complaints ga- 
lore reach the Interstate Commerce 
Commission in Washington daily with 
regard to the uniform bill of lading 
from steamship owners, insurance un- 
derwriters, manufacturers, railroad offi- 
cia’s, and, in short, every one interest- 
ed in the through transportation of 
goods from an interior point of de- 
parture in the United States to some 
overseas port. Under the recent Trans- 
portation Act the I. C. C. is empowered 
to prescribe the substance of a bill of 
lading, unless the carriers succeed in 
their contention that the I. C. C. is ex- 
ceeding its rightful authority. The ma- 
rine underwriters were scheduled to 
appear in Washington a few days ago 
to present their ideas and suggest cer- 
tain clauses for incorporation in the 
proposed bill of lading, but this hearing 
was postponed until some later date. 
Nevertheless the underwriting interests 
meanwhile are watching with much in- 
terest the daily developments because 
any changes with respect to. liability 
for damages to cargoes has a direct ef- 
fect upon the insurance companies. 
Taking the experience of the last few 
years as a guide the insurers are firm- 
ly opposed to granting the carriers ad- 
ditional freedom from their just re- 
sponsibilities. 


Report to Pan-American Conference 


A sub-committee consisting of Hen- 
don Chubb and two insurance lawyers, 
Ira A. Campbell and Charles A. Haight, 
early this month presented a report to 
the chairman of the Committee on 
Communications of the Second Pan- 
American Finance Conference in Wash- 
ington containing briefly its ideas on 
the subject of the bil of lading, and was 
instructed to proceed with the drafting 
of a document suitable particularly for 
trade between this country and South 
America. In the opinion of the sub- 
committee a preliminary bill of lading 
shou’d be drafted, having due regard 
to the contractual obligations and li- 
abilities incident to shipments by sea, 
but should be drawn so as to supp e- 
ment a standard form of cargo policy 
of marine insurance, thus avoiding 
duplication of risks by shipowner or in- 
surer, with the incidental burden aris- 
ing from the payment of a double pre- 
mium, 

At the same time the sub-committee 
recognizes that the burdens to be im- 
posed upon the shipowners must not be 
extended beyond necessary limits, be- 
cause to do so would add to the opera- 
tive eosts which stand today as a seri- 
ous obstacle to the upbuilding 
and maintenance of an American 
merchant marine. The bill of lad- 
ing, before adoption, ought to go to the 
carriers, Marine underwriters, Amer 
ican Bankers’ Association, and the 
Shipping Board for their endorsement. 
Later when the final draft is prepared 
it will then meet with the approval of 
all parties concerned. As the situa- 
tion stands at present few are satisfied 
and troublesome occasions arise con- 
tinually. The committee hopes that the 
ministers from the South American 
countries will use their influence to se- 
cure the approval of this uniform bill 
of lading from their respective govern- 
ments and tradesmen. 

“In this way,” the report states, “we 
believe that a power and influence can 
be marshalled behind the document 


~ which. will force its acceptance in the 


overseas trade, and thus bring about a 
standardization which will in the end 




















What Will —~ 


less obscure. 





Marine Law. 


Why not get the facts? Nowhere have we seen 
a clearer statement of the facts underlying the 
insurance phases of the Jones Act than the state- 
ment of Dr. S. S. Huebner, Expert to the U. S. 
Shipping Board, published in the booklet “The 
Basis of Our Shipping Prosperity.” 


Here in plain business English he tells the insur- 
ance conditions that the Jones Act was designed 
He speaks as an authority and gives 
the facts straight from the shoulder. 


to remedy. 


To understand the Jones Act you should read 


How Marine Snsurance Serves Ausiness |/ 


The Jones Act Remedy? 


The facts underlying The Jones Act are more or 
Of the general public few have a 
clear idea of the conditions that The Jones Act 
was designed to correct. 
counts for the variety of contradictory opinions 
heard about the benefits or injuries that will re- 
sult from the operation of the new Merchant 





This doubtless ac- 








Dr. Huebner’s booklet. We will mail you a copy 


on request. 


The Washington Marine Insurance 
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simplify business relations and elim- 
inate many of the causes of misunder- 
standing and litigation.” 

The bill of lading which Mr. Chubb, 
Mr. Campbell and Mr. Haight will freme 
will bear the title “Pan-American Con- 
ference Bill of Lading.” 

Position of Underwriters 

Marine underwriting companies seek 
to play fair at all times with the car- 
riers and shippers, but nevertheless be- 
lieve that steamship owners or opera- 
tors should not be relieved of any re- 
sponsibilities for which they are now 
held justly liable. Particular objections 
are raised when bills of lading contain 
clauses similar to the following: 
“Neither the carrier, the vessels, nor 
the agents shall be liable for any claim 
for loss of, or damage to, goods in any 
event unless notice in writing of the 
claim shall have been presented to the 
ship’s agents at the port of discharge 
before the removal of the goods from 
the wharf alongside which the ship is 
discharged.” 


Obviously the movement of cargoes 
cannot be delayed at the wharves while 
every shipment undergoes an inspec- 
tion, and besides few steamship com- 
panies can provide a proper amount of 
space to permit of an examination. Al- 
together the inconvenience and expense 
incident to the enforcement of the 
aforementioned cause are so great that 
shippers and underwriters are perfect- 
ly justified in expressing their disap- 
proval. The New York Board of Trade 
and Transportation did so last week. 


+ Views of the Carriers 


In statements to the Interstate Com- 
merce Commission the carriers advise 
shippers never to forget the presence 
and functions of insurance companies. 
“Shippers in general,” they say, “appre- 
ciate that ocean carriage must be free 
from repressive restrictions and regula- 
tions if commerce is to prosper. There- 
fore we think they recognize that the 
bill of lading should be a liberal docu- 
ment with respect to the ocean carrier 

(Continued on page 31) 
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SETTLE ON THEFT PLAN 





Underwriters Vote on Appointment of 
Person To Devise Measures For 
Reducing Stealing 





As a step toward preventing the fur- 
ther stealing and pilfering of overseas 
cargoes the Theft Committee met Wed- 
nesday to vote upon the appointment 
of a man who is to be granted full 
authority to devise an effectual system 
for eliminating thievery as completely 
as possible and for bringing to justice 
those who manage to tamper with 
goods at any time after they have left 
the shippers’ warehouses until deliv- 


ered at the point of destination. The 
scheme under consideration now was 
developed by H. H. Reed, of Platt, 
Fuller & Co., chairman of the Theft 
Committee of the American Institute 
of Marine Underwriters, and his asso- 
ciates on the sub-committee, and is di- 
vorced entirely from the underwriting 
phase of this serious problem. ‘The en- 
dorsement of the local marine under- 
writing interests does not automatical- 
ly place the proposed plan into opera- 
tion because the approval is needed 
also of the New York trade associa- 
tions that are co-operating in the move- 
ment to smash the crime wave. 

Early last August the underwriters 
voted favorably on the prospectus of 
the Trade Protective Association, to 
be organized for the identical ends now 
in view but the idea fell through be- 
cause of the financial den:ands placed 
upon the subscribing members. Other 
proposais and suggestions came later 
before the committee and that now of- 
fered fS calculated to prove vast y bene 
ficial to all interests. Quite as import. 
ant as the fixing of proper rates to as- 
sure profitable returns to the marine 
companies is the matter of eliminating 
those factors that have rendered theft 
and pilferage underwriting such a 
hazardous business. The sources of 
the evil must be eliminated and the 
Theft Committee believes it has set- 
tled upon someone highly capable of 
battling the thieves. along the water- 
front and devising schemes that will 
make promiscuous pifering and steal- 
ing extremely difficult. Co-operation is 
sought from manufacturers, exporters 
and importers, steamship and lighter- 
age companies, and the unions. Among 
the New York organizations interested 
in the movement are the following: 
American Exporters & Importers Asso. 
ciation; American Manufacturers’ Px- 
port Association; Chamber of Com- 
merce of New York; Merchants’ Asso- 
ciation of New York; National Associa- 
tion of Manufacturers; and the Tan- 
ners’ Council of the U. S. 





FOUR TOTAL LOSSES 


Reports of total and partial losses 
continue to swamp the local marine 
underwriting offices, and few, indeed, 
are the companies which will be lucky 
enough to escape the entire torrent of 
claims. Monday turned indigo blue 
with the news that the “Victorieux,” 
a French steamer of more than 2,000 
tons net, bound from New York to 
Cadiz and Tangier, had foundered and 
that the crew had been picked up by 
another vessel. She carried a large 
quantity of grain. The “Hewitt” is still 
overdue and hopes for her appearance 
are slight. The “Bombardier,” of the 
Lloyd Royal Belge, became a total loss 
last week when she was abandoned 400 
miles off Halifax on a trip from New 
York to Antwerp with a cargo of grain 
om board. Added to the three vessels 
already mentioned is the “Lake Cal- 
venia,” deemed a complete loss for the 
underwriting companies a few weeks 
ago. 





P, G. PETERSEN APPOINTMENT 

Paul G. Petersen has been appointed 
manager of the foreign department of 
Robert R. toe Laer, Inc., New York 
City. His experience has largely been 
in the re-insurance business in London 
end Copenhagen. 


RETURN VOIDS LIABILITY 





Case of British Steamer Throws Light 
on Situations Here Like the 
“Poznan” Incident 





When the Polish Navigation steamer 
“Poznan” returned from Havana a few 
weeks ago, having been unable to un- 
load her cargo because of the shortage 
of docking facilities, the question arcse 
whether the insurers of the cargo were 
liable should a ‘oss have occurred after 
the deviation began. A case similar 
in many respects to the “Poznan” inci- 
dent has been decided by Justice Bail- 
bache in a British court and the con- 
clusions throw light on the situation 
here. The suit was brought by the 
British American Tobacco Company 
against an underwriter at Lloyd’s to re- 
cover a total loss on a parcel of heavy 
twine shipped from London to Cavalla, 
Greece, with the 24 hours after arrival 
clause attached. Due to war restric- 
tions the vessel was prevented from 
landing cargo at Caval'a and the mas- 
ter of the vessel started to return to 
Piraeus. Howe2ver the vessel caught 
fire and hecame a total Joss. 

Assuming that the vessel’s master 
was forced to abandon the vovage and 
return to the point of departure, Justice 
Bailbache decided that there was an 
actual deviation and that the under- 
writers were thereby relieved of all re- 
sponsibility. Had the underwriters 
been notified of the carrier’s intention 
to return they probably would have cov- 
ered the trip for an additional premium. 
Failure to take this precaution cost the 
consignees heavily or rather, may, un- 
Tess the case is appealed successfully 
by the plaintiffs. 





STEAMER “HEWITT’ MISSING 

The steamer “Hewitt,” a tanker, 
owned by the Union Sulphur Company, 
is now nearly three weeks overdue on a 
voyage from Sabine, Texas, to Boston 
with a large cargo of sulphur. Unsuc- 
cessful efforts have been made for sev- 
eral days to reach the vessel by wire- 
less. The “Hewitt” has a registered 
tonnage of 5,398 gross tons, was built in 
1914, and classed A-1 by Lloyd’s Reg- 
ister. The insurance is not widely dis- 
tributed in the local market, although 
the hull has been covered by Syndicate 
C under policies that were to take ef- 
fect February 25. 
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SYNDICATE AGENT FOR CUBA 





G. L. Buchanan, df the American Bu- 
reau, Will Act As Surveyor For 
Syndicate “A” Vesse!'s 





G. L. Buchanan, resident surveyor at 
Havana for the American Bureau of 
Shipping, has been appointed as the 
agent for Cuba of Syndicate “A.” Mr. 
Buchanan is a native American citizen, 
and has consented to permit the Syndi- 
cates to utilize his services, both as 
surveyor and as agent, to represent the 
underwriters’ interests in the care of 
wrecked and damaged vessels. 


This appointment will at once place 
at the disposal of the owners and un- 
derwriters the service of an expert, 


trained in the duties of the surveyor, 
who because of his detached position 
as the exclusive representative of the 
American classification society and of 
the Underwriters’ Salvage Association, 
will be in an excellent position to fully 
protect the interests of both owner 
and underwriter of any American ship 
in trouble. 


Additional interest is attached to the 
appointment as it marks the first step 
in the development of the Syndicates’ 
foreign policy of utilizing the services 
of Americans wherever adequate and 
available and, furthermore, is an ev: 
dence of the co-operative effort of the 
classification society and salvage asso 
ciation to further the interests of the 
American merchant marine. 





Requirements 


Real Estate 


Other Securities 


M. S. AMADO - 
Vice-President 
ERNEST M. BULL 
FRANK N. B. CLOSE 
JAMES M. DIXON 


J. FLETCHER FARRELL 


Corporation 





U. S. Liberty Bonds.......... 


eee ew eee wens 


ES ee eee te 
Premiums in course of collection. 
Reinsurance due on Paid Losses. . 
Interest Accrued on Securities... 


Pres. A. H. Bull Steamship Company 
Vice-President Bankers Trust Company 
President Tobacco Products Corp. 
Vice-Pres.-Treas. Sinclair Oil] & Refining 


Surplus to Policy Holders - 
FIRE, MARINE AND AUTOMOBILE INSURANCE 
Home Office: 47-49 Beaver Street, New York City 


The Importers and Exporters Insurance Co. 


OF NEW YORK 


STATEMENT OF CONDITION AS OF JANUARY Ist, 1921 
Showing Admitted Assets and Liabilities according to the New York State 





LIABILITIES 

+++ $231,698.37 1 pi MMBENO -.26 08 0 vic KaWisn esis . $786,122.29 
--+ 574,008.00 Unearned Premium Reserve..... 792,505.71 

--- 1,155,003.44 Reserve for Taxes, Expenses and 
--- 291,400.33 Contingencies .............665 45,005.19 
417,703.12 Capital Stock .................- 700,000.00 
38,251.97 a Tae 5 obWasieh a6 . 400,263.39 

15,831.35 
$2,723,896.58 $2,723,896.58 
DIRECTORS 
M. L. HEIDE EORGE L. STORM 


Vice-President 
G. HERMANN KINNICUTT 
Kissel, Kinnicutt & Company 
HAROLD KNOX 
Fire Secretary 
LEON SCHINASI 
President 


JESSE SPIER 
fice-President 


Pres. 


G 
Chairman Board 


$1,100,263.39 


of Directors American 
Safety Razor Corp. 
A, VALENSI 
Treasurer 
. VALENSI 
ice-President 
Tobacco Trading & Finance Corp 
CONVERSE D. WEST 
Marine Secretary 
ARCHIBALD WHELPLEY 
Auto Secretary 
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Townley and League 
Face Big Smash 


DOCTRINES 





gOCIAL!ST FAIL 


wo Hundred Banks in Crisis; 
Townley’s Political Power 
Grows Weaker 





Nearly 
Boss 





All of the New York daily papers 


carried ‘tories on Monday morning to 
the effect that Arthur C. Townley, head 
of the Non-Partisan League, the state 
insurance and socialistic political or- 
ganization of the Northwest, is on the 
ragged eige as is his organization. The 


New York “Herald” said in part: 

North Dakota is face to face with a 
financial and political crisis. The time 
has come when it must pay the price 
for its experience with Townleyism, and 
as each day goes by the staggering pro- 
portions of that price become more and 
more apparent. That is the opinion of 
the unbiased and many biased observ- 


ers. 

In the political and financial warfare 
now being waged there two features of 
import loom up for the immediate fu- 
ture. On the one hand, there is the 
open threat of those in control of the 
State government to permit’. the 
wrecking of from 150 to 200 banks. 

On the other, there is the possibility 
ofa Statewide recall election in this 
State of bitter political struggles. De- 
mands for the recall of the Governor, 
Attorney-General, Commission of Agri- 
culture and two Justices of the Su- 
preme Court, have been voiced already. 

The Bank of North Dakota, the key- 
stone of the public ownership structure 
erected by the Non-Partisan League 


controlled Government, is admittedly 
insolvent. It cannot meet its obliga- 
tions. 


Clash About Liquidation 

Liquidation of the State Bank is de- 
manded by financiers as the first step 
in the rehabilitation of North Dakota’s 
finances. Strange as it may seem, Ar- 
thur C. Townley, big boss of the Non- 
Partisan League, is in favor of such 
liquidation. But there has arisen an- 
other boss of the Non-Partisan League, 
William C. Lemke, Attorney-General. of 
the State. Lemke, who is known as the 
— refuses to sanction liquida- 
ion. 

Lemkeism is taking the place of 
Townleyism. But there is no real dif- 
ference so far as the people of North 
Dakota are concerned. This division in 
the tanks of the leaders of the Non- 
Partisan League has received more than 
its share of attention. In the final an- 
alysis, conditions of far greater serious- 
hess than differences of opinion among 
the leaders are responsible for the pres- 
ent crisis. 

Arthur Townley found himself a week 
ago able to control only ten votes in the 
Secret caucus attended by seventy Non- 
Partisan Senators and Representatives 
and was voted down in a body where 
he once held full Sway. William C. 
Lemke seized the reins of control. But 
it should be remembered that both 





New Casualty Service 
Bureau in Hartford 


FOR SPREAD OF INFORMATION 








Will Be Called “Casualty Information 
Clearing House, Inc.”; Preliminary 
Announcement Made in “Courant” 





The Hartford “Courant” prints the 
following story: 

A service bureau for the dissemi- 
nation among* casualty insurance com- 
panies of information relating to acci- 
dents and preventive measures is being 
organized in Hartford, with the incor- 
poration of the Casualty Information 
Clearing House, Inc. Papers have been 
filed with the secretary of the state, 
the incorporators being Frank E. Clark 
and A. Curtis Case, vice-president and 
secretary of A. E. Woodford, Inc., re- 
spectively, and H. C. Houlihan, head 
claims agent of the Royal. 

It was said that the New York 
company has already joined and that 
a Hartford casualty company was ex- 
pected to join in the movement. It is 
believed that at least a half dozen cas- 
ualty companies will enter the newly 
incorporated company. According to the 
incorporation papers, the purpose of the 
organization is to “gather, print and 
dispose of information concerning the 
business of casualty insurance.” 

Membership in the _ orgartization, 
aside from the incorporators, is open to 
the following insurance classification: 
Casualty insurance companies, general 
agents of casualty insurance companies, 
sub-agents, local agents and brokers of 
such companies. The officers include a 
president, vice-president (one or more), 
secretary and treasurer. The manage- 
ment is to be vested in a board of di- 
rectors composed of the president and 
treasurer as ex-officio members and not 
less than five or more than fifteen 
others. Provision is also made for a 
finance committee. 

No capital stock is provided for, and, 
according to the certificate of incor- 
poration, the company is empowered to 
establish offices in other states. 
Townley and Lemke must continue in 
control together or must fall together. 

The bankers of North Dakota, through 
a committee, made a proposal to the 
league leaders some time ago which in- 
cluded the abandonment of the Bank of 
North Dakota. There has been a legis- 
lative investigation going on into the af- 
fairs of the bank and the public is 
beginning to find out the true state of 
the finances of North Dakota. The con- 
ditions are shocking even to ardent 
Non-Partisan League followers. ; 

State Checks Are Dishonored 

The real state of affairs was revealed 
last week when the Bank of North Da- 
kota refused to honor any State checks 
except those drawn by the penal and 
charitable institutions. It is refusing to 
honor checks of the subdivisions of the 
State government, such as counties and 
school districts, which have funds de- 
posited in the State bank. 
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Bill For Compulsory 
Auto Compensation 


DAWSON COMMITTEE CHAIRMAN 








Insurance Measure to Be Introduced in 
Albany Monday By Straus 
and Stitts 





To provide compensation for victims 
of commercia! automobile accidents is 
the purpose of a bill nearing comple- 
tion in the hands of the Commiitee on 
Automobile Accidents of the City Club 
and will be introduced in the New York 
Legislature on Monday by Senators 
Stitts and Nathan Straus, Jr. Miles 
M. Dawson is chairman of the com- 
mittee; other members are David 
Parks Fackler, actuary; Professor 
Chamberlain; of the legislative draft- 
ing bureau; Henry Alexander and Ed- 
mond E. Wise. Their work is the re. 
sult of more than two years’ study. 


Mr. Dawson, at a meeting of the 
City Club on Monday, said that the gen- 
eral proposition that persons injured 
through the use of the highways by 
rapid y moving motor vehicles should 
be compensated, was as sound funda- 
mentally as the proposition that work- 
men injured in the course of their em- 
ployment should be compensated. The 
latter rests on the principle that in- 
juries and deaths due to industrial ac- 
cidents are part of the cost of produc- 
ing the products or services and should 
be compensated so as to appear in the 
price and be paid by the consumer. 
The former rests on the principle that 
the cost involved by the operation of 
these rapidly moving vehicles should 
be met by the owners of the vehicles 
a enjoy the benefits of their opera- 
ion. 

The bill will provide for the insur- 
ance of the payment of compensation 


—— 








C. A. Bennett Leaves 
Columbian National 


WAS MANAGER OF ACCIDENT 











Will Probably Go to Pacific Coast; 
Started As Local Agent in 
Portland, Me. 

Char’es A. Bennett has left the Co 


lumbian National Life Insurance Com- 


pany after a service of ten years as 
manager of its accident department. 

Nineteen years ago Mr. Bennett was 
a local agent in Portland, Maine, fer 
the Union Casualty and Surety Com- 
pany then of St. Louis. From 1904 to 
1907 he was the Maine state agent of 
the Maryland Casualty Company and 
National Surety Company. The latter 
part of 1907 Mr. Bennett organized and 
managed the Maine Insurance Com- 
pany, which operated in Maine only 
until 1911, when its business was re- 
insured by the Columbian National. 
On May 1, 1911, Mr. Bennett was ap- 
pointed Manager of the Columbian Na- 
tional’s accident department, continu- 
ing in this position until the present 
time. 

Mr. Bennett is thinking of returning 
to his first love—accident general agen- 
cy work—preferably in the Pacific 


Coast states, where he has long wished 
to locate. 





either in the state fund or in stock or 
mutual companies admitted to do busi- 
ness in New York, or, upon obtaining 
the consent of the commission and giv- 
ing proper security, self insurance, the 
compensation in the main being the 
same as provided in the Workmen's 
Compensation Law of New York ex- 
cept that death claims, where no other 
rule of compensation applies will be 
payable at $1,000 each, in addition to 
funeral expense. 














——- 








Losses paid to December 31, 1920..... 
CASUALTY INSURANCE AND SURETY BONDS 








The Fidelity and Casualty Company of New York 

92 LIBERTY STREET, NEW 

Metropolitan Offices—90 and 92 William St. 
ANNUAL STATEMENT DECEMBER 31, 1920 


Fidelity, Surety, Accident, Health, Workmen’s Com; 
and Burglary, Robbery, ‘Automobile a 
Miscellaneous te Gi and All Other 
Bonds Boiler, and Fly-Wheel 


ORK, N. Y. 
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Woodbury Supports 
Non-Cancellable Forms 


GUARANTEE STEADY INCOME 





Pacific Mutual Indorses Policies Which 
Provide Sure Protection Against 
Loss of Time 





Frank R. Woodbury, manager of the 
Pacific Mutual Life in New York, made 
an earnest argument for the non-can- 
cellable policy in a talk before the Ac- 
cident & Health Society on February 9. 
He said in part: 

Very few men are perfect risks dur- 
ing their entire lifetime and they need 
protection the most when they are 
poor risks. It seems only fair that if 
an applicant is morally and physically 
fit at the time the policy is issued, the 
company should be willing to charge a 
sufficient premium to enable it to pro- 
vide protection against loss of time 
during his entire business career. How 
many life insurance policies would be 
sold today if the companies resérved 
the right to cancel? How many of you 
but would prefer death to becoming a 
helpless invalid without an income and 
without the ability to produce one? 

When the Pacific Mutual first con- 
ceived the idea.of issuing a non-cancel- 
lable income policy, we naturally gave 
it a great deal of thought and study be- 
fore adopting the form of policy finally 
decided upon. One feature we kept 
clearly before us, was to eliminate the 
frills, which have become the bane of 
the commercia! accident and sickness 
policies, and to get back to first prin- 
ciples. With this in mind, we used the 
permanent and total disability clause as 
a foundation upon which to build our 
policy. Our contract is a clear -and 
simple promise to pay an income to an 
insured who is physically unable to pro- 
vide one for himself. Outside of cer- 
tain pension features, it pays only for 
total disability, and as there is no Jimit 
to the period for which the Company 
will pay, the policy might well be 
termed a life annuity income. 

Our contract was designed for high- 
salaried and professional men whose 
success depends upon their ability ver- 
sonally to attend to business or to prac- 
tice their professions. It is issued sub- 
ject to medical examination and inspec- 
tion just as life insurance. It cannot 
be cancelled during the best producing 
years of a man’s life—it cannot be re- 
stricted—and the premium rate cannot 
be changed. Have you ever figured the 
value of a man’s time who earns $10,- 
000 per vear? Take age 40—this man 
according to the American Mortality 
Table has an expectancy of 28 years, his 
time is worth $280,000. He does not 
carry this amount of life insurance, ist 
—Because the expense is too great; 2d 
—It is not necessary because a certain 
part of his expenses or fixed charges 
cease with his death. We propose and 
are insuring this asset on a contract 
which is as certain, as sure, and as 
sound as a life insurance policy. It is 
not subject to cancellation at the whim 
of a dyspeptic adjuster, or a grouchy 
underwriter. Furthermore, the cost is 
purely nominal as he may take advan- 
tage of the elimination periods, (which 
we will touch upon later), and provide 
an income of $500 per month at a cost 
practically the same he now pays for 
$100 per month under a cancellable pol- 
icy. 

Our policy is issued with the elimina- 
tion of the first two weeks, the first 
month, the first two months or the 
first three months. Our first non-can- 
cellable policy was issued in August, 
1918. As there is a careful selection of 
risks in the beginning, this means the 
rate of sickness during the early years 
will be comparatively light, and many 
years must elapse before any definite 
experience can be had. This much we 
can say however—over 65 per cent of 
the policies issued have been with the 
elimination of the first three months— 
and over 20 per cent with the elimina- 





tion of the first month. We have also 
demonstrated beyond any question that 
there is a great and growing demand 
for this form of protection. Our Com- 
pany has received letter after letter 
from men of large affairs stating that 
this policy is the contract for which 
they have been looking for years. It 
is intended for and bought by men who 
desire protection against the major dis- 
abilities, and who are not interested in 
the frills and extra benefits which pro- 
vide insurance of a more or less specu- 
lative nature. These serve only to 
cloud the contract, confuse the buyer, 
and result in misunderstanding and dis- 
satisfaction in claim adjustment. In 
our accident department we have four 
divisions: The commercial; the rail- 
road; the monthly premium and the 
non-cancellable, the latter being the 
baby—this year it ranked second only 
to our commercial division. 

Another feature we had in mind—and 
our entire plan has been founded on 
this theory, is that the business is sold 
and handled in the same manner as life 
insurance. The commissions payable 
are on the same basis as life insurance, 
a large first year commission with 
smaller renewal commissions. The idea 
being to compensate the agent liberally 
for his initial work, while the renewals, 
by reason of the medical examination 
and non-cancellable provisions, will be 
taken care of as in life insurance, by 
notice direct from the Company. Our 
experience has demonstrated the feasi- 
bility of this plan as these policies re- 
new remarkably well—5 per cent lapse 
second year. The agent is thus al- 
lowed to devote his time almost entirely 
toward securing new business. Fur- 
thermore, the eliminations are the 
means of cutting out a great number of 
small claims which also require the at- 
tention and time of the agent. 

In formulating our premium rates, we 
made a thorough and careful analysis 
of our experience on our commercial 
accident and sickness business. In ad- 
dition to these figures we had over $1,- 
500,000 in premiums on medically se- 
lected lives, which we secured from ac- 
cident and sickness premiums issued in 
conjunction with our life insurance pol- 
icies. We also had our experience on 
the permanent and total disability 
clause which covers a period of approxi- 
mately twenty years. 

Naturally there are objections to.this 
policy, but the one that evidently con- 
demns it the most is that it is a new 
venture—a revolutionary move in the 
world of accident and sickness insur- 
ance. 

There are four English companies 


who have been doing non-cancellable . 


accident and sickness business for a 
number of years. A prominent official 
of one of these companies writes “there 
can be no doubt but it is the only sys- 
tem by which the business can be un- 
derwritten scientifically and satisfac- 
torily.” That the policy is here to stay 
is unquestionable. There are now eight 
companies in this country doing this 
form of business. One Company after 
two years in the business has $2,000,- 
000 in non-cancellable premiums in 
force. One agency of our Company in 
two years has written more non-cancel- 
lable business than they produced of 
commercial business over a period of 
twelve years. Our Company this year 


will in this department do over a mil- 


lion dollars in premiums. 





Doctors of Insurance 

John S. Turn, of the Aetna, while 
talking with the representative of .The 
Eastern Underwriter, stated that. the 
insurance business was something more 
than a business. It has now become a 
profession and brokers and agents are 
really “doctors of insurance.” If the 


brokers and agents wil' carefully diag- . 


nose each case that they secure, get- 
ting all the facts and bringing those 
facts to the offices of the several com- 
panies writing compensation and li- 
ability insurance, the companies cculd 
then very easily advise them as to the 
kinds of insurance necessary to com- 
pletely cover their insured, he declared. 











C. A. CRAIG, President 








X-Ray Acid Test 
For Stolen Cars 


HOPWOOD’S METHOD A SUCCESS 





Picture Reveals Maker’s Number Even 
After it Has Been Filed and 
Painted Over 





The effective employment of the X- 
ray in the recovery of stolen automo- 
biles was described by E. B. Hopwood, 
municipal automobile accident adjuster, 
at the dinner of the Accident and 


Health Society of New York, held on 
February 9 at the Drug and Chemical 
Club, 100 William Street. 

Mr. Hopwood told how he had suc- 
cessfully recovered stolen automobiles 
even after the maker’s number had been 
apparently completely obliterated by 
the thieves, by taking a series of X-ray 
pictures of the car’s leg and then en- 
larging the photographs. He exhibited 
the pictures and this gave the auditors 
a pleasant surprise. The speaker ex- 
plained that the stolen car appeared 
not to bear a single mark of identifica- 
tion but by the X-ray process its origin 
was quickly revealed. 

Mr. Hopwood said that the plate was 
laid on the part to be photographed, 
face downward, and the light was sent 
through the metal, upward to the pic- 
ture plate. Even in cases where the 
thieves had painstakingly filed and 
chiseled the factory number, the X-ray 
easily established the machine’s origi- 
nal identity, Mr. Hopwood declared. 

“It is remarkable that the insurance 
companies are spending so much time 
and money on the recovery of the car,” 
the speaker said, “why not stop the car? 
It is so simple, and here it is: 

“When a license is taken out on a car 
it should remain on that car until it is 
transferred or renewed,-and no transfer 
should be made unless it is accompa- 
nied by the original bill of sale which 
has first been submitted to the Secre- 
tary of State’s office to obtain the origi- 
nal license. No license should be given 
any car without the original bill of 
sale. 

“In other words,” Mr. Hopwood con- 
tinued, “we are back to the old fash- 
ioned idea of a deed the same as for 
property and that alone and by no other 
new fangled way can the theft of the 
automobile be stopped. It is absolutely 
simple with no expense whatever and 
works automatically. Conversation is 
pleasant to hear and is funny, but the 
theft of an automobile is serious and 
nothing to laugh about.” 
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a 
$500 MONTHLY NON-CANCELLABLE 

Payment of $500 monthly indemnity 
under a non-cancellable accident ani 
health policy, one of the largest 
amounts so far reported under that 


form, has been started by Morrison % 
Miller, general agents at Chicago fo 
the Pacific Mutual Life. The policy js 
one taken out July 17 tast on the three 
months elimination plan by Dr. Joseph 


C. Friedman, a Chicago physician. 

Hight days after passing a rigid phy. 
sical examination, Dr. Friedinan, wh 
had never been ill a day in his life 
was strickea with acute bronchiai pnev 
monia and pleurisy. He wes in the 
hospital for two months and was 
debilitated that he had to go away to 
recuperate. It will be several months 
before he will be in ‘shape to resume 
his practice. 





E. T. Jenkins, Ine., Brook'yn, have 
opened an office at 150 Montague Street, 
Brooklyn. 





James W. Brooks & Co., Baltimore, 


have secured the representation of the 
Washington Marine. 






FOUND—On William St.! 


Bright ideas used by 
successful Casualty men 








Each week in 


THE EASTERN UNDERWRITER 


Subscription $3 a Yea 




























Service Contracts 
of of 
Quality Superiority | 
to 







to 
Policy Holders Represer :atives | 


























































Eastern Dept. Weste:» Dept 
49 Maiden Lane Pacifi Bldg. 
New York San F° ancisco 
Northwestern Dept. 
Palace Bldg. 





Minneapolis, Minn. 




















Liabi 








pening: 
Take 
liability 
doctors 
wrong 
a patie 
are not 
made. 
Take 
doctor 
of @ m: 
an elec 
It hapt 
tient | 
poisoni 
make a 
jaw to 
the cau 
The 
electric 
graphs 
the sic! 
fice he 
and as | 
which t 
ed, he 
to remo 
was not 
X-ray fi 
which |} 
that the 
teeth 01 
the ne 
electrod 
a screer 
where | 
He e 
twenty 
obtainin 
film, bi 
eighteer 
usual -s 
the X-r 
current, 
investig 
scious, 
bring hi 
Exam 
slight bi 
scorch < 
the pati 
the stee! 
was sus 
“Agen 
Indemni 
doctor p 
and wh 
prospect 
first ste 
will pro 
for dam: 
Agent.” 











panies g 
énce tha 
stock fe: 
Tesource 
“A lit 
determir 
company 
ance,” it 
withstan 
Tequisite 
therefor, 
to the si 
stock fe 
Dot poss: 
“A re 
other lin 
to us qu 
Pany jis 
& wou 


Withdra\ 

















fais 


> LLABLE 
indemnity 
dent and 
largest 
der that 
rrison & 
icago for 
policy is 
the three 
ir. Joseph 
iclan, 
rigid phy- 
nan, who 
his life, 
nial pnev 
s in the 
| was 9 
away to 
| months 
O resume 


yn, have 
ie Street, 


saltimore, 
ym of the 


—s 


«St! 

















ncisco 






pebruary 18, 1921 , 


THE EASTERN 


UNDERWRITER 














—_ 
= 


CASUALTY AND SURETY POINTERS 














There are people who be- 
lieve that insurance is a 
dry-as-dust proposition, re- 
lated only to hazards, 
rates of percentage and 
loss, says the “Hartford Ag- 
h people are to be pitied, or 


Physician's’ 
Liability 
Insuranc - 


profit ani: 
Pent” Si 


intereste in insurance as a business 
that is fv'l of life and unexpected hap- 
penings. 

Take t ec broad subject of physicians’ 
jiability ..suranee. We all know that 
doctors } ake mistakes, but mixing the 
wrong de into pills or cutting open 
a patien' stomach to cure a headache 
are not | ¢ only mistakes that can be 
made- 

Take 2 recent case, for example: A 
doctor tr'ed to take an X-ray picture 
of aman: jaw, but the patient died of 
an electr -al shock through his heart. 
It happe cd in this manner: The pa- 
tient Ww: being treated for septic 
poisoning and his physician wished to 
make an <-ray photograph of his lower 
jaw to seo if the patient’s teeth were 
the cause of the ailment. 

The doctor’s son-in-law was the 
electrician, and had made X-ray photo- 
graphs for a number of years. When 
the sick man reached the doctor’s of- 
fice he wore @ heavy woolen sweater, 
and as he was getting on the table over 


which the X-ray machine was suspend- 
ed, he asked if it would be necessary 
toremove it. The electrician said that 
was not necessary, and then placed an 
X-ray film in the patient’s mouth, after 
which he adjusted the electric bulb so 
that the rays would reflect the patient’s 
teeth on the film. After he had made 
the necessary arrangements of the 
electrodes, the operator walked behind 
a screen, about four feet from the table, 
where he turned on the current. 

He explained to the coroner that 
twenty milliamperes are necessary for 
obtaining an impression on the X-ray 
film, but when the dial registered 
eighteen milliamperes, he heard an un- 
usual sputtering Sound coming from 
the X-ray table, and shutting off the 
current, ran from behind the screen to 
investigate. The patient was uncon- 
scious, and died in spite of efforts to 
bring him to with & pulmotor. 

Examination of the body revealed: a 
slight burn below the heart and a slight 
scorch on the sweater. It is believed 
the patiént’s body came in contact with 
the steel arm from which the X-ray bulb 
was suspended. 

“Agents of the Hartford Accident and 
Indemnity Compafiy ¢an interest their 
doctor prospects in) such unusual cases, 


and when a good galesman has his 
Prospect interested he has gained the 
first step in selling the contract that 
will protect any @ottor against claim 
for damaves,” coneludés “The Hartford 
Agent.” 
s* * «@ 

In a logical essay captioned, 

Mutual “Mutual vs. Stock Companies,” 


vs. “ppearing in its house organ, 


Stock ‘he General Accident comes to 
1e conclugionsthat stock com- 

panies are a bette medium for insur- 
énce thar. mutual ms, because the 
stock fea'ure en company with 
emce: not possessed by the mutual. 
: A little close reasoning will easily 
etermin’ whether a’ mutual or a stock © 
company s the best medium for insur- 
ence,” it cays. “Stability, or ability to 
Withstan’' unusual losses, is a prime 
nate in an insurance company, 
cag the palm for safety must go 
amy Sick company, inasmuch as its 
- feature endows it with resources 
. boss’ -sed by the mutual company. 
ether r ew of what we would do in 
to Ins of business will bring home 
tig qui > forcibly that the stock com- 

y is ‘\e one to tie to in insurance. 
€ Wou'! not think, for instance, of 
Withdra\ 


ng our money from a bank 


which shows a large surp’us, acquired 
by virtue of many years of sound busi- 
ness operation, and makes a small 
profit on our deposit, to place the 
money with a reciprocal or mutual de- 
pository, which promised to give back 
to us the whole of the net profits realized 
on our deposits, if such depository 
could not show a sufficient experience 
to warrant that there would be any 
profits, and did not have any capital 
with which to withstand unforeseen 
losses. 

“We would not engage in business 
with partners whom we did not know, 
agreeing to be equally responsible with 
them for liabilities which they might 
assume, knowing that by so doing we 
would run the risk of having our entire 


.Tesources taken to pay the losses made 


by them.” 
* ~ + 


Philosophy from R. M. Row- 
land, agency supervisor of the 
National Casualty’s “Agency 
Record”: “Although many 
successful agents depend al- 
most entirely on the straight house-to- 
house canvass, others, successful with 
other methods of selling, have failed in 
trying to follow that plan. However, 
there is much to be said in favor of the 
straight canvass. Kipling, or was it 
Robert Service, said, ‘The Female of 
the Species is more deadly than the 
Male.’ (It was Kipling, Mr. Rowland.) 
House-to-house soliciting furnishes an 
opportunity to interview the prospect’s 
wife as well as him. She will be quick 
to see the value of the protection of- 
fered which benefits her very largely. 
And nine times out of ten when she has 
been ‘sold,’ the policy is Sold, too, with 
a capital S. When she says ‘sign’ it 
is usually all over but the shouting. 

“Steady married men make the most 
persistent policyholders and if the wife 
has been ‘sold’ on the proposition, she 
will see to it that the premium is paid 
when it falls due and that the policy is 
not allowed to lapse.” 


Women 
Stay 
Sold 





Attend F. & D. Meeting 


Twenty-three branch office managers 
and assistants of the Fidelity and De- 
pgsit Company of Mary’and attended 
a meeting in Baltimore last week 
called by Vice-President Spencer Wel- 
ton to discuss plans and policies, par- 
ticularly the provisions of the com- 
pany’s production contest. 

Among those present were: William 
M. Baker, Scranton; Joseph D. Brooks, 
New York; Dodd Bryan, Philadelphia; 
Harry S. Byrne, Omaha; Arthur M. 
Cannon, Richmond; C. A. Fagg, De- 
troit; George S. Guy, Richmond; W. H. 
Hansmann, Chicago; H. B. Hodge, New- 
ark; Roger Hovey, Boston; John S. 
Hunt, Indianapolis; James _ Irvine, 
Nashville; F. X. McGrath, Rochester; 
C. E. Mitchell, Cedar Rapids; C. S. 
Parker, Da’las; V. G. Pierson. Syra- 
cuse; George Price, Washington; Guy 
Le Roy Stevick, San Francisco; W. S. 
Tanner, Syracuse; Arthur L. Tash, Bos- 
ton; John M. Thomas, Columbus; W. 
E. Tucker, Louisville, and John G. Yost, 
New York. 
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MOTOR CAR MUTUAL FIRE INSURANCE COMPANY 
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We write full coverage automobile insurance at 20% less than 


the conference ‘rates. 
Telephone:—John 5880 Business written only through brokers 
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Looking For $1,000,000 Policy 
The Guaranty Trust Co., of New York, 
is in the market for a $1,000,000 hold- 
up policy. 
* am . 
Respectfully Referred To E. S. Lott 
An automobile owner, losing confi- 
dence in the security of his mutual pol- 
icy, is said to have’applied to Lloyds 
for insurance against liabiity for as- 
sessments in event of the failure of 
the mutual. 
oe * 
Interest Story About E. C. 
Budiong 


E. C. Budlong, vice-president of the 
Bankers Accident Insurance Company 
of Des Moines, and one of the most 
popular and big hearted insurance men 
in the West, has a fifteen-year-old son, 
Roger Williams Budlong, who is going to 
be a newspaper man. He was asked by 
The Eastern Underwriter to prepare a 
human interest story about his father, 
which he has done; and here it is: 


MY DAD 


By Roger Williams Budlong 


My dad isn’t very keen about having 
himself discussed in a human interest 
column, but I’m telling you that he 
knows as much about insurance as any 
one I have ever met or heard about. If 
I were to be an insurance man I’d be 
in seventh heaven if I knew as much 
about it as dad does. He has dealt with 
most every kind of insurance from A 
to Z. Of course, accident and health 
insurance is his hobby. Without any 
doubt I am sure you would agree with 
me if you ever heard him talk fire, arci- 
dent, health, life or liability insurance 
to other insurance men when they make 
calls at his office. 

Now, of course, he is getting where 
he talks business with me once in a 
while concerning all things from insur- 
ance to journalism—journalism being 
my highest point of interest at present. 

As I recollect I have overheard him 
say that he started working in the of- 
fice of Starkweather & Shepley, Provi- 
dence, R. I., at a salary of $12 per 
month, and would not take $12 a day 
for the experience he gained. Later, 
his family moved to Denver, Colo., 
where after a short time in one of the 
leading insurance offices he took a posl- 
tion in a bank where he worked for 
several years. Probably this is where 
he gets his ability to calculate as well 
as he does (perhaps). In the panic of 


A Human 








1893 the bank “went bust” and he then 
engaged in the accident insurance busi- 
ness for about ten years and was then 
transferred to Minneapolis where he 
was made state manager for the Bank- 


ers Accident Company, then a very 
small concern. After a year in that 
position he was made agency manager 
at the Home Office and in 1906 was 
elected vice-president, which position 
he still holds. 

Although I am called “Sunkist” be- 
cause of my Auburn locks, I think dad’s 
nick name was better than that. Hav- 
ing been born in Rhode Island he was 
called the “Rhode Island Red.” I might 
say that I’m a direct descendant of 
Roger Williams who established the 
Rhode Island Colony at Providence in 
1636. 


* * * 


Beefsteak Dinner 


The recent annual beefsteak dinner of 
the William Street Club at Stewart’s 
Restaurant was attended by one hun- 
dred of the elect. It was a jolly affair, 
“and that’s not the half of it, dearie.” 
President Jerry Hartnett presided with 
good humor, tact and authority. 

of * * 


L. F. Mahla Publicity Man 


Louis F. Mahla, of the surety depart- 
ment of the New York office of the 
Hartford Accident, is a good vublicity 
man. 
ciety he gets the publicity job. At 
present he is responsible for most of 
the news appearing in the American 
Legion column of the Brooklyn “Times.” 
Besides doing this work for Central 
Post 13, Mr. Mahla occasionally boosts 
the insurance business. Last evening 
he had Robert L. Young. of the Mutual 
Life, give the Post a talk on the insur- 
ance profession. " 

* 


$800,000 Increase in Premiums 
The casualty insurance company of 
the Pennsvivania Manufacturers’ Asso- 
ciation is five years old, and last year 


increased its premiums $800,000 over — 


1919. In a statement the company says: 
“It has been estimated that the cost 
of workmen’s compensation in Pennsyl- 
vania is about $20.000,000 a year, al- 
thongh less than half that amount is 
paid out in compensation. This in great 
measure is the cost of carelessness for 
a large part of it could be avoided.” 
The underwriting department of this 
company is in charge of Frederick G. 
Rees, Mrs. H. R. Stevens being first 
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assistant. 
is in charge of Joseph J. Nagle. Frank 
J. Kehoe is manager of the accounting 
and auditing department; John J. Zieg- 
ler, Jr., of the compensation claim de- 
partment and of the public liability 
claim department while J. D. Maddrill is 


in charge of the actuarial and statisti-~ 


cal department. Some of the office man- 
agers follow: Pittsburgh, Charles H. 
Wentzel; Erie, Dana E. Jones; Wilkes- 
Barre, Arthur E. Nichols. Premium re- 
ceipts for 1920 were $2,839,831; for 
1916, $383,872. 
. s 
New Pennsylvania Mutual 


Coal operators of the Pittsburgh dis- 
trict have formed a mutual casualty 
company to take care of workmen’s 
compensation risks. The company will 
be known as the Coal Operators Mutual 
of Western Pennsylvania. 

Thirty companies, whose combined 
payroll amounts to $8,000,000, have al- 
ready become subscribers to the new 
company. The Albert L. Allen Co., of 
which Albert L. Allen, until last year 
associated with the Pennsylvania State 
Fund, is the head, will manage the Coal 
Operators Mutual. 

The company will use the adjusted 
manual rates for its coverage, will 
maintain adequate reserves, and will re- 
insure its extraordinary hazardous 
risks. 

The organization meeting was held 
December 23, 1920, and these officers 
were chosen: President, W. M. Hender- 
son; vice-president, L. C. Crawford; 
secretary and treasurer, C. C. McGreg- 
or; directors and officers, B. H. Cannon, 
E. R. Weise, B. O. Winrow, B. S. Ham- 
mill, James Hoover and D. B. Black- 
burn. 

The officers of the company, for the 
present, are in the offices of the Pitts- 
burgh Coal Producers Association. 





CHANGES COMPENSATION BASIS 
Court Ruling Disallows Weighing In Of 
Secret Tips in Injured 
Workers’ Claims 





The legal rule that workman’s com- 
pensation shall take into consideration 
gratuities received during the regular 
course of work excludes those received 
without the knowledge of the emplover, 
according to a recent decision in a 
New York court. 







The inspection department . 








ne ern, 

SARC RRRENATS, 6 mT mr 

The case dealt with a claiman' “who” 
in the language of the court, was re 
ceiving $25 a week as com) ‘nsation 
trom his employer’ and alse ¢ ¢ on ap 
average of $5 per week as t:)s from 
the customers of the latter. % ie ques. 
tion is whether such tips shoul: be tak 
en into consideration in fixing the 
amount of compensation. H: was q 
truck driver. It is admitted ‘hat the 
employer had no know'edge .f these 
gratuities. Pullman porters, waiters 
taxicah drivers, and others — ecciving 
tips from third parties are entitled to 
have such tips considered in ‘etermip. 
ing the amount of their awards for in. 
juries, providing the employers in such 
cases contemplate and intend that their 
employes shall receive such gratuities, 
In such cases the compensation paid by 
the employers is correspondingly less 
and they are therefore benefited py 
such gratuities. The case is different 
when an employe secretly receives 
gratuities from outside parties not 
within the know'edge or contemplation 
of his employer. §ecret compensation 
from third parties under the circun- 
stances here disclosed is not consistent 
with his loyalty to his employer and is 
not commendable, and certainly should 
not be rewarded at the expense of the 
employer by increased compensation 
for injuries.” Because of dissenting 
epinion it is not unlikely that the ques 


tion will be carried to a high: 


>r Court 
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BILL OF LADING 
(Continued from page 25) 


well as with respect to the shipper. 
purther™: wre the situation is not to be 


jealt with as if the shippers personally 
ere bearing such risks of transporta- 
pees as \1e ocean carriers do not ac- 
cept.” 


rding proposals that the valua- 
tim limit be raised to $250 instead of 
carriers replied with the fol- 
The result certainly could not 
work to the benefit of American ves- 
yr would shippers here gain any 
ntage for if its rates were 
American vessels because of 


higher 0) “I - 

higher | bility on the shipowner, ship- 
ments \ wld naturajly go on other ves- 
gels wh. e @ lower rate, based on a 
lower lis vility, existed.” 

A sect on of the bill of lading urged 
by the vater carriers is given here- 
with: 

“ it in case of dgversion from rail to 
n't if all or any part is carried by 

ter eve’ any part of the route, such water 
pe iage il be performed subject to the li- 
chilities, nitations and exemptions provided 
by statute and to the conditions contained in 
this bill iding not consistent with this sec- 
ion anc bject also to the condition that no 
pa cart or party in possession shall be 
liable for any loss or damage resulting from 
fre, or for any loss or damage resulting from 
the perils f the lakes, sea or other waters or 
from vectrin, leakage. chafing, breakage, heat, 
frost, wet. explosion, bursting of boilers, break- 
age, of shafts or any latent defect in hull, 
machinery. of appurtenances, whether existing 
riot to, at the time of, or after sailing or un- 
: worthiness, or from collision, stranding, or 
pe acciients of navigation, or from pro- 
longation of the voyage. 

#And any vessel carrying any or all of the 
property herein declared shall have the liberty 
to all iny port or ports to tow and be 
towed, to transfer, to transship to lighter, % 
load and discharge goods at any time “ 
assist vessels in distress, and to deviate - 
the purpose of saving life or property. Suc 
water carrier shall not be responsible for any 
loss or damage to property if it be ey md 
or ig usual to carry such property upon dec x 
“If the shipowner shall have com lied = 
the. provisions of Section 3 of the Harter Act 
it is berchy agreed that the owners or con- 
signees of the cargo shall contribute with the 
shipowner in general average. as 
dt) regard to the effect of the Cummins 
amendment on the exemptions now carried in 


: Bag . 4 ft had 
bill of lading our contention is that it 
the beast: n the exemptions as to the legal 
liability refers only to the amount of 


recovery.” 

Special objections are offered also to 
the custom of some shipping companies 
using bills of iading which allow the 
carrier leeway to place cargoes on a ves- 
sel other than that named in the bill 
and on the certificate of insurance. Oc- 
casionally goods arrive too late. for 
shipment on a specified vessel and cer- 
tain carriers believe themselves free 
to stow this cargo on the following 
steamer plying that course. This prac- 
tise places the shipper or consignee in 
an awkward position with respect to 
his insurance because in case a claim 
be when the goods have been trans- 
pgrted on board a steamer not mentioned 
in the policy the question of the in- 
surer’s liability comes immediately to 
the fore. Insurance rates are based to 
adegree upon the vessel named in thé 
application for protection, and as often 
times all the vesse’s of a fleet are not 
equally in good condition, the privilege 
to load cargoes at will involves great 
hazards to the-marine underwriters. 


Eldert on Theft Claims 


Corne'ius Eldert, president of the At- 
lantic \intual, has issued a statement 


through the Board of Marine Under- 
writers relative to the respective li- 
ability carriers and insurers for 
theft Io-ses, and certain extracts are 
given h«rewith: 


“In viow of the increasingly heavy 
theft 1-:ses which underwriters are 
called to pay, the members of our 
Board hive felt it desirable to lay the 
situatioy before their assured and state 
clearly ‘heir desires and requirements 
Where quest to certify as to’ losses 
by theft is made by consignees. 

“AS vou are aware, practically all 
bills of 3 ‘ding contain stipulations with 
reference to the time in which claims 
Must he lodged and prosecuted against 
Carriers, and it frequently happens that 


although the facts with reference to. 


loss may be clearly established, recov- 
ery is defeated because the bill of lad- 
ing conditions as to filing initial c’aims 
have not been carried out. 


“It is obvious that if shippers and 
consignees expect underwriters to con- 
tinue to afford them protection and at 
a premium which is not prohibitive, 
some means must be adopted of hold- 
ing carriers strictly accountable in 
cases where their liability exists, be- 
cause a uniform insistence by con- 
signees that steamship companies rec- 
ognize such liability will undoubtedly 
cause the steamship companies to 
adopt all possible measures toward 
eliminating these losses and at the 
same time recoveries will serve to re- 
duce the underwriters’ net loss, and 
thereby enable them to grant protec- 
tion. 


“There is one point of special im- 
portance regarding which merchants 
should be acquainted; this is, bills of 
lading frequently contain clauses which 
appear to relieve carriers of certain li- 
abilities, but underwriters are satisfied 
that many of these clauses are directly 
at variance with the laws of the Unit- 
ed States, and in case of a suit brought 
in American Courts they could not be 


Lower Brokerage 
in Metropolitan District 


ACTION BY AMERICAN SURETY 








New Scale Effective February 15; 
Caused By Increasing Losses and 
Expense Ratio 





The American Surety announces low- 
er maximum brokerage rates in its 
Metropolitan district. The surety com- 
panies have been faced in the last few 
years with increasing losses and in- 
creasing costs of doing business, while 
rates on surety and fidelity bonds have 
remained static. 

The American Surety says: “This sit- 
uation has caused the management of 








depended on to relieve carriers from 
liability. Consignees, therefore, should 
file their claims against carriers re- 
gardless of any clauses which appear 
to protect steamship company, because 


it is most essential that initial claim” 


be lodged in order that the matter may 
eventually be prosecuted.” 


this Company to fix maximum broker- 
age rates on business in the Metropoli- 
tan District from February 15, 1921 as 
follows: 


(a) Bankers’ Blanket Bonds...... 10% 

(b) Fidelity and Surety Bonds... .15 

(c) Burglary, Robbery and Ho‘d- 
Ue MONT. on es osc teens 25% 

“The foregoing maximum rates wil! 
apply to new business written through 
licensed brokers and threugh special 
agents and solicitors of other compa- 
nies transmitting fidelity, surety and 
burglary insurance business. 

“They will also apply to renewals of 
business written prior to February 15, 
1921, through the sources indicated in 
the preceding paragraph when not in- 
consistent with the Company’s moral 
or legal obligation concerning such re- 
newa's. 

“They will not apply to business writ- 
ten through our own special agents or 
our Custom House Agent under agency 
agreements.” 





If Worrying Must Be Done 
“Don’t worry about the other fellow; 
make him worry about you,” says the 
“Agents’ Record,” published by the Na- 
tional Casualty. : 




















Incorporated Under the Laws of the Commonwealth of Massachusetts 
T. J. FALVEY, President CHARLES W. FLETCHER, Comptroller JOHN T. BURNETT, Secretary 
1] 
Condensed Financial Statement of the 
M h 
assachusetts Bonding and Insurance Co. 
i] HOME OFFICE, BOSTON, MASSACHUSETTS 
December 31, 1920 
Paid up Cash Capital - - - - - - - - - = $1,500,000.00 
ASSETS LIABILITIES 
United States Liberty Loan Bonds... .$1,386,360.50 oe a $2,713,930.93 
Federal Land Bank Farm Loan Bonds. 32,900.00 aera ee ee ae 1,463,597.89 
U. S. Government Certificates of In- Reserve for Commissions............. 267,411.33 
debtedness .. weet eee e eee eeeeeeeeeee ‘150,000.00 Reserve for Taxes, due in 1921........ 140,525.75 
State and Municipal Bonds........... 1,341,943.80 Reserve for Other Liabilities......... 91,522.13 
Railroad and Other Bonds....:....... 914,693.75 —____. 
Bank and Other Stocks............... 476,725.00 Total Liabilities, except Capital....... $4,676,988.03 
BRO Es IS ERS ee re 373,000.00 
Unpaid Premiums 
Subsequent to Oct. 1, 1920......... 1,128,843.90 Surplus over Capital and 
PE AS aD ie et eee 809,323.10 all Liabilities ......... $554,795.21 
Accrued Interest and Rents.......... 45,526.43 Canital Stock... .scciscrces 1,500,000.00 
] DEGP, AGBOB. ce. 5s bs ans oh 5 5 5d OD cikwins 72,466.76 Surplus to Policyholders.............. $2,054,795.21 
ADMITTED ASSETS ............... $6,731,783.24 | ee Ee ee $6,731,783.24 
In addition to the Assets shown above, the Company has other Assets of $282,379.67, consisting principally 
of uncollected premiums and accounts receivable which it considers good, but which under the statutes of the 
| several States cannot be admitted by Insurance Departments. These Assets added to those shown above 
give the Company a 
Book Surplus of < $837,174.88 
and a 








Surplus to Policyholders as shown by the Books and Records of the Company of 


Premiums Written during 1920, less Cancellations and Reinsurance 
Increase in Net Premium Income during the Year 
Increase in Reserves During 1920 


FIDELITY AND SURETY BONDS 


General Liability, Automobile, Accident, Health, Plate Glass, Burglary and Theft 


NEW YORK OFFICE 
W. H. Conroy, Vice-Pres. 
16 Liberty St., New York, N. Y. 





INSURANCE 





Liberal Contracts, Prompt Settlements 


Efficient Service 


to 
Policyholders, Agents and Brokers 


$2,337,174.88 


$7,100,782.27 
1,272,791.47 
570 981.92 








LONG ISLAND DEPT. 
E. T. Warner, Res. Mgr. 
44 Court St., Brooklyn, N. Y. 
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FIRE REINSURANCE 


By treaty exclusively—no ocean marine 





THE NEW INDIA 
ASSURANCE COMPANY, tua. 
OF BOMBAY, INDIA 


Has been licensed by the Superintendent of the New York 
Insurance Department, having made total deposits for its 


United States Branch of $1,007,627.00 





SUMNER BALLARD, United States Manager 
80 Maiden Lane, N. Y. 





















































